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Are high delivery costs shaving your lumber profits? 
If so, you need Dodge ‘‘Job-Rated’’ trucks! 


Dodge trucks are ‘“‘-Job-Rated’”’ to haul your loads 
over your roads. They’re powered with engines that 
give you power to spare—plus maximum gas and 
oil economy. 


What’s more, every Dodge truck is ‘‘Job-Rated” 
from stem to stern, All units from engine to rear 





re Job Ruled, 


+o lower costs! 


axle are engineered and sized for your particular 
hauling needs. No wonder you can depend on 
Dodge “‘-Job-Rated”’ trucks to stay on the job witha 
minimum of upkeep! 


Ask your Dodge dealer to show you a truck that 
will help lower your delivery costs. He’ll show you 
a Dodge truck that’s ‘‘Job-Rated’’ to nail down 
high delivery costs for a long, long time. 
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Gs We Go to Press 


CONTROLS ARE COMING — how much and how soon yet to be 
determined. Steel and lumber are high on the list of materials to be 
controlled. Defense Department says its lumber requirements are 
greater already, but there is no program yet for large scale buying. 
Army Engineers now do all the lumber buying for the military estab- 
lishment. This has eliminated competitive price boosting among the 
services as occurred in World War II. Hundreds of military camps 
built during World War II are still standing, cutting the need for new 
construction involving lumber by the military. Nevertheless, the De- 
fense Department's demand for lumber for cratage and multiple other 
uses is bound to accelerate in the coming months. 


WHERE DO YOU FIT into the picture from the standpoint of supply- 
ing the military? See our Washington Calendar on Page 28 for answers 
to this question. 


CUT IN BUILDING MATERIALS used for non-defense purposes was 
behind Secretary of Agriculture Brannan’s announcement that farm 
building loans will be approved only when the amount of the loan, 
plus any other indebtedness on the farm, does not create a total debt 
exceeding 95% of the appraised value of the farm. Previously, a bor- 
rower's real estate debt could be as high as 100% of the value of the 
farm. This action is intended to prevent government loans from being 
used to pay inflated prices for labor and building materials. The new 
restriction covers government loans made to farmers who cannot se- 
cure credit elsewhere for the construction and repair of farm buildings. 


FEWER HOUSING STARTS are expected in coming months because 
of Korean war. Voluntary reduction has been requested of its 17,000 
members by the National Association of Home Builders. Move was 
taken to postpone, if possible, priorities for building materials industry. 


HOUSING STARTS WERE UP 53% for the first quarter of 1950 com- 
pared with the same period a year ago. Starts for the first quarter 
this year were estimated at 394,700. For the first six months 687,000. 
Compared with the same months last year, the percentage increases 
for the first quarter were: 57.4% for January; 58.7% for February; 58.5% 
for March.and 42.7% for April. 


2.5% JUMP IN UNION WAGE SCALES in the building trades was 
recorded in the second quarter of 1950. Average hourly scale of all 
union workers in the building construction field is now $2.27, accord- 
ing to the Bureau of Labor Statistics. The recent wage increase was 
the largest in any single quarter since early 1948. The survey covered 
seven major building trades in 85 cities. 


PICKUP IN PREFAB HOUSING OUTPUT is considerable. Three times 
s many prefabs (28,000) have been turned out during the first half of 
350 as for the corresponding period last year. War will give prefab 
dustry another shot in the arm—less labor, less materials required. 
cect increased demand for house trailers and temporary housing 
workers. Nevertheless, overall increase in residential construction 
dwarfed the prefab picture. National Homes Corp., Lafayette, Ind., 
1e largest prefab producer. It turned out 2,304 homes in the second 
irter of 1950, opened production at a new plant in New York state 
\pril. 
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CONSTRUCTION work on 142,000 new 
homes was started during June. These 
starts exceeded by about 50% the number 
of dwelling units started in June, 1949. 
Builders started work on 687,000 units 
in the first six months of this year. This 
figure, also a record, topped the first six 
months of last year by 53%. 


HIGH OUTPUT 


Production of lumber, flooring 
and millwork set new records 
LUMBER production for the 
first quarter of 1950 was 17.4% 
above the same quarter in 1949, 
according to the National Lumber 
Manufacturers Association. De- 
spite this increased production, 
new orders for the first quarter of 
1950 were 17.2% above production; 
orders were 24% ahead of the same 
quarter a year ago. 

Shipments during the first quar- 
ter of 1950 were 11.3% above pro- 
duction for the period. Unfilled 
orders at the end of February, 
1950, were the highest since Oc- 
tober 1947. They had increased 
22.2% during the quarter and were 
30.5% above a year ago. 

Gross stocks at the end of the 
first quarter of this year were 
12.6% less than a year ago. Un- 
filled orders were equivalent to 
40% of gross stocks at the end ot 
the first quarter as compared with 
27% a year ago. 

HARDWOOD FLOORING 

Hardwood flooring production 

was the highest first quarter pro- 
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AS WE GO TO PRESS 


7% SALES GAIN for building material dealers in June over May is 
announced by the Census Bureau. Dollar sales for June, 1950, com- 
pared with June, 1949, were a thumping 43% ahead. 


INSTALLMENT BUYING, according to reports from Washington, will 
be checked before September. The best guess is that there will be a 
revival of ‘Regulation W.” On autos, they're talking one-third down 
and 18 months to pay. Look for new curbs on charge accounts. 


CONSUMERS’ BUYING BOOM resulting from war scare is easing. 
Seasonal ‘clearance sales’’ with their customary newspaper adver- 
tising have helped restore confidence. Nevertheless, department store 
sales for the last week in July were 39% above a year ago in New 
York City, 45% in Philadelphia. Housewives were after towels, hosiery, 
pillow cases, sheets; sales of television sets and appliances were up 
substantially. 


NO IMMEDIATE LABOR SHORTAGE in the building trades is antici- 
pated as the result of the international crisis. In fact, Federal curbs 
on building are expected to ease the shortage of bricklayers and car- 
penters. The draft, by removing large numbers of apprentices, will 
cut the available number of building mechanics some time in the 


future. Recently, in labor-shortage areas, bricklayers have got as much 
as $3.25 to $3.50 per hour. 


SHORTAGE OF PLUMBING AND HEATING SUPPLIES in the near 
future will be another brake on the housing boom. Water closets, lav- 
oratories and certain-type bathtubs are currently reported in extremely 
short supply with heavier orders stimulated by the Korean war. Out- 
put of heating equipment has met market demands thus far, but a 
shortage is predicted by manufacturers in the next 60-90 days. Plants 
are at peak production levels now and the big sales season in heating 
supplies is 30-60 days away. 





MILLWORK 
Reported production of millwork 


duction on record and 19.5% above 
the first quarter in 1949. New or- 


ders for the first quarter exceeded 
production by 23.7%; shipments 
for the first quarter were 4.6% 
above production. Unfilled orders 
at the end of the quarter were 
66% above the beginning of the 
year and 165% above a year ago. 


items for the first four months of 
1950 ran from 8 to nearly 35% 
ahead of the same period last year. 
Combined reported door produc- 
tion for the first quarter was 
26% above that of a year ago; un- 
filled orders at the end of the quar- 








| WHO SAID NOBODY. SHOOTS SANTA CLAUS? | 

















Public housing is 
being defeated in 
many _ localities 
throughout the 
country as the re- 
sult of concerted 
action of retail 
lumber dealers and 
their friends. What 
happened in Hous- 
ton has also hap- 
pened in Caldwell, 
Idaho; Astoria, 
Lebanon and Port- 
land, Oreg.; Pasco, 
Yakima and Seattle, 
Wash. The cartoon 
is reprinted by 
courtesy of the 
Chicago Daily 
Tribune. 
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ter were 92% higher than a year 
ago and 37% above the first of the 
year. 

Production of Douglas fir doors 
in the first quarter was nearly 
32% above the same period a year 
ago. Unfilled orders at the end of 
the quarter were 154% greater 
than a year ago. Ponderosa pine 
door production for the first quar- 
ter was 8% greater than for the 
same period in 1949; unfilled or- 
ders increased nearly 37% during 
the first quarter. 

Cumulative production of open 
sash for the first quarter was 
12.5% above a year ago; unfilled 
orders increased by nearly 31% 
and at the end of the quarter were 
almost double a year ago. Total 
production of exterior frames was 
almost 35% ahead of a year ago; 
unfilled orders increased 8.5% dur- 
ing the first quarter and at the 
end of the quarter were almost 
130% ahead of a year ago. 


PLYWOODS 


Hardwood plywood—despite rec- 
ord production, the demand ex- 
ceeded supply. Most producers 
shipped on an allocation basis to 
their distributors. Average price 
increase 5.7% from Feb. 1 to 
Mar. 1. 

Softwood plywood—total produc- 
tion for 1949 was 1,977 million 
square feet (3/8” basis), an all- 
time record. Interior type produc- 
tion totaled 1,573 million square 
feet in 1949 or 18% above 1948. 
However, production of exterior- 
type plywood was only 404 million 
square feet in 1949 or 34.8% less 
than for 1948. 

Total softwood plywood produc- 
tion for the first quarter of this 
year was 141 million square feet 
or 31.5% above the corresponding 
period in 1949. Interior plywood 
output for the first quarter ex- 
ceeded the same period last year 
by 31% and production of exterior 
type by 33.7%. 


WOODWORK JOBBERS 
SCHEDULE MEETING 


FULL consideration of industry 
developments in the light of war- 
time conditions are promised at 
the business sessions of the ninth 
annual meeting of the Woodwork 
Jobbers Service Bureau in Atlantic 
City, Sept. 13-16. Sessions will be 
held in Chalfonte-Haddon Hall. 

One of the convention highlights 
will be the release of the National 
Woodwork Manufacturers Associa- 
tion Reference Manual for use by 
jobbers and dealers. 
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How to make 


more money 


automatically — 


on padlock sales 


Here’s a helpful guide to “trading up” your 
padlock business. 

Trouble has been—locks at a// price ranges 
look so good, it’s hard to tell just how much 
security any one padlock offers. 

So tear out this page and keep it as a guide to 
proper selection of padlocks. Remember—the 
more security you offer the customer, the more 
money you make. And—dollar for dollar, 
there’s more security in a YALE padlock. 
























































use ag construction features no. size 
Industrial SUPER Shackle locks both sides 870 2Vr in 
Commercial MAXIMUM PIN- Hardened sheel shackle 850 2 in. 
Institutions TUMBLER Cast bronze case 840 1% in 
Home Mushroom drivers 830 12 in 
Industrial HIGH- 775 2 in 
: Hardened steel shackle = 
a EXCELLENT GRADE Tough extruded brass case 4 774 A ~ 
nstitutions PIN- iataninaen: dea 773 12 in 
Home TUMBLER 771 1 in. 
897* 3¥ in. 
seen Cast bronze shackle 894* 3 in. 
Steel shackle 873 2 in 
Constant EXCELLENT | SEVER | Cast bronze case Ot 853 | 2 in. 
ne sm All inside parts brass 843 1% in 
er oe or bronze 833 1Y%2 in 
815 1 in. 
mc of ; onus PIN- Hardened steel shackle 796 1% in 
eet: TUMBLER | Chromium finish e 795 1% in 
All home uses PIN- Bronze shackle 
—key removable GOOD TUMBLER Key-retaining feature me? 805F 2 in. 
only when locked Black finish 
Golf bags DISC- Hardened steel shackle 
Brief cases MODERATE TUMBLER Chromium finish f 711 1 in. 
Luggage (Cream enamel 711 PB) 
Interiors of Hardened steel shackle me's 
factories MODERATE ee Chromium finish er eae 7 - 
General home use (Red enamel 714J, 713J) 2 in. 
DISC- . = 605 1% in. 
General home use MODERATE TUMBLER Aluminum finish ar 602 1% in. 
Bicycles DISC- : 
Dulles bens MODERATE TUMBLER Red enamel | 222 2% in. 
Privacy more 
co” MINIMUM | WARDED | Aluminum finish BR poe = > 
Cupboards 
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Markets 


TACOMA — Settlement of the 
ten-weeks’ old Weyerhaeuser strike 
was the most encouraging develop- 
ment of the week as far as the lo- 
cal lumber market situation is con- 
cerned, although no actual Tacoma 
mills were involved. However an- 
nouncement of the settlement, com- 
ing from company headquarters 
here, gave the go ahead signal for 
resumption of operations at White 
River, Everett, Longview Snoqual- 
mie Falls, Raymond and Vale- 
McDonald in Washington and 


Springfield and Klamath Falls in 
Oregon. 

Approximately 9,000 workers 
were involved in the shutdown, al- 
though not all were union mem- 
bers, according to company spokes- 
men. Under terms of the settle- 
ment, workers will receive a 5-cent- 
an-hour pay increase, three addi- 
tional paid holidays and a company- 
paid welfare and health. program. 
The company also agreed to a dues 
check-off plan and a contract clause 
that the company “prefers its 
workers be active in union af- 
fairs.” 





A product preferred for over 40 years 





Modern packaging and sales promotion 
of Spencer Kellogg’s 
Improved Boiled Linseed Oil 





Help you sell more... 
and increase your profits 








SPENCER 
KELLOGG 


and SONS, Inc. 


BUFFALO 5,N.Y. 


The First Name in Vegetable Oils 


Raw and Improved Boiled 
Refinery-Sealed, 5 gal., 1 gal., 1 qt., 1 pt. 





An interesting development of 
the Korean war situation occurred 
this week when Army ships took 
over virtually all of Olympia’s dock 
space and labor for loading pur- 
poses. As a result a huge quantity 
of lumber was transferred here 
for loading aboard Weyerhaeuser’s 
W. H. Peabody for Newark, Phila- 
delphia and Portsmouth. The ship 
carried 7,000,000 gross feet of 
Northwest lumber when she sailed 
and 6,000,000 feet of this was 
loaded here, largely from offshore 
barges. This is believed to be prob- 
ably the largest load of lumber 
ever put aboard a ship in Tacoma. 


SEATTLE — Though the woods 
are very dry, closures and _ losses 
due to fires were practically nil 
in July. 

Demand — prices — The tremen- 
dous panic buying demand prob- 
ably best shown by figures on de- 
partment store sales has hit the 
lumber industry here and greatly 
intensified the already big de- 
mand. Lumber dealers of Seattle 
at a meeting urged buyers to pur- 
chase only for needs and stated 
stocks on hand are adequate for 
normal needs. Rumors of huge 
government lumber orders are cur- 
rent. One order is out for 20 mil- 
lion feet of dry boards for export 
with other species than fir being 
acceptable and word is about that 
the engineers will shortly seek 60 
million feet. 


Most significant since the July 
4th holiday period has been the 
resurgent strength of dimension 
and a stronger demand for uppers 
particularly D _ flooring. These 
items have advanced in_ price. 
Hemlock dimension parallels fir in 
demand and price increase. Shingle 
prices vary considerably but on the 
whole are higher. Mills are con- 
tenting themselves with order files 
not exceeding a week. The only 
shingles on hand are those in dry 
kilns. Premiums are being paid for 
quick shipment. 


Demand for logs is very strong. 
Cedar logs in British Columbia 
bring $48, 68, 95. One raft sold 
for $48, 65, 100. 

Supply—It looks like stocks will 
get less and any kind of lumber 
harder to buy in the immediate fu- 
ture here. 


KANSAS CITY — The South- 
western lumber market, which has 
been strong all year, responded to 
the Korean war news and Presi- 
dent Truman’s new curbs on home 
building with a scramble for avail- 
able mill supplies at sharply higher 
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on H's: an insulation blanket priced so low and so econom- 
pe ical to install that it enables builders to insulate even their 

mon lowest priced homes. When first introduced in Boston and 

oak New England, Gold Bond dealers were swamped with orders. 

mil- As a result, this new, cost-cutting insulation product is being 

wail produced at all of National Gypsum’s Rock Wool plants as 

ae fast as the machinery can be set up. 

that Rugged, lightweight and easy-to-handle, these new 8 ft. Sealed 

- 60 Blankets save builders up to 20% in handling and application 

costs. Lets them build fireproof, top quality insulation into their 

July | houses at lowest cost. Don’t be caught short when the demand 
the for this new low-cost insulation blanket starts to snowball in 

sia your area. Stock up now on this sensational new insulation 

sas product. It'll mean more sales and bigger profits for you! 

lese Write today for new illustrated folder and price list showing | 

“ice, Gold Bond’s complete line of profit-making Rock Wool In- | 

r in sulation products! 

igle 
the 

-on- 

files ! 

ynly 

dry 
for 

ng. New Gold Bond 

bia Mat-Thick Sealed Blanket 

sold is made of fireproof Rock Wool. 

Completely enclosed with breather cover 

will on three sides, vapor barrier on fourth 

ners side; plus heavy duty nailing flange for 

| fast handling and easy application. Avail- 
fu- able in 8 ft. lengths; greater lengths on 

special order. Meets F.H.A. and Building 

the You'll build or Code requirements in nearly all areas. 

. TCM Cae NATIONAL GYPSUM CO. 

lk BUFFALO 2, NEW YORK 

Fireproof Wallboards, Decorative Insula- 

= Gold B Ay iYe| lr Lath, Plaster, Lime, Sheath- 

ail- : ing, Wall Paint, Rock Wool Insulation, 

her a Metal Lath and Sound Control Products, 
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HI-HEMLOCK 


Top Quality 
Lumber 


Z\ Every stick of Willamette Hi-Hemlock is kiln-dried. 


L\ It’s carefully manufactured, accurately graded and inspected. 


It won’t warp or twist... stays straight in bins—straight when 
used. 

Z\ It works easily—is strong—yet light in weight. 
It’s available in dimension, flooring, ceiling, siding, finish, 


shop, ladder stock and other standard items. 


For your best buy in lumber—Specify 
Willamette HI-HEMLOCK 





WILLAMETTE VALLEY LUMBER CO. 
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prices. Adding fuel to the market 
strength was the fact that ab- 
normally bad weather had cut the 
supply. 

Prices of yellow pine jumped $4 
to $5 a thousand on most key items 
during the last ten days. Retail 
yards were anxious to build up 
their stocks and were willing to 
pay premiums for spot delivery, 
Where deliveries were three to 
four weeks, yards were not too 
eager to pay the increase quota- 
tions. A number of mills continued 
to withhold quotations until the 
date of delivery and were accept- 
ing all new business on such a 
basis. 

Mills were getting as much as 
$87 a thousand for No. 2 kiln- 
dried 1x8 boards. The air-dried 
grades were commanding $85. 
There is very little dried lumber 
available at this time, lumbermen 
report. 

On 1x6 boards, the kiln-dried 
stock was bringing $83 and the 
air-dried about $1 less. On dimen- 
sions, kiln-dried and air-dried lum- 
ber were selling at about the same 
price. The 2x4s were bringing 
$78 to $80; 2x 6s, $80; 2x 8s, $85, 
and 2x 10s, $90. Demand for floor- 
ing and finish was not so great 
and prices held about unchanged 
at $150 to $160 a thousand. 

MEMPHIS — Manufacturers of 
hardwood lumber are facing a 
boom market but price rises, be- 
cause of the highly competitive 
situation that exists within the in- 
dustry, have come slowly. 

Vast quantities of the lower 
grades of thardwoods, used for 
boxes and crates, have been sold 
during the past two weeks. The 
government’s orders for ammuni- 
tion boxes in huge quantities is 
partly responsible for this. 

Plain sap gum has been bought 
heavily at $47-49 for 4/4 No. 2 
common stock at the mills. Firsts 
and seconds sold at $125; No. 1 
common, $100. 

Plain red oak, 4/4, No. 1 com- 
mon,, sold at $105; No. 2 common, 
$78-80. Some buyers have paid 
from $5 to $8 more for these items 
to get quick deliveries. 

Plain white oak, firsts and sec- 
onds, 4/4, have been made regu- 
larly at $165. Prices of No. 1 and 
No. 2 common are about on a 
parity with those of red oak. 

Tremendous quantities of willow 
have been bought. No. 2 common, 
rough, 4/4 stock brought $50. The 
same species and grade, S48, $57- 
58. All prices are fob mills in the 
south. 

Pine prices have crept up slowly 
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ket but have been kept in check in this SAS H BA LAN 
Pe market, after a fashion, by the igh . | 


the hundreds of truckloads of 2.x 4s, 
9x6s, 2x 8s and 1x4s and 1x6s 
$4 brought in from peckerwood mills. the fy as 


































' BALTIMORE 
rs has been a little on the dull side ORIGINAL mo @ qY TAI i é 
up during the past month in the lum- Sash Balance and A 
to ber development from Virginia Weatherstrip gr 
‘ry. and piper ee — prices Combination 
about unchanged. A sample—2 x 4s, 
Pe around $70 delivered. The better O.chaptiehy <f. texteteten, 
Ae, grade Georgia pine, however, is in e = materials or 
ued good demand, with current ship- re 
the ments being received for around e range | of time and labor 
8105. n pre-fitting double hung 
»pt- $ windows with sash balances 


Hardwoods have not been much 
affected by the war scare buying 
trend and lumbermen look for con- 
iln- tinued stability in this field. 


and weatherstrip in a 
single unit. 


‘led Lumber—National @ The Master No-Draft Spring sash balance and 


385. re — 

ber ; ee ig ay - = metal weatherstrip combination is the ideal unit 
nome Ne at 

nen . 4 pani Ags nd for pre-fit window assembly. It is simple, re- 


Trade Barometer were 2.7% below 
; production for the week ending 
ried July 22, 1950. In the same week 


quiring only two sash rabbets. It is satisfactory 
in use, and proved by thousands of installations 


e wo bene eR RRA AAA INR Qyyggg_”7t#TF» ROY 
od 


the new orders of these mills were 11% from remodel jobs to huge government housing 
1en- above production. Unfilled orders projects, It is the original patented quality unit 
um- of the reporting mills amounted to manufactured by the leader in the development 
re 63% of stocks. For reporting soft- and sale of this type of equipment. 
wood mills 2 s ‘ ae oa ee 
585, equ on a = yess pe es Every quality product has its imitation. The 
DOr at the current rate and gross stocks difference between the two may not be Ser: 
reat were equivalent to 42 days’ produc- ent but it is always there .. . either in ma- 
ged # tion. terial, in workmanship, or in design. When you 
For the year-to-date, shipments install an assembly which must maintain your 
s of of reporting identical mills were product's reputation be sure that it will do so. 
fe. 11.4% above production; orders 





Hundreds of mills are now supplying thousands 
were 16.7% above production. Com- thousands of sa gmat with ’ 
pared to the average correspond- 
in- ing week of 1935-1939, production 


of reporting mills was 52.6% 








wer above; shipments were 56.2% | 
for above; orders were 73.2 above. 
sold Compared to the corresponding 
aa week in 1949, production of re- © Write. ‘today for complete details. ; 
porting mills was 6.3% above; yy ; Give your windows this sales fea- 
} 18 shipments were 16.5% above and Ff ture. We also manufacture the 
new orders were 21.6% above. | cam a world's finest weatherstrip for win- 
ght : dows and doors. 
2 Western Pine : 
rats Production of western pine by 
2 97 mills reporting to the Western 
Pine Association for the week 
om- ending July 22, 1950, amounted to 
10n, 73,398,000 feet compared to 62,- 
eid 330,000 feet for the previous week. 
ams Orders for the week totaled 80,- 
380,000 feet compared with 67,- 
— 730,000 feet for the previous week. 
gu- Orders ran 8.8% above production. 
adi Shipments during the week totaled 


\ « 71,121,000 feet or 3.8% below pro- 

duction. Gross stocks at the week’s 
low enc totaled 646,363,000 feet com- 
10n, pared with 199,053,000 feet for the 









The Same week a year ago. Unfilled 
57- “sh ‘rs on file totaled 252,226,000 
a ee. at the week’s end compared . . 
- to |99,053,000 feet the antanaaik Master Metal Strip Service, Inc. 
ety ing week a year ago. 1731 No. Kilbourn Ave. @ Chicago 39, Illinois 
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Southern Pine 


The 114 mills reporting to the 
Southern Pine Association for the 
week ending July 22, 1950 cut 
17,599,000 feet of southern pine. 
This was 2.11% below the three- 
year average. Shipments for the 


week ran 20,756,000 feet, 15.45% 
above the three-year average and 
17.49% above production for the 
week. Orders during the week to- 
taled 24,541,000 feet. This was 
39.45% above production but 
36.50% above the three-year aver- 
age. 





The LUMBER MARKET 


The following index is intended merely as a check on buying practices. It is 
a compilation and average of mill prices at press time and should not be con- 
sidered as current on the day the magazine is received. The prices should be 
aseful in following market trends and as a check on purchases made approxi- 
mately ten days before receipt of the magazine—the Editors. 


DOUGLAS FIR 


Vertical Grain Flooring 


B&Btr. ¢ D 
Re: Gerda e wr aawaws 167.50 162.00 115.00 
Flat Grain Flooring 
I ny eee 140.00 130.00 90.00 
Se. a. ehalnerk ewan 145.00 138.00 110.00 


Drop Siding 


1x6 (Pat. #106).150.00 145.00 115.00 

1x6 (Pat. #116).155.00 150.00 115.00 
Ceiling 

NE) wade eeese ea 20.00 115.00 70.00 

a. sewer weacee 150.00 145.00 100.00 
Board and Shiplap 
(green) 1x6 1x8 1x10 1x12 
a See 75.00 75.00 75.00 75.00 
me oe «cca Se 71.00 71.00 71.00 
ak @ seaee 66.00 65.00 65.00 65.00 


12’ 14’ 16’ 18’ 20’ 


2x 4..83.00 83.00 83.00 83.00 83.00 

2x 6..82.00 82.00 82.00 82.00 82.00 

2x 8..82.00 82.00 82.00 82.00 82.00 

2x10..82.00 82.00 82.00 82.00 82.00 

2x12..80.00 80.00 80.00 80.00 80.00 
No. 2 Dimension 

2x 4..78.50 78.50 79.50 77.00 77.00 

2x 6..77.50 77.50 77.50 77.00 77.00 

2x 8..77.00 77.00 77.00 77.00 77.00 

2x10..77.00 77.00 77.00 77.00 77.00 

2x12..75.50 75.50 75.50 75.50 75.50 
No. 3 Dimension R/L Only 

2x 4..63.00 

2x 6..61.00 

2x 8..60.00 

2x10. .57.00 


2x12. .57.00 
(Add 8-10 for dry lumber. .* 





WESTERN PINE 


PONDEROSA PINE 
Selects 


S2 or 48 4/4 RW 5/4 RW al RW 


C&Btr. RL ..245.00 245.00 240.00 
— S28 No. 1 No. 2 
EE Ne ee ee 135.00 116.00 
6/4 sp Saeed win ps vn alia arate 135.00 115.00 
Commons, No. 3 
S2 or 48 No. 2 _ 3 6&Wdr 
Se GEE wicct®adoan 119.00 85.00 68.00 
st aes a 117.00 81.00 68.00 
Trim x4 1x5 1x6 1x8 


: ippers RL. 175. 00 175.00 175.00 175.00 
No. 1 RL...130.00 130.00 130.00 130.00 
No. 2 RL...110.00 110.00 110.00 110.00 


Idaho White Pine 
Selects, S2 


or 48 1x4 1x6 1x8 5-6/4 
C&Btr. RL.260.00 265.00 270.00 275.90 
oe. 215.00 220.00 235.00 245.00 

Commons, S82 or 48 No.1 No.2 No.3 
Me «ehseseswees 134.00 118.06 96.50 
BMG  sueavabeciews 134.00 118.00 96.50 


Sugar Pine Selects 
S2 or 4S 4/4 RW a RW 6/4 RW 


B&Btr. RL ..270.0 270.00 270.00 
oe ek aw elaces 260.00 260.00 260.00 
Ser 245.00 230.00 230.00 
Shop, S2S No. 1 No. 2 No. 3 
os rere 115.00 90.00 75.00 
| a eee res 115.00 90.00 75.00 
BI -sweeneuwes 130.00 97.00 75.00 





SOUTHERN PINE 


Vertical Grain Flooring 


B&Btr. Cc D 
0 ee er 190.00 180.00 135.00 
Flat Grain Flooring 
UUM 's.acaa. 6-0 ake we 170.00 160.00 125.00 
RUUD > oie ei ctmenlacoe 170.00 160.00 125.00 
Drop Siding 
1x6 (Pat. #106).170.00 160.00 125.00 
1x6 (Pat. #116).170.00 160.00 125.00 
Ceiling 
a: re re 155.00 145.00 110.00 
DE 2stviv teen euvaks 6anee  weees 
Boards and 
Shiplap 1x6 1x8 1x10 1x12 
No. 1 ...120.00 120.00 120.00 130.00 
No. 2 ... 83.00 82.00 82.00 82.00 
NO. S «ce, T4060 74.00 74.00 74.00 
No. 1 Dimension 
12’ 14’ 16’ 18’ 20’ 
2x 4. 85.00 87.00 91.00 94.00 94.00 
2x 6. 85.00 87.00 91.00 94.00 94.00 
2x 8. 85.00 87.00 91.00 97.00 97.00 
2x10. 92.00 92.00 92.00 97.00 97.00 


2x12.100.00 100.00 101.00 104.00 104.00 
No. 2 Dimension 





2x 4. 77.00 81.00 83.00 86.00 86.00 

2x 6. 74.00 76.00 77.00 80.00 80.00 

2x 8. 77.00 76.00 77.00 78.00 78.00 

2x10. 83.00 84.00 83.00 86.00 86.00 

2x12. 88.00 88.00 88.00 88.00 88.00 
No. 3 Dimension duvie eed 

2x 4. 57.00 ‘ 

2x 6. 54.00 ‘ 

2x 8. 54.00 

2x10. 54.00 

2x12. 55.00 

REDWOOD 
Finish 

TER6G BOD. BIE 6c vcs cccccce 120.00 
ee Se eae 150.00 
Tes Bar. Be occ cccces 185.00 
ae eee rere 170.00 
SSO Drae Mes bee ccitesececns 180.00 
BE SD Disks Bee ccecccsccseced 195.00 
SEUG Tere MEE! bcc cavcicseces 210.00 
bie et A ere 220.00 


Prices for red cedar siding in mixed 
cars, new building, 6 to 18’ are: 
Beveled Siding, % Inch 

Clear a" “— 


Se és veneee cus 85.00 83.00 70.00 
ea ee 120.00 118.00 88.00 
2 ears 155.00 143.00 120.00 
Ny we ata ae 185.00 173.00 130.00 
Clear Bungalow Siding, % inch 
S. BO icwsnncwas 210.00 198.00 160.00 
eo err 230.00 218.00 175.00 
rene 230.00 228.00 165.00 


Finish, B and Better S82 or 4S, 





RED wewveduacees 145.00 165.00 
BE ieaecintemew sad LS 
BME aaeeee coca SORE -wteas 
Ceiling or Flooring B and Btr., 9-16’ 
B&Btr. D 
Be skaseeeen ewe 100.00 - 97.00 85.00 
2 ee 100.00 97.00 85.00 
RED CEDAR SHINGLES 
Royals 
eo ee ee oe 20.00 
OE a oiaid Ge ocit ae e'w eels 12.00 
ET adie)! o'e: a alae.e @ wikia rd. oie 8.00 
Perfections 
ee ae rere 15.50 
ee oe, Sarre 8.00 
ks eee 4.50 
oe Eo eee een eS 13.25 
oe 2 er eee 9.75 
Be BE AOE. cn6sse ness teseneak as 7.75 


ENGELMAN SPRUCE 














Boards & 

Shiplap 1x6 1x8 1x10 1x12 
No. 2&Btr...94.00 92.00 92.00 93.09 
No. 38&Btr...78.00 81.00 81.00 86.09 

No. 1 Dimension 

12’ 14’ 16’ 18’ 20’ 
2x 4..84.00 84.00 84.00 86.00 86.09 
2x 6..82.00 82.00 82.00 84.00 84.09 
2x 8..82.00 82.00 82.00 84.00 84.09 
2x10. .86.00 86.00 86.00 87.00 $7.00 
2x12..82.00 82.00 82.00 84.00 84.09 

No. 2 Dimension 
2x 4..76.00 76.00 76.00 78.00 78.09 
2x 6..75.00 75.00 75.00 77.00 77.09 
2x 8..75.00 75.00 75.00 77.00 77.00 
2x10..75.00 75.00 75.00 77.00 77,00 
2x12..75.00 75.00 75.00 oe 77.00 
(Boards graded No. 1, at flat 

price; no price for as No. 2. Milis 

do not grade No. 3 dimension sepa. 
rately as in fir.) 
WESTERN HEMLOCK 

Vertical Grain alae 

B&Btr. Cc D 
Se Ere eee ee eee 145.00 140.00 105.00 

Flat Grain Flooring 
A ee 120.00 115.00 95.00 
Bs chhaea ea via ce 35.00 130.00 100.00 

Drop Siding 
1x6 (Pat. #106).148.00 135.00 110.00 
1x6 (Pat. #£116).148.00 135.00 110.00 

Ceiling 
eee ee 105.00 100.00 60.00 

a emer 120.00 115.00 70.00 

Boards and Shiplap 

(dry) 1x6 1x8 1x10 1x12 
MO. 1 ... 81.66 §1.00 81.00 81.00 
No. 2. 76.00 76.00 76.00 76.00 
No. 3 70.00 70.00 70.00 70.00 

No. 1 Dimension 

by 14’ 16’ 18’ 20’ 
2x 4..90.00 90.00 90.00 90.00 90.00 
2x 6..89.00 89.00 89.00 89.00 89.00 
2x 8..88.00 88.00 88.00 88.00 88.00 
2x10. .88.00 88.00 88.00 88.00 88.00 
2x12..85.00 85.00 85.00 85.00 85.00 

No. 2 Dimension 
2x 4..86.00 86.00 86.00 86.00 86.00 
2x 6..84.00 84.00 84.00 84.00 84.00 
2x 8..84.00 84.00 84.00 84.00 84.00 
2x10..83.00 83.00 83.00 83.00 83.00 
2x12. .82.00 82. 00 82.00 82.00 82.00 

No. 3 Dimension R/L Only 
2x 4..65.00 P 
2x 6..64.00 
2x 8..63.00 
2x10. .60.00 
2x12. .60.00 

OAK FLOORING 

Clear Pin #x24%, #x1% %x2 %x1% 
White ..230.00 200.00 180.00 170.00 
Red ....230.00 200.00 180.00 170.00 

Sel Plain 
White ..200.00 180.00 160.00 145.00 
Red ....200.00 180.00 160.00 145.00 

#1 Com. 

White ..175.00 150.00 140.00 125.00 
Red ....175.00 150.00 140.00 125.00 

#2 Mixed 
5” Shorts.95.00 70.00 70.00 60.00 

#1 Com, & 

Btr. ....120.00 90.00 80.00 65.00 
#2 Com. .. 80.00 60.00 50.00 35.00 
WESTERN RED CEDAR 

Prices for red cedar siding in mixed 
cars, new bundling, 6-18’ are: 

Beveled Siding, % inch 

Clear “-* “3” 
%x4 inch ...... 85.00 83.00 70.00 
TeeG INE .seces 120.00 118.00 88.00 
%x6 inch ...... 155.00 143.00 120.00 
WeES WOR, 2c evs 185.00 173.00 130.00 

Clear Bungalow Siding, % Inch 
SE hie eae 210. 198.00 160.00 
2 eee 230.00 218.00 175.00 
Le ree 230.00 228.00 165.00 

Finish, B and Btr. S82 or 4S, 

6-16’ or Rough 
2 ree re ne 145.00 165.00 
at a: 5 Gr rece a apa acute 175.00 ian 


12 
Ceiling or Flooring B and Btr., 9-16" 
B C 


Btr. D 
ED. saw ats eee 100.00 - 97.00 85.00 
MN ehh, ac Shia’ areas ara 100.00 97.00 85.00 
Discount on mouldings, 6-20’ odd 
lengths. 


Series 8,000— 


Listing under $4.00—list plus 125 per 


cent. 
Listing $4.00 and over—list plus 130 


per cent. 
Clear Lattice, 5/16”, 4 to 16’ 
100 Lin. Feet 
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1x12 
93.00 
$6.00 


20’ 
$6.00 
$4.00 
54.00 
$7.00 
84.00 


105.00 


95.00 
100.00 


110.00 
110.00 


60.00 
70.00 


1x12 
§1.00 
76.00 
70.00 


20’ 
90.00 
89.00 
88.00 
88.00 
85.00 


86.00 
84.00 
84.00 
83.00 
82.00 


mixed 


“Bn 
70.00 
88.00 

120.00 

130.00 


160.00 
175.00 
165.00 


165.00 

















-"TRUSCON * 


\ Double- Gung’ 


STEEL 
WINDOWS -: 
‘., SERIES 188 .-° 















































prices 


solve 


problems... 


(Left) Interior and exterior views of Truscon Series 138 Truscon Series 138 Double-Hung Steel 
Double-Hung Steel Windows in North Street School, Windows in Park Lake Apartments, 
Hagerstown, Maryland. A. J. Klinkhart, Architect. N.S. Hempstead, Long Island, New York. 
Early & Son, General Contractor. Top photo shows Samuel Paul Associates, Jamaica, 
window with sill ventilator. Bottom photo also shows New York, Architects. Sol G. Atlas, 
Truscon Donovan Steel Windows used in school gymnasium. Great Neck, New York, Contractor. 


The Truscon Series 138 Double-Hung 


Window has a high-style appearance with a common- 


sense price. It is so smart, so sensible, so dollar-saving that in 


standard designs it may be used with a generous hand in any size or 


type of residential structure. The sill-vent design is particularly adaptable 


for use in schools. Sash members 


are of welded tubular construction. 


Long, quiet, trouble-free action assured by motor-type spring balances 


with tapes of Republic Enduro Stainless Steel. Complete factory 


weatherstripping in stainless steel. Modular standards. Wide range 


of types and sizes offers unusual design opportunity. 


Free illustrated literature on request. 


eoeeeeeeeo1e8e868 86 © @ @ @ 


Manufacturers of a Complete Line of Steel Windows and 
Mechanical Operators . . . Steel Joists . . . Metal Lath .. . Steel- 
deck Roofs . . . Reinforcing Steel . . . Industrial and Hangar Steel 
Doors...Bank Vault Reinforcing...Radio Towers...Bridge Floors, 


UILDING PRropucCTS MERCHANDISER 


T R U S C Oo N STEEL COMPANY 


Subsidiary of Republic Steel Corporation 


YOUNGSTOWN 1, OHIO 


Warehouses and sales offices in principal cities 
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WAR CRISIS: Asia has gone uglier than most 
of us expected. A small war, as such things are 
measured; small, though bitterly fought. But there 
are factors reaching beyond Korea, and these 
things have shocked the country into the guess 
that Uncle Sam needs to take some long defensive 
steps and to take them fast. Whatever happens 
on the wretched peninsula, a big defense program 
is to be readied here at home and put into the 
works. 
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CONTROLS: Congress was more or less startled 
by public demand for all-out mobilization and 
anti-inflation laws. But in addition to word from 
the home districts, a good many Congressmen be- 
lieve, on their own, that World War II troubles 
could have been checkmated by putting controls 
into effect early. Baruch was the chief advocate 
of adding price and wage controls and rationing 
to the Administration bill; at least on a stand-by 
basis. 


HOME MORTGAGE CREDITS: Federal agencies, 
following orders of the President, tightened credit 
requirements on home financing a little. But those 
who should know say these rule changes will not 
affect this year’s home building very much. Other 
methods will be used if this is thought necessary. 
Some 40 to 50 percent of houses, now on the make, 
carry some kind of Federal aid; and Uncle could 
stop what he’s started. But that doesn’t seem nec- 
essary, now. 


BUILDING MATERIALS: Housing, of course, uses 
a lot of electrical equipment, cement, steel and 
lumber; all ‘‘war materials.” These things may be 
needed in the preparedness program next year; 
but at present the Armed Services have no special 
use for huge amounts of lumber. They need some 
dunnage and crating, and they're building up 
their stockpiles. The big use of steel in the late 
war was for shipbuilding; and we still have those 
ships. 


BUSINESS AS USUAL? Hardly. You can't throw 
a stone like Korea into the economic pond without 
setting waves to running. But the defense program, 
while it'll take what it needs, can't use vast quan- 
tities of materials all at once. Where production of 
these materials is adequate, it’s smarter to use the 
margin for civilian purposes. At present it looks 
as though there’d be no heavy diversion of ma- 
terials from home building until next year. 


CREDIT CURBS, as applied to housing, are in- 
tended primarily to check inflation; though of 
course there’s the purpose, when the time comes, 
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CALENDAR 


to channel housing materials into the preparedness 
program. Wages and prices are like the fighting 
wildcats that climbed up each other until they 
disappeared in the top of the sky. Maybe not that 
bad; but both wages dnd prices will increase. If 
it's a runaway, both will be controlled by the 
year’s end or sooner. 


SELLING THE GOVERNMENT: Maybe you want 
to sell building materials or other items to the 
Armed Services for defense purposes. Many deal- 
ers did it during the late war; sometimes in supple- 
mental lots, needed immediately in building a local 
cantonment or a war plant or what not, but at 
other times in large quantities on contract. If you 
want to try for such sales now, the process is 
neither very technical nor very difficult. 


METHODS: The Corps of Engineers has a “'short- 
cut method.” Write a letter to the Procurement Of- 
fices, Corps of Engineers, Boatmen’'s Bank Building, 
St. Louis, Mo., naming the items on which you'll 
usually be fixed to bid. This isn’t a promise that 
you'll ALWAYS bid when the notice comes in. 
You might be short of stock at the time. But your 
name will be put on the bidding lists, and you'll 
be informed when the items come up. 


REQUESTS FOR BIDS will be sent you from 
offices handling special items; such as construction 
grades of softwood, millwork, roofing and a lot of 
other lines. Always acknowledge receipt of a re- 
quest to bid; even if you don’t want to try for any 
of the items. In the latter case say, ‘No bid.” If 
you don’t send these acknowledgements, the En- 
gineers will assume that you don’t want the in- 
formation; and they'll take your name off the bid- 
ding lists. 

DETAILED INFORMATION: (1) ‘Follow Me, a 
Guide for Selling to the U. S. Air Force;” free, on 
request to the Commanding General of the Air 
Materiel Command, Wright Field, Dayton, Ohio. 
(2) ‘Selling to the Navy; Government Printing of- 
fice, Washington, D. C., price 15 cents. (3) ‘“Pur- 
chased Items and Purchasing Locations;” free, on 
request to the Procurement Information Center of 
the Army, The Pentagon, Washington, D. C. 

SELLING BY MAIL: Should the crisis turn into 
full-scale war, purchasing methods will be .expand- 
ed and maybe changed; but the Engineers plan to 
keep the business simple and direct. They add 
that there’s no need to hire a Washington agent; 
that he’d usually be worse than useless. At present, 
the “short-cut method” of a letter sent to the St. 
Louis office is the best way for a dealer to get 
himself lined up in the defense-buying process. 
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A Home-Front Crusade for Victory 


The die is cast, the chips are down, the lines 
are drawn—we have unity in the west for de- 
fense—unity in the east for aggression. The 
war intensifies. World War III seems only a 
question of time. 

But there is a way out. We may win the 
Korean war and avoid a hotter war by adding 
another battlefield—the moral and the spiritual 

—to that of armed conflict. 

Protestations of virtue will not win the war 
for us. 

We always have the kind of a world that we 
earn by what we do, and that we deserve by 
what we are. 

We may yet have a little time to build a free- 
dom-deserving society. 

We must cultivate the earth of national char- 
acter and fertilize the soil of our peoples’ per- 
sonality. 

Blossoms of moral and spiritual worthiness 
must germinate the fruits of freedom, peace and 
abundance. 

If we permit further growth in our own in- 
ternal life of the character and personality that 
is inherent in our enemy’s philosophy, we are 
lost. 

There is probably little difference in the end 
result between a dialectic materialism and a 
laissez faire materialism. 

If we attempt to fight materialism with mate- 
rialism we can’t win! 

Let’s not wait for more penetrating attacks 
by our enemy but (1) root out the enemy’s 
faults that are prevalent in our own society; and 
(2) having learned the know-how, crusade for 
their removal abroad. 

The weakness of our battle position is that, 
while protesting love of freedom, we are retain- 
ing many of the personality traits of people of 
totalitarian states. 

These, and many other ingredients of com- 
munism exist in our own society: mendacity, 
duplicity, exploitatiof, arrogance, power hun- 
ger, avarice, prejudice, broken promises, crass 
selfishness and trickery. 

Insofar as we can minimize these we will merit 
peace, freedom and the abundant life. 

A state is its people. Inevitably a people get 
the kind of a state they deserve. 

The character and personality of a people 
dictate the character and personality of their 
government. A sub-servient people will be mas- 
tered by the state. A liberty-loving people will 
make the’ state the servant of the people. A 
people — (or a person) — earn freedom only 
when they cultivate the kind of personality and 
character that deserve it. 

The issue today is which of two types of gov- 
ernment personalities wil! rule the world—men 
who are constructive, free-spirited and disinter- 
ested, or men who are destructive, diabolical 
and corrupt. 
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If the state is to be the servant of the people 
we must have a people who deserve such a 
state. 

To improve the state, then, we must improve 
the people. The same technique will win the 
war. 

Personality and character improvement are 
an internal process—nothing external can force 
it! 

Each of us then has a personal obligation to 
grow a constructive personality—to prepare our- 
selves for the new world citizenship which will 
be our privilege when we have won the war. 


The rapidity of the constructive growth of the 
personality and character of a people—or a 
person—depends upon the amount of determi- 
nation and crusading spirit to cultivate the best. 

Always present in the ground in which our 
personalities grow (human nature) are the fer- 
tile seeds of progress and the sterile seeds of 
destruction. 


Our obligation as freedom seeking people is 
individually to work in our self-garden of char- 
acter and personality, fostering the growth of 
the blossoms of spiritual worthiness and dig- 
ging out the weeds of perniciousness. 

A hundred-odd million fertile personality 
gardens (our gross national personality-prod- 
uct) will earn for our people relative security 
and abundance. 


Consciously or unconsciously, everyone is 
growing an evolving personality—automatically 
and continuously. 


The most important characteristic of person- 
ality is its changeability. Because of that quality 
every personality can be consciously improved. 


One’s personality is a blend of one’s positive 
and negative reactions to life and living. 

Our complete personality is the sum total of 
our reactions up to the moment of measurement. 


Personality is what we have had done to us! 
—either as an individual or a people. The way 
we react to what happens to us is more impor- 
tant than the actual happening. 


Constructive, free-spirited and disinterested 
personalities demand a free government. Nega- 
tive personalities inevitably are rewarded with 
a freedom inhibiting government. 


A constructive, dynamic and magnetic person- 
ality can be consciously grown and acquired, by 
a person or a people! 


If Americans and the other signers of the 
Atlantic Pact develop sufficient moral character 
and our peoples develop enough constructive, 
dynamic and magnetic personalities we will win 


the victory we pray for. 
pert Food 
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Note the low, low prices! 


“Practical Home Improvements” is designed to help you and to save you 
money. If you were to produce the quantity you need yourself, it would 
cost you many times more than we are able to supply them to you. 


PRICE LIST ON “PRACTICAL HOME IMPROVEMENTS” 


109 250 500 1000 

Plan | 

Books only $15.00 $33.00 $60.09 $100.00 
Plan Il 

Books with 9''x12"' plain envelopes 16.00 35.50 65.00 110.00 
Plan Ill 

Books with three-line imprint on cover 19.50 38.50 66.50 108.50 
Pian IV 

Books with three-line imprint on cover 

and plain envelope coves ee 41.09 71.50 118.50 
Plan V 

Books with three-line imprint on cover 

and envelope with store return imprint.. 25.50 46.00 76.50 124.50 


Write for quantity prices of more than 1000. 


If imprint is not the same for all copies on your order, there will be a 
slight additional set-up charge. 


American Lumberman 
139 No. Clark Street 
Chicago 2, Ill. ’ 
Gentlemen: 

The Fall and Winter Merchandising Program sounds good to us. 


enclose with order.) 


bikes ea Check or money order is enclosed ........ Please bill us. 


Don’t Miss this Great Advertising Opportunity! 


ereeeeee 


coples of the "Practical Home Improvements" book under Plan ...... 
(If imprint is to be used, please enclose with order. If logo is to be used, please 








THIS 
IS Tr! 


the NEW Consumer Book — “Practicg 
Home Improvements” — YOUR own 
big advertising book to promote more 
sales this Fall and Winter 





J 


' 


As you read the next twenty four pages, 
Mr. Lumber Dealer — imagine yourself one 
of your potential customers—a typical con- 
sumer. Carefully examine and read these 
pages jam-packed with ideas for remodel- 
ing, redecorating, improving and renovat- 
ing the home. Thirty three different subjects 
are pictorially and editorially covered 
Desire-creating, isn't it? Think then—what 
a tremendous effect this book will have on 
your customers in creating demand for the 
products you sell. 









It's part of our big Fall and Winter Mer. 
chandising Program. This book will be 
supplemented with editorial material begin- 
ning in the big Sept. 9, Fall and Winter 
Merchandising Issue and continuing 
through Dec. 30. It will give you the latest, 
most practical methods successful dealers 
have developed and proven to advertise, 
display and sell their merchandise. 


It’s filled with practical ideas to stir the 
imagination of consumers to repair, [re 
model, etc. their own home. 

It’s designed to bring customers into your 
store prepared to buy the products and iim 
services you have to offer. . 
It's ready and waiting for you to use. Al 
you need do is fill out the order blank be 
low to reserve YOUR supply of these books. 


ORDER YOUR @ 
SUPPLY @ 








CE “6 racanedes vbiccendecdcc codecs sbdeecssenestesesscecssseewsnbeeentied 





ee} eee? Seek eee ee ee ee 


Fame /ypaavements 























ertise, 








ir the 





























IDEAS THAT 
ADD COMFORT, 
CONVENIENCE 
i 
TO YOUR HOME 





Your home should 


se be exactly as 
> You want it! 


A house is pliable, flexible, and adaptable to changes and additions 
of many kinds. That’s why it can be altered in countless ways to 
suit changing family requirements and tastes. That’s what makes 


it home. 


It’s absolutely true! Your house is an 
amazing product. It is inherently rigid and 
durable, able to withstand the most violent 
weather, year in and year out. 


At the same time, a house is so engineered 


and designed that it can be changed and 
altered in countless ways, easily, quickly— 
and in most cases, without much tearing-out 
ot existing parts. 


To meet those endless ways that homes 
are formed, decorated, and equipped, and to 
suit the equally numerous ideas that all of 
us have concerning the way we want our 
homes to be, there are many thousands of 
specially designed building products and 
many forms, shapes, and styles of lumber 
products. 


Thus, it is both practical and possible to 
make your home exactly the way you want 
it—at a cost that is well within the average 
budget. So, take advantage of the pleasure 
and satisfaction that may be yours of plan- 
ning and moulding your home into the effi- 
cient, beautiful place it can and should be. 

This book is designed to give you ideas. 
It only scratches the surface of the thou- 
sands of combinations that are available to 
you. And that’s where our service begins. 

It is our job to help you select, from all 
of the possibilities, any home improvement 
you may want — one that completely fits 
your requirements, tastes, and budget. Just 
call, or stop in to see us. We'll help you 
select and install exactly what you want. 
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\eed more storage space? 


Do you have all of the closet, shelf, and cabinet space you need? 


Most 


families do not. Here are some ideas to help you solve your storage prob- 
lems, and add a beautiful touch to your home as well. 











As modern as tomorrow is the idea of converting 
old type closets into efficient storage walls. Beau- 
tiful doors, sliding noiselessly and easily, make 
every inch of the closet area accessible and usable. 
Let us show you how to convert your closet space 
into modern storage wall units. 


There is a wide selection of attractive, durable 
t-ins that are just right for perplexing storage 
lems. Imagine your china and silver pieces 
ing a colorful and dignified decorative touch 
vour home, exhibited in a corner cabinet like 
one pictured above. A real space-saver too. 
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Proper arrangement and spacing of shelves can 
increase the storage efficiency of a closet by 50%. 
Why have shelves spaced 15 inches apart when 
8 or 10 inches will do just as well? Installing addi- 
tional shelves is an easy and inexpensive job, one 
that will pay big dividends in convenience and 
utility. 


Do you have a place for all your magazines, 
records, toys and the many other hard-to-store 
items that every family accumulates? Put an 
entire room wall to work as a neat, efficient storage 
space for them. It not only solves the problem, 
but adds character and charm to any room. 





( Wavs to timsh your wall 


Walls and ceilings are the foundation for all decorative schemes. With 
the wide range of materials and colors available today, each of your rooms 
can reflect the mood and pattern that exactly meets your taste and budget. 


The room at the left is finished in plywood, 
a sheet material made up of securely bonded 
layers of veneer. A wide range is available, 
all the way from the well-known fir plywood 
to those faced with exotic hardwoods. Some 
too have roughened and etched surfaces that 
add a dramatic note to a room. Finishes can 
be natural or stained, even tinted to any color 
shade. Application in new homes or over old 
walls is easy and permanent. The cost may he 
distributed over a convenient period. 


There is a certain warmth and hominess 
that wood paneling can give. While the most 
familiar type is knotty pine, there are many 
other types and species available. These may 
be finished natural, stained, or painted; they 
serve equally well in den, living room, dining 
room, or rumpus room. Remember too that 
some striking effects are achieved with one 
wall of a room paneled. 


. Fiber boards are sheets of tough, durable mate- 
rial that can be installed over old, cracked walls 
and ceilings. They are also of course, used for lin- 
ing rooms of new homes. They are supplied in plain 
or pebbled surfaces, and in several pastel shades. 
They may be painted or papered, according to 
your taste. Some are scored to simulate tile, and 
when covered with shining enamel present a beau- 
tiful, lasting surface in your kitchen, bath, or 
laundry. 
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For the kitchen, bath, powder room, or laundry, 
one of the colorful, glistening types of tile is just 
the thing. Easy to keep clean and sanitary, and 
affording a lifetime of service, these materials 
warrant your careful consideration. Made of plas- 
tic and metal, they are easily applied and quite 
inexpensive. 











‘refinished hardboard is a very interesting 
| serviceable product for finishing walls and 


ceilings of kitchens, bathrooms, laundries; 
fact any room or surface where a shining, 
d, beautiful finish is desired. Made of an 
exceptionally tough hardboard covered with 
a asting, baked enamel coating, prefinished 

lboard is able to maintain its beauty even 

ler conditions of hard service and usage. 
[t is easily applied, and its attractiveness is 
enianced by the shining metal moldings that 
ar’ used at corners and edges. 
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Gypsum beard, or plaster board, as it is more 
commonly known, is a unique wall and ceiling 
covering material that has a wide latitude of serv- 
ice. It is made of a layer of plaster between two 
tough paper surfaces. When applied to walls and 
ceilings, and the joint lines sealed and covered by 
an amazingly clever method, the result is a sur- 
face that looks as smooth and even as if it were 
plastered. Can be painted or papered as desired. 
It’s easy to install, and costs only a few cents per 
square foot. 


Shown below is a room finished with a material 
known as decorative wallboard. A tough, durable, 
fiber sheet, this material is supplied in various 


The 


pastel shades, in sheets, panels, and planks. 


edges are tongued and grooved to insure perfect 
jointing. The surface may be left with the pleasing 
factory finish, or you may paint it to fit any decora- 
tive scheme. This product has excellent insulating 
qualities too. 



























3 An important step in floor 

care and maintenance is to 
keep them clean. Generally speak- 
ing, it is not advisable to wash 
hardwood floors with soap and 
water. There are, however, spe- 
cially prepared cleaners that re- 
move all dirt, gum, and prepare 
the surface for a gleaming coat of 
wax. Floors maintained in this 
way will stay beautiful and spark- 
ling for years. 





1 The first step in restoring 

old hardwood floors 1s called 
rough sanding. With an electric 
machine the job of removing old 
varnish and stain, as well as dents 
and scratches, is quite simple. 
Two other sandings are given the 
floors, each succeeding one with a 
finer grade of sandpaper. The re- 
sult is a perfectly smooth surface, 
with the wood grain restored to 
its original handsomeness. 


2 The machine at the left does 

not work right up to the 
corners, but the small edge sander 
at the right does the job very 
nicely. 


4 When floors are com- 

pletely refinished, and are 
sanded down to the raw wood, 
they are first wiped absolutely 
clean of all dust. Then a filler is 
applied and wiped off. When the 
filler is dry, one or two coats of 
clear varnish are applied. This 
provides a tough, long-lasting top 
layer that is exceedingly resistant 
to scratching, scuffing, and nor- 
mal wear. 
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restore 
beauty. 


) easy steps 
to beautilul 
hardwood floors 


Hardwood Floors can give everlast- 
ing service. With proper care they 
remain perpetually lovely. If dull 
and shabby, a simple process will 
original 


them to their 





A final coating of wax will 
5 give your floors a shine and 
glow that not only is lovely to 
look at, but that also adds just so 
much more protection against 
damage and wear. Electric polish- 
ers are available that make this 
job much easier, as well as insure 
beautiful results. If you prefer, 
there are several types of self- 
polishing materials that require 
no rubbing. 
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Stop drafts this winter ! 


Caulking is one of the best steps you can take 
to seal out drafts that cause discomfort and add to 
winter fuel bills. It’s good protection against water 
leaks too, which if not stopped at once, might cause 
costly repairs later. 

These are the places in your house where air and 
water may be seeping into your house: (1) In 
masonry houses, around window and door frames, 
(2) around mantels, (3) corners and edges of clap- 
boards, (4) around roof gables, (5) in frame houses, 
at the joint lines between house and chimney, (6) 
where wall meets roof, (7) wood trim, (8) between 
top of foundation wall and sill, and (9) anywhere 
where dirty streaks, light, or curtains moving unex- 


IN 


Is 





ast- plainably indicate that air is coming through. 

hey The process of caulking consists of scraping, 

dull cleaning, repainting, stuffing with oakum or rock 
; wool if gap is over 4 inch wide, and caulking. 

will There are several methods of applying caulking. 

inal One is to apply bulk caulking compound with a 


knife. Another is to use a caulking gun, a handy 
and easy method for the average home owner. A 
third way is to buy caulking ropes that can be 
applied with the fingers. 

It’s also a good idea to check the putty in your 
windows before cold weather sets in. If loose or 
crumbling, it’s a wise policy to replace it with new, 
long-lasting putty or other glazing material. When 
properly sealed, no window will rattle in the wind 
or leak air and water. 





The most common types of waterproofing mate- 
rials come in powder form. They are mixed with 
water, according to specific instructions on the 
package. Before applying them, however, it is a 
good idea to thoroughly wet the wall to be covered. 
Thus, a better seal is achieved, a surer protection 








against water seepage. 
will Then the prepared mixture is brushed or scrubbed 
and on with a stiff brush. There’s no need to worry 
7 to about streaks or laps, for the material will dry 
t 80 smooth and even. Most important is to be sure that 
inst it is applied liberally, and that every pore and 
Salis crevice in the concrete surface is thoroughly 
this covered. 
sure A final wash down, after the coating is dry will 
fer. insure the final finish being hard and secure. In 
self- some extreme cases, two coatings are necessary for at annieiaiiea Gas aes aed oo 
uire absolute protection. Another amazing feature about powder Senin. Where dhosnnatiie ined ——- Ps 
ese materials is that they are supplied in a wide correct amount of water, they are ready for appli- 
/ range of colors—no further decorating is required. cation on the wall. 

















First step: Get the concrete Second step: Apply the ma- Third step: When the coated 
surface to be covered thor- terial with a stiff bristle brush. surface begins to set, sprinkle 
oughly wet. Sprinkling it with Be sure that all pores and it again lightly. That’s all 
a hose is the easy way. cracks are filled. there is to it. 
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If you have been thinking about that space 


under your roof that could be finished into a 


room, but have been holding back because of the 
cost, let’s take a look at what the job involves, and 
how easy it is to do. 

From the cost standpoint, there’s one big advan 
tage in your favor. The area is already framed and 
sealed. Thus, all of the foundation, framing, and 
capping work is already done. Chances are your 
present wiring system, and plumbing too, is in such 
layout as to be easily tapped into. 

[f you care to do it, and there are many parts of 
the project that are easy to do, you can do some or 
all of the application work yourself. Don’t feel that 
because you never have done work of this kind that 
you can’t. Anything that you contribute to it will 
reduce the cost, and we believe you'll derive a lot of 
pleasure and satisfaction from it too. 

You will probably need some help in planning, 
and some specific ideas about your own project. 
That is our department. We'll be glad to help you 
plan it, advise and counsel you in every possible 
way, and, if you desire, help you arrange to finance 
the job to fit your budget. 

So, if you would like that attic space converted 
into an extra bedroom, a playroom for the children, 
or whatever purpose you may desire, stop in to see 
us. We'll help you make your idea a practical and 
economical reality. 


An extra roo 
in your attic 


Why not make that unused space 
in your attic into an attractive 
extra room? Considering the in- 
creased value that such a room 
will give your house, it’s a sound 
investment—not an expense. 


The above before and after pictures of a home 
with an improved attic room can very easily be 
your own. No other unused space in a house is 
more economical to convert to living area than an 
attic. 


A wide latitude of materials make possible the 
exact finish and decorative scheme you want, at a 
price well within the average budget. This is ex- 
emplified in the two rooms shown below, either 
one of which would make an attractive addition 
to any home. 
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An enclosed porch will afford year-round enjoy- 
ment. Here, a permanent porch addition adds a 
complete cheerful, airy room to an older house, 
[mproves the appearance too. 
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Plan a porch for 
next summer 


A modern porch soon pays for itself many 
times over in enjoyment and comfort. Since 
it is a simple matter to build one, why de- 
prive yourself of the luxurious living that it 
holds in store for you? 


and a solid concrete slab to serve as its floor, 
give you a solid, permanent foundation that 
last the lifetime of your house. 
There are various pleasing ways to tie the 
our porch onto your house so it will look 
vas always there. Here again, this requires no 
tearing out of any existing part of your house 
Corner posts of 4” x 4” lumber will give ample sup 
port to most porch assemblies which are 
and trimmed to match the style of your | 
\ set of screens that slip in place 
ummer, and which may be removed anc 
a dry place during the winter is no problem 
and will give your porch a finished appearance 
vell as protect you from insects. 
So don’t hold back because you feel 
porch for your home is an expensive 
plicated job. That’s where our service co 
he f We are specialists in taking 
and worries out of home impro 
and see to it that you get what 
at a price within your budget 
be looking forward 


1 
to call us soon 


If you have an open porch like the one pictured 
above, close it in. There’s a world of difference in 
comfort and enjoyment. 
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Pi picture window ? 
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: 
House framing and construction are pra 
tically the same in every house, no matter 
what it looks like. So, it is not too difficult 

to go back to the basic framing or wall con 3 


struction of a house and install a picture 
window unit just as it is in a new structure 
And the job can be done without a lot of need 
less and expensive tearing out and rebuilding 

Picture windows themsel 













lves are stationary 
Picture windows are a comparatively new units. They may not be closed or opened z 
addition to modern house designing, but their They may have either one or two panes ot 
service in admitting more light as well as glass, the latter type providing maximum 
being highly decorative has made them imme- insulation and resistance to condensation, the 
diately popular. Housewives have been quick same as a storm sash. 
to plan the furnishings, drapes, and decora- Usually a picture window is flanked on either 
tions of a room around a picture window, side by narrow casement or double hung win ( 
and the results are charming. dows, in order to provide ventilation. These p 
It is not necessary for a picture window add to the expanse of the picture ido 
to be included only in new homes. Many per- make it look even larger and more dramatic 
sons are adapting their present house to include We can quickly advise you how a picture 
one. If thoughtfully planned and properly in- window assembly can be incorporated in your 
stalled, a new picture window in an older home, show you the styles and types of dura 
house can give both the exterior and the in- ble, handsome units that are available. Call us 
terior a refreshing new look. for an estimate. 














Facts about fireplaces 


No other home fixture provides more satis- 
faction and enjoyment than a fireplace. Many 
of the “old timers” fall far short of affording 
the efficiencies of modern fireplaces. Does 
yours come into this category? 

If so, do you know that unit fireplaces 
are available that actually circulate warm air 
evenly in a room, that will lower fuel bills 
because they reduce the load on your regu- 
lar heating system? 

In these units, a double-walled metal firebox 
forms a heating chamber at the sides and 
back of the fire. Cool air enters this chamber 
near the floor level, and when heated it rises 
and returns to the room through registers 
located at a higher level. 

Frequently, the unit includes not only the Or, if you are considering a fireplace for your 
firebox and heating chamber, but also the basement room or summer cottage. a circul 
smoke shelf, damper, throat, and smoke cham- 


a> C, i irculatl- 
ing unit is the logical answer. 
ber; or the complete fireplace up to the flu. So don’t cough and choke, freeze and roast 














Most existing fireplaces can be modified to through another winter. Call on us to analyze 
receive one of these circulating units. If your your present fireplace and estimate how best 
present installation is unsatisfactory, or in to install a unit that will give vou the most 
need of extensive repair, be sure to investigate in comfort, efficiency, and economy. Home 
the possibility of putting in a unit that will improvements such as this can be financed 
give you pertect performance for the lifetime over a convenient period of time to fit your 
of your home. budget. . 
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Modern kitchen design is based 

the efficient arrangement of 

e cabinets, appliances, and ac- 

essories that are used to accom- 

plish the three primary work 
‘unctions of this room. 


1) Storing food and prepar- 
ing it. 

2) Cooking and serving it. 

3) Cleaning up. 


To do these jobs easier, quicker, 
| better, the housewife needs 
o major appliances—a range and 
refrigerator, to which may be 
added several supplementary ap- 
pliances —- dishwasher, garbage 
lisposal unit, etc., each serviced 
by a group of storage cabinets 
and a stretch of work surface 
Each division of appliances, cabi- 
nets, and work surfaces is called 
vork center. 
The three work centers, properly 
arranged and outfitted and in prop- 
er relation to each other, so that 
vork flows in a straight line from 
center to the next, make up 
basic planned kitchen. 
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The cooking and serving cen- 
ter is best located near the door 
to the dining room for conven- 
lence in serving. 

Following the principle of stor- 
ing equipment at the point of 
first use, frying pans, griddles, 
pot lids, cooking cutlery, coffee 
maker, tea pot, bread and pastry 
toaster, etc., are kept in this cen- 
ter. Since most serving dishes are 
first used at the range, they are 
also kept here. 

Since water is used for both 
preparation and cooking, as well 
as cleaning up, the cleaning-up 
center should be stationed be- 
tween the other two. 

This center houses the silver, 
paring knives, sauce pans, clean- 
ing materials, and provides a ven- 
tilated compartment for storage 
of potatoes, etc. 

Research has revealed that six 
square feet of upper cabinet shelf 
space should be allowed for each 


‘person in the home. In addition 


to this, six square feet should be 
added for entertaining, and an- 
other six feet for accumulation. 















How fo plan your 


new kitchen 


All rooms, no matter what size or 
shape, can be transformed into a 
modern, ultra-convenient kitchen 
with one of seven basic designs. 
See how easy and inexpensive it is 
to do the same with your kitchen. 





The refrigeration and prepara- 
tion center should be located near 
the outside entry where food is 
delivered. 

Here should be grouped perish- 
able and non-perishable foods, all 
sorts of baking dishes, salad 
molds, cake tins, pie pans, flour 
sifters, graters, mixers, etc. 

This arrangement makes it pos- 
sible to prepare either a single 
recipe or food for an entire meal 
with a minimum number of 
steps. 

Let us show you how easy it 
is to transform your present 
kitchen into an_ ultra-efficient 
room—and how you can enjoy it 
while distributing the nominal 
cost over monthly payments that 
fit your budget. 














Remember, the wide range 
of materials available for kit- 
chen finishing and equipping 
gives you the same latitude 
of decoration as for any other 
room in your house. 














What to do with 
asement space 


Put that basement space to work as extra 
room for work or play. You'll increase the 
usable living area of your home at least one- 
third. What’s more, basement space can be 
improved as easily and economically as 
any other area in your home. 































































































For some reason or another basements have 
never been fully understood or appreciated. Per- 
haps because they are below the ground, or because 
they normally house the heating system of the 
house, basements are regarded as entirely separate 
from the living area; an “out-of-sight” place that 
serves as the catch-all for unused or discarded 
items. 

A careful study of the average basement area will 
reveal a sad waste of space. If it were as efficiently 
utilized as the upper regions of the home, there 
would be space for a recreation room, hobby room 
or home workshop, storage cabinets for food, cloth- 
ing or bedding, racks for storing screens, hose, lawn 
furniture, etc., a cheerful laundry room, in fact just 
about anything you want. 

Maybe your first reactiqn to this is to say to 
yourself, “Oh, but my basement is too dark, damp, 
and dingy for that.” 

There is a pleasant surprise in store for you if you 
have that opinion. For modern materials and meth- 
ods can convert the most dismal basement into a 
clean, dry, thoroughly comfortable place. And it 
needn't cost a great deal of money to do it either. 
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For example, damp walls, even ones that have 


7 4 
actual leaks, can be sealed. In 


fact, for the protec- 
tion of your house, this should be done in any 
case. After this is done, and you have decided how 
you want your basement partitioned-off, you can 
have it framed accordingly, can face the walls and 
ceilings with a wide variety of beautiful and serv- 


r 
iceable materials, install what additional electrical 
fixtures and outlets you may need, and then finish 
the individual rooms as you desire according to 
their specific function 

The cement floor can either be finished by paint 
ing with a tough, colorful cement paint, or can be 
covered with asphalt or rubber tile 


There is a growing trend toward an outside en 


tranceway directly into the modern basement. You 
can obtain pre-built metal cellar door units that 
make this addition to your home a simple and inex 
pensive matter indeed. 

What is the final result? You will have enlarged 
your home by a considerable percentage, increased 
the valuation of your property equal to or more than 
the cost of the improvement, and you will have 
provided more space for extra living that can be 


enjoyed by every member of the family; 


Let us help you plan your new basement rooms 
We know that from the many fine products we 
carry in stock we can supply exactly what you want 


at the amount you want to spend. And remember, 
the cost can be distributed over a con 


of time to fit your budget. 


venient period 
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vantages of insulation 


1 


Practically all insulating materials are porous and light 
eight. They contain millions of air pockets, or voids, 
ch prevent the transfer of heat through them in 
er direction. Consequently, an insulated house 1s 
lecidedly warmer in winter and cooler in summer than 
me that is not. 
ome insulations also afford a barrier to vapor, in 
lition to their function of preventing heat transfer. 
feature keeps moisture in the air from condensing 
wr in the walls of a house. 
addition to the increased comfort that insulation 
fords, both in summer and winter, it can save you 
oney on your fuel bills. Here is an example: 
frame, one-story house with 720 square feet of floor 
‘a and 864 square feet of walls; with full wall and 
ng insulation, costs 242 gallons of 12 cents per gallon 
oil less than the same house not insulated. This 
ns a $29 savings in fuel per heating season. 
will not take many years for an insulation job to . ; 
pletely pay for itself in fuel savings alone and, with ten teal: or Ges eae alt tae 
easy, low-cost budget payment plan, you may dis- in new houses, or in attic or added 
ute the cost over many small payments. rooms in existing structures. 
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Insulating batts 
or blankets fit be- 
tween studs or 
joists of both new 
and existing 
houses. 


The workman 
shown here is 
pouring loose - fill 
insulation between 
the ceiling joists 
of an unfinished 
attic. 
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4 sood root 1s cheap insurance 


A good roof is essential to the general welfare of your home. Keep it in 
repair. If it has outlived its usefulness, don’t hesitate to have it replaced. That's 
your best insurance against depreciation and unnecessary repair bills. 


Perhaps you have never paused to consider it, but 
your roof is called upon to withstand more severe 
conditions than any other part of your home. 
It must shed water, resist seepage, withstand the 
widest extremes of temperature, hold firm against 
winds. In fact, day in and day out, all during the 
year, your roof must provide absolute protection 
to your home. 

That’s a big order, but not too big for a number 
of various types of modern materials. And the 
effective lifetime of these materials is not measured 
in terms of years, but in decades. 

Therefore, it is good business from every stand- 
point to keep a good roof over your head at all 
times. The original cost of a new roof is compara- 
tively small, its service lifé exceptionally long. In 
fact, a major repair job to the sub-structure of your 
home, caused by a faulty roof, would in all prob- 
ability cost several times the amount of the new 
roof. It’s certainly not worth the risk. 

The manufacturers of roofing materials have care- 
fully engineered their products to provide this long- 
term protection. But in addition, with a trained 
eye on style and color, they have also included a 
range of types, styles, and colors that are bound to 
please every taste and color scheme. 

This is no small matter. The color and style of a 
roof is of primary importance to the overall appear- 
ance of the house. When correctly selected, the 
entire appearance is enhanced. Charm and dignity 
are added. But a type that looks just right on one 
house may not appear the same on another. That’s 
why roofing materials are so carefully designed and 
styled. 

Most common of the roofing materials used on 
today’s houses are asphalt composition, asbestos 
cement, wood shingle, and metal. The composition 
type is made in rolls, three-in-one shingles, and sev- 
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eral other kinds of interlocking shingles. Asbestos 
cement shingles are individual units, much like 
wood shingles, and are made in various shades, 
textures, and edge design. Wood shingles are now 
supplied in a number of pleasing colors as well as 
natural. Aluminum and steel roofing are usually 
made in strips. 

Since there are several important points to be 
considered in the selection of a roofing material for 
a house, why not let us help you choose the material 
that will do the very best possible job for you, from 
the standpoint of cost, efficiency, and style. It is 
our business to advise you with your best interests 
in mind. 

And remember, if you prefer, the cost of applying 
a new roof on your home can be distributed over a 
convenient period of time. We can arrange to 
finance the job too. 
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Is your garage 
in A-L condition? 





Maybe you haven’t stopped to think about it 
but your garage is subjected to pretty severe serv- 
ice, and in many instances it is the part of the home 
that receives the least care and maintenance. 


, 


From the standpoint of protecting your invest- 
ment, as well as to insure an attractive and efficient 
storage area for your car, there are a few points 
that should be checked from time to time. Here 
they are: 


1. Is the roof in good condition and free of leaks? 
Just as in your home, a garage roof should be 
weather tight. Leaks can cause needless de- 
terioration to the structure itself. 

2. Are gutters and downspouts functioning effi- 
ciently? Rusted or broken gutters and down- 
spouts can lead to trouble. 

3. Is the garage door operating correctly? If not, 

or if your door is obsolete and in poor condition, 

it’s money well spent to invest in a new, unit 
type door. 

Check your door hardware. If any of the oper- 

ating mechanism is broken or not operating 

properly, have it replaced. A stuck or broken 
door is a nuisance on a cold, winter morning. 

5. Is the outside of your garage protected with 
paint? Are all joints between frame and win- 
lows or doors properly caulked? 

6. Be sure to replace any cracked or broken panes 


of glass. 


> 


~ 


‘f your concrete slab is cracked or broken, better 
ave it fixed. Freezing and thawing through 
nother winter may damage it beyond repair. 
ell be glad to help you with any of these 
points that may need attention in your garage. The 
cost will certainly be nominal, and far less than 
a m.jor repair job in the future. 
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heck list for 
ouse painting 


Not only does paint beautify the exterior metal 
and wood surfaces of your home, but it is the cheap- 
est insurance you can buy against deterioration. So 
it’s a wise policy to keep your home sparkling and 
sealed with paint at all times. 

Here are some points that will help you get both 
protection and beauty from the next paint job you 
apply on your home: 


1. Examine the old surface. Loose or cracked 

paint should be removed by scraping or burn- 

ing with a blow torch before the new paint is 
applied. 

Any badly deteriorated parts, such as siding, 

sills, trim, gutters or downspouts, etc., should 

be replaced. 

3. All cracks between doors and window frames 
and siding or masonry should be caulked. In- 
spect window putty. If crumbling or loose, 
replace with new glazing material. 

4. Putty over all nail heads. Apply a coat of 
shellac over knots and resin spots. 

5. Apply a primer coat. Allow to dry at least 
36 hours. 

6. Cover primer with two coats of finish paint. 

Allow the first to dry 48 hours before apply- 

ing the second. Buy only a high quality, out- 

side paint. 

Use a 3% inch brush for the open areas, and a 

1% or 2 inch brush on windows and trim. A 

quality brush is the only kind to use. It pays 

dividends in a more even coat, less dripping, 
fewer brush marks, and less effort. 

If you are planning to paint your house, or have 
it painted, come in to see us. We can help you get 
the kind of job you want at reasonable cost. 


SS 


NI 
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How to lay a 


1. Any of the modern, 
colorful floor tiles, such 
as asphalt, rubber, or lin- 
oleum are easy to apply. 
They can be laid over any 
surface provided it is 
smooth and level. The 


first step in the process 
is to trowel on a layer of 
a special 


mastic. 





3. Next is cutting of 
odd-shaped tiles to fit 
around corners or door- 
ways, or trimming to 
make the final row fit the 
room. This is done with 
a special cutter that may 
be rented, a blowtorch, or 
a hacksav 
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file floor 





2. Then the tile is laid, 
beginning down one wall 
and working in rows 
toward the opposite side 
of the room. The tiles are 
butted closely together. 





4. Baseboards are made 
in rubber or composition 
in a pleasing range of col- 


ors. These are also ap- 
plied with mastic and 
give a finished appear- 
ance to the job. Metal 


mouldings are also avail- 
able in chrome or stain- 
less steel. 





Facts about a 
concrete sidewalk 





The first step in construction is to prepare the 


base. If the soil is well drained, the concrete can 
be placed directly on it, after it has been well com- 
pacted. If the soil is not well drained a 6-in. sub- 


base of well compacted, clean, coarse gravel, or 
clean cinders should be provided. 

Usually 2x4’s are used for side forms, these being 
held in place by stakes. 









To provide for expansion and contraction joints, 
walks should be divided at 4 to 6-ft. intervals, with 
partition strips placed at right angles to the side 
forms. Every other section is then concreted. 
After these have hardened enough to be self-sus- 
taining the cross strips are removed and the re- 
maining slabs placed. 

Pour the concrete in the form up to the top edge. 
When slightly set, it is easily leveled off by a strike- 
board resting on the edges of the side forms. This 
strikeboard is passed across the forms in a saw-like 
motion. 


Then the concrete is finished with a wood float. 
The wood float creates an even, uniform, gritty, 
nonskid surface. Do not use a steel trowel because 
it tends to produce a slippery surface. 

An edging tool is used along the side forms and 
division lines to give the walk a finished appear- 
ance. Protect the walk for about 5 days with a 
covering of moist burlap, sand, or earth. 
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Decorate with 
Wrought iron 





The use of wrought iron is a pleasing part of 
every American architectural style. In Colonial 
days hinges, locks, fireplace and hearth accessories 
were made of w rought iron. 

In deference to the delicate styling of early nine- 
teenth century French design, the ornamental 
grills, railings, and ballustrades of Louisiana are 
wonderful examples of artistry and beauty. 

From the early west have come the plain and 
rugged candelabras and hardware that adorned the 
homes of that region, adding an interesting touch to 
the traditional home accessories that are “fashioned 
from iron. 





Hel 
} 


All of hens fascinating items that are so in- 
tegrally allied with American architectural design 
have pleasing and useful application today. To the 
home owner who seeks to recapture the mood and 
charm of a particular style, wrought iron gives the 


authentic touch. And for the owner who desires 
rable service and attractive decoration, wrought 
iron supplies the rugged economy he desires. 
Whether it be forged hardware for your entire 
home or for your gar ‘den gate; or a ballustrade for 
your entranceway, porch, or ‘uate stairway; and 
a host of other decorative and useful home acces- 
scries; it will be worth investigating ornamental 
iron. Perhaps it will give you the charm and 
‘mosphere you have been looking for. 
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How to install a 
glass block panel 


2 RN 


I 





A new, simplified method of application makes 
the installation of glass block panels an easy mat- 
ter in any home. First, the opening is framed in 
just about the same way as for. a window. Then 
the jambs and sills are given a heavy coating of 
asphalt emulsion. 





Step number two is to lay the glass blocks. 
Standard mortar joints are one-quarter inch thick. 
Joints should be filled separately, as the workman 
is doing in the above photo. 





Step number three is to tool the joints to a 
smooth finish and clean the panel. Remove mortar 
from the expansion, space at the top and fill with 
caulking compound. 

If you have a place in your home where a glass 
block panel is just what you have been wanting, 
call or stop in to see us. We will help you get it 
installed. As yot can see, it is not the complicated 
job you perhaps have thought it to be. 
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Hardware for 
every home 


What is that finishing touch that sets off 
every decorating scheme? It’s the hardware. 
Modern home hardware, therefore, is de- 
signed for beauty as well as service. Select 
yours accordingly. 


Many people regard the hardware of their home 
as a permanent part of the house, something that 
once selected must remain the same always. Too 
many times, decorative schemes in a home just fail 
to achieve the desired results because the home 
owner doesn’t realize that hardware and acces- 
sories too must blend and harmonize with the over- 
all plan. 

Under the broad handling of home hardware 
come such items as outside and inside door locks, 
knobs, and hinges; mail slots or boxes; house num- 
bers; dust and clothes chutes; cabinet hinges and 
drawer pulls; bathroom and kitchen accessories ; 
fireplace fixtures; and a thousand other small items 
that find every-day usefulness around the home. 

All of these items are designed today from the 
standpoint of beauty as well as .utility. Never be- 
fore has there been such a wide selection of attrac- 
tive lock-sets for doors, hinges, in fact all of the 
items mentioned above. 

As a matter of fact, manufacturers of hardware 
for kitchen and bathroom cabinets are very careful 
to style their products so that there is a color or 
type for every decorative idea. Now, when a set 
of hardware becomes obsolete, or fails to harmonize 
with room decorations, it is a simple and inexpen- 
sive job to replace it with the kind and color that 
does a more flattering job to the overall pattern. 

So don’t feel that you must tolerate your hard- 
ware forever. Like almost everything else, it be- 
comes obsolete and out of style. Why not stop in 
and see our wide selection of home hardware; let 
us help you choose the items you may want to 
complete a redecoration project in your home. 
You'll be very pleasantly amazed at the results, 
and the low cost too. 
















































A redecorated 
kitchen with a new 
set of sparkling cab- 
inet hardware, has 
that “brand new” 
look. Be sure to in- 
clude this item when 
you redecorate your 
kitchen. 


How would a 
shining new mail 
slot look on your 
front door? Perhaps 
a fresh coat of paint 

° in a cheerful or 
dramatic color, a new 
lock-set, and a new 
letter slot would give 
an entirely “new 
look” to your en- 
trance. 


Needadustor 
clothes chute? 
These work-and-step 
savers are worth 
many times their 
cost. They are easy 
to install too. 


Brighten up your 
fireplace with a new 
set of fixtures. These 
small items can 
make all the differ- 
ence in the world in 
the attractiveness of 
your fireplace, in fact 
your entire living 
room. 
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Facts about 


There are many types of fences. Some are strict- 
ly decorative, others serve a useful purpose as well. 
Not only are fences beautiful, but they add dignity 
to any property. They form a neat background 
for flowers or shrubs. 

In order that your fence give you the long, dur- 
able service you should have, however, it should 
be built of the proper kinds of lumber that are 
resistant to deterioration. The posts should be 


treated against rot and insects, and properly set. 
Joints should be protected. 

In fact, there are so many precautions to take, 
why not let us advise you about the best way to 
put in your fence, no matter what type it may be. 
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Storm windows pay for themselves 


Storm windows, like insulation, are an effective 
means of reducing to a minimum the transfer of 
heat from within a house to the outside. In many 
respects they are a form of insulation, as they pro- 
vide an insulating area of dead air between your 
regujar window and the storm window which is 
an exX¢ellent insulation. 

It is an absolute fact that storm windows and 
doors on-a home will actually pay for themselves 
in a comparatively few years, plus the added advan- 
tages of greater comfort and the elimination of 
annoying “window sweating.” 

There are a number of types of storm windows 
on the market today, both metal and wood. Some 
of these are complete combination units that include 
both windows and screens, and which never have 
to be taken down or put up with the change of 
seasons. 

No matter what your preference may be, how- 
ever, or how much you may feel that you can pay 
for them, storm windows and doors are worth every 
penny they cost; are more of an investment than 
an expenditure. 

Why not stop in to see us about installing storm 
windows and doors on your home? We know we 
can help you. And remember, home improvements 
such as this one can be purchased over a period of 
time, with repayment in convenient monthly in- 
stallments. 


Scientific studies 
reveal that storm 
windows and doors 
on all openings of a 
house, reduce the 
amount of fuel re- 
quired to heat it by 
12% to 15%. This 
means that these im- 
provements will ac- 
tually pay for them- 
selves in a few years. 
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1 First, be sure that the studs 

or substructure is even, so 
the plasterboard will lay abso- 
lutely flat. Butt the pieces closely 
together with the joint centered 
on the stud. Using 1%” flat-head 
nails, staggered at 3” intervals, 
nail the panels in place. Be sure 
that the nail head is “dimpled” 
into the paper surface of the 
board, not driven so far as to 
break the surface. 







































































Next, unroll a length of spe- 

cial joint paper and lay 
lightly over the mortar. Be sure 
that the paper is straight, and 
that it fits properly between the 
depressed edges of the board. 
This paper is made especially for 
the job, so it will fit perfectly if 
applied correctly. Then, draw the 
knife smoothly down the joint, 
setting the paper in place. If 
using the perforated type of tape, 
the mortar will squeeze through 
from behind as the knife is drawn 
down the line, filling the perfora- 
tions with mortar. 





















y Using a 3” putty knife and 

a mortar mixed to the pre- 
scribed ‘thickness, lay a _ thin 
layer between the slight depres- 
sions that are manufactured into 
the panels. The wide knife will 
extend beyond the depressions on 
either side of the joint, so your 
mortar will fill to make a level 
surface. 
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4 The next step is perhaps the 

most important, for here lies 
the secret of an invisible joint. 
After the plaster has thoroughly 
dried, the joint must be sanded 





How to make 
an invisible 
dry wall joint 


If you want an absolutely seamless plaster- 
board wall, follow the simple, five-step pro- 
cedure. When completed, the joint lines will 
defy detection. 


until entirely smooth and even. 
This can be done by hand, but it 
is a tedious job and does not pro- 
duce as uniform and smooth a 
seam as when sanded with a 
power sander. With the aid 
of the new type _ lightweight 
sander with a straight line recip- 
rocating action, the hard chore of 
sanding these joints is eliminated. 
It is important that you do not 
use rotary or oscillating type 
sanders that produce scratches 
which will show up in the finished 
wall. These machines are also 
wider than the joint, so when held 
lightly over the seam, and guided 
along its length, an absolutely 
smooth, even, and invisible joint 
results. 
























% 


The finished wall may be 

finished or decorated as de- 
sired. The dry-wall makes an ex- 
cellent base for wallpaper, or it 
may be painted. If the latter type 
of finishing is followed, it is not 
necessary to apply extra coats to 
the joints. In fact, it is preferable 
to give the entire wall surface 
the same treatment, to avoid 
“gloss” spots at the seams. Two 
coats of paint will give the wall a 
perfectly smooth appearance, and 
the joints will defy detection. 
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Take care 0 
your screens 


The repair and replacement of damaged or worn 
out wire mesh is a simple matter. If a small break 
occurs, a neat patch can be applied by cutting a 
piece slightly larger than the damaged section. The 
patch should have raveled edges on all four sides. 

The pliable protruding wires can easily be bent 
up at right angles, thrust through the undamaged 
area surrounding the break and then bent back flat 
on the other side. 

Replacing wire mesh in frames is a more exten- 
sive job, but no less simple. Wood framed screens 
have two types of mouldings, raised, and flush. Both 
are held in place by small brads, and are removed 
by carefully prying loose from the frame and pulling 
the brads. 

The screen itself is tacked or stapled to the frame. 
One look at the old mesh will give you a graphic 
idea of how to put the new wire in place. Pull the 
wire as tightly as possible before tacking down, 
then replace the moulding. 

Certain metal types of screen frames hold the 
mesh by forcing it into a groove milled in the frame 
and held with a spline which looks like a piece of 
hemp cord. These can be pried out, the screen re- 
placed, and the same spline used to hold the new 
mesh in place. 

Frames that have become loose and weak may 
be strengthened by screwing a metal angle brace 
in each corner. These not only restore rigidity to 
the frame but bring it back to a perfect square or 
rectangle. 
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Build an 
outdoor grill 







If you would like to enjoy an outdoor fireplace, 
and millions do, there is no reason why you 
shouldn’t have one, right in your own yard. The 
latitude of design is so broad, that anyone no matter 
what kind he may want, or how much he can afford 
to spend for it, can easily and economically have 
exactly what he wants. 

All fireplaces represent combinations of masonry 
with metal grids, doors, covers, reinforcing angles, 
etc. Common brick is generally the most acces- 
sible low-cost masonry material, and the easiest 
to handle; although firebrick, stone, tile, and other 
similar materials may be used. 

For good solid support, the fireplace is best 
placed on a slab of concrete, with footings extend- 
ing below the frost line in areas subject to severe 
winters. Then the fireplace can be built with com- 
plete assurance that it will stand for many years 
without sagging or cracking.. 

To avoid the smoke nuisance, face the fireplace 
in the direction of the prevailing wind, and be 
sure that the chimney is high enough to insure a 
good draft. In the case of the cooking fireplace, 
the prime consideration is to have a fire chamber 
that can be tightly closed when smoke producing 
fuel is being burned. 

As a matter of fact, most people who have built 
a fireplace in their garden have had a lot of 
pleasure doing it, planning it so it will be just 
right in every detail. 

Many have finished up with a complete recrea- 
tion area, complete with garden furniture, picnic 
table, lights, a water tap close by; in fact every- 
thing to make out-of-door parties or family gath- 
erings as comfortable and convenient as they are 
inside — and a lot more fun. 

A wide selection of metal fireplace units is avail- 
able, all ready to be incorporated into the masonry 
support. Just stop in to see us. We will be pleased 
to show you how these units are supplied, and how 
easy it is to build an outdoor grill in your yard. 
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Lumber has 
many home uses 


Lumber is perhaps the best known and 
least understood of all building products. 
While every one of us lives with and in prod- 
ucts made of it, few realize how useful, dur- 
able, and inexpensive it really is. 



































Commercial lumber is produced from a number 
of different species of trees. The wood from each 
has its own particular qualities and characteristics. 


Therefore, each is used for products that call upon 
these particular strong points. For example, cer- 
tain species of wood make lumber that is especially 
resistant to weather. These supply the lumber 
that is applied on outside surfaces, or in contact 
with the ground. Others, easily worked and 
painted, are used to make doors, mantels, and other 
fabricated products. 




















Lumber is produced in a number of areas in the I 
United States; the south and northwest being the hor 
largest logging regions. There the logs are cut Ol | 
into boards or stock for manufacturing plants, dried the 
to a specific low moisture content, and shipped to tor 
every state in the country. ‘J 

And in the forests, a system of replanting and hot 
forest control has placed the logging industry on to 
a farming basis, with an insured annual yield that In 
will exceed even the tremendous demands this na- the 
tion has made on it. 

We handle quality lumber. You may buy it with an 
confidence, and with the full assurance that no pri 
other building product will give you more service ha’ 
for lower cost. Properly protected and maintained ol 
lumber will last forever. _ 
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Other species, known as hardwoods, are cut in = 
many other areas. They produce our flooring and si 
paneling, or are sliced to provide veneer surfaces me 
on plywood and furniture. i 

In thousands of manufacturing plants through- t] 
out the country, lumber is worked and fashioned ( 
into many building and home products; doors, 
windows, trim, cornices, cabinets, etc., just to men- fF 
tion a few. In each of these plants engineers and p 
designers are constantly working to insure high at 
quality, long service life, and low cost for their hi 
products. t] 
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perenne ren Sree marc reme 


In the past five years, well over four million new 
homes have been built. This is approximately 12% 
of all of the houses that were in existence prior to 
the war. And there is still a tremendous demand 
for more. 


The United States is a nation of home owners; 
homes with comforts and conveniences unknown 
to the peoples of countries elsewhere in the world. 
In this security and pride of ownership that is ours, 
the present and future strength of our country lies. 


Now, another emergency has arisen that casts 
an ominous shadow over all normal, peaceful enter- 
prise. A doubtful present and a clouded future 
have precluded in many persons’ minds any thought 
of home planning, until such time as the outlook is 
more certain. 


There are, however, several brighter aspects to 
the picture. An industry that can produce enough 
materials for a million homes a year, is already 
geared for a prodigious capacity. There is no ques- 
tion but that this capacity is sufficient to provide 
a 5 coon portion of materials of all kinds for hous- 

1g under any conditions short of total mobilization. 

it conditions are such in your case that a new 
home is essential, there is no reason why you can- 
not plan and build it now. If, on the other hand, 
you prefer to wait, there is still the pleasure and 
enjoyment of dreaming and planning, so that when 
the time comes when you want to act, every detail 
of your new home will be worked out and on paper. 

Careful forethought can make a lot of difference. 
For example, the setting of a house on a piece of 
property has a great deal to do with the way it will 
appear. Proper location is the difference between a 
house that looks just right in its setting and one 
that seems a misfit. 

Style is a matter of personal taste. Each has its 
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4 word to the 
home planner 


Planning a home is a wonderful family 
experience, unequalled for pleasure and 
genuine satisfaction. In a world where 
uncertainty confuses the step between 
planning and actual doing, it is still a 
good idea to dream and plan against the 
day when you will see those dreams a 
reality. 


own following; Colonial Cape Cod, Ranch Tudor, 
French Provincial, Spanish. Modern. It’s w onder- 
ful that we do. That’s what makes the residential 
communities of American cities places of beauty 
and individuality. 


Each of these architectural designs has a 
latitude to permit a home that w ill include all of 
the requirements for your family, both from the 
standpoint of size and cost. But this also takes 
careful planning. 


As for the interior layout, rooms, closets, arrange- 
ment, etc., the number of possible arrangements is 
tremendous. The specific details, however, differ 
almost from family to family. All of us have pet 
ideas that we want to see included in our home. 
Most of these are possible and practical, but to in- 
corporate them effectively and economically into 
the structure necessitates planning. 


So, as you can see, the problem of getting your 
plans into working shape is a matter of translating 
them into architectural and engineering form, For 
determining style and arrangement, there are a 
large number of house plan books available that 
will be most useful in helping you decide which of 
them is what you want. Maybe one of them fits 
your needs to a “T,” in which case the whole plan- 
ning project is simplified. 

There are several thousands of different building 
products available that can be combined in many 
thousands of ways to insure your getting your 
completely finished home exactly as you want it. 

Why not let us help you plan your new home? 
We have the pictures and floor plans for many 
homes in our office. We also have in our yard the 
materials from which your home will be built. We 
can show them to you, explain their uses, applica- 
tion, and advantages. We can also counsel you as 
to how you can achieve the home you want at the 
lowest possible cost. We shall be looking forward 
to your visit. 
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Our business is handling and selling lumber and building mate- 
rials. But in a broader sense, our business is providing comfort, 
convenience, and maximum economy both in new houses and in 
older homes. 

It is a fascinating business. The products that we carry in stock 
are made from materials gathered from all over the world. They 
are designed, engineered, and fabricated to do a specific job in the 
construction, maintenance, and decoration of a home. 

The countless number of ways that these products may be com- 
bined and incorporated into a home is amazing. There is at least 
one combination that will provide the service requirements, appear- 
ance, or color that will fit your needs and tastes. 

We know that you would be interested to see these materials, to 
find out how they are used in your home. Therefore, we extend our 
cordial invitation to visit our yard. We'll be pleased to show you 
these interesting products, and if we can be of service, to do every- 
thing in our power to insure complete satisfaction and nominal 
cost. 


£, 
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LIFETIME 
PERMANENCE 
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TODAY’S GREATEST SALES MAKER — the NEW TYLAC 


Three years of research by TYLAC engineers has perfected a principle that is destined 
to become one of the most important developments in the progress of the pre-fabricated 
wall board industry. With the introduction of the New Contour Bevel Score Line 
Miracle Walls by TYLAC are today without a peer in the entire field. The former U 
shape score lines now have soft, rounded edges that afford even longer life to TYLAC’S 
Hi-baked Plastic Enamel surface — yet full bendability is retained. These rich, natural Now! 
appearing score lines enhance TYLAC’S lasting beauty because Contour Bevel lines are HE ULTIMATE 
soft, straight and sm-o-o-o-th. They do not accumulate dust, dirt or grease — cleaning is " 





; - IN 
easier and quicker. BEAUTY 
With this important “Sales Builder” feature the new Miracle Walls by TYLAC afford PERMANENCE 
far greater Sales and greater Profits for Jobbers and Dealers everywhere. ECONOMY 


Write us today for our new liberal Sales plan, our many 
advertising and Dealer Helps, Prices and Discounts 


YLAZ LOUMPANY monticeico. nunors 


PIONEERS IN THE PREFABRICATED WALL PANEL INDUSTRY 
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For 
Inexpensive Quality 
feature 
ADAMS-RITE 
HARDWARE 


are the reasons why Adams- 
- Rite hardware can make an 


for the complete story 
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SURFACE & SLIDE 
BOLTS BOLTS 


INCREASE YOUR PROFITS @ 
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Distinctive designs in solid 
brass, yet priced to sell-these 


extra profit for you. Write 
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ADAMS-RITE MANUFACTURING CO. 
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AMONG THE DEALERS 





News of National Interest from “Organized Dealer Groups 





SURVEY PROVIDES STRONG PROMOTION 


LOW-COST 
HOME SURVEY 
by the Oklahoma 
Lumbermen’s Asso- 
ciation disclosed a 
market of over 
$42,000,000 for such 
homes. Results of 
the spot survey are 
being looked over, 
above, by W. M. 
(Bill) Morgan, sec- 
retary - manager of 
OLA, left, and 
Hugh Askew, dis- 
trict director, FHA, 
western district of 


Oklahoma. 


This survey was 
given strong news- 
paper promotion 
by OLA. The news 
stories explained in 
detail the construc- 
tion provisions un- 





der which an FHA loan could be guaranteed under Title I, Section 8. The first appli- 
cations for loans under this program were submitted by the Anadarko Bank & Trust 


THE CHAMPS 


Wisconsin dealers claim 
world's wrestling title 





Mike Blazer Howard Blazer 

CLAIM to the world’s wrestling 
championship in the retail lumber 
dealer class is made by Howard 
Blazer, president of Howard Blazer 
& Co. in Green Bay, Wis. Howard 
and his son, Mike, also a wrestler, 
make a unique combination. 

Although nearing the half-cen- 
tury mark, father Blazer can out- 
wrestle his son, age 25. Both men 
train carefully, neither smoke nor 
drink and both work-out in a gym 
at least twice a week. Howard tips 
the scales at 210 and son Mike at 
220. 

Both have had their share of in- 
juries. Mike had his left shoulder 
broken and his right shoulder dis- 
located. Howard’s nose has been 
broken and he has suffered around 
20 rib fractures. Howard has been 


Co. for the Harry Brown Lumber Co., Anadarko, 






wrestling since he was 17 and 
started teaching his son when the 
latter was 12, 


Howard, who at one time was 
recognized as the state heavy- 
weight wrestling champion, has 
participated in over 2,100 matches. 
Mike has taken part in about 500 
matches. Howard, who handles the 
booking arrangements, thinks wres- 
tling is the finest kind of recreation. 


“Our lumber business gives us 
a satisfactory living,” he says, “but 
I respect wrestling above any other 
sport.” 


HOO-HOO ANNUAL 


MEMBERS of Hoo-Hoo and their 
wives from all over the country 
will gather in Boston, Sept. 6-9, 
for a busy program including busi- 
ness and entertainment. The theme 
of the 1950 convention is “Hoo-Hoo 
Makes History Where History Was 
Made.” 


The formal program will open 
on Thursday morning, Sept. 7. The 
convention closes on Saturday with 
the embalming of the Snark in the 
afternon and a banquet in the eve- 
ning at which Stanley F. Horn, 
editor, Southern Lumberman, will 
be master of ceremonies. Conven- 
tion headquarters are at the Copley 
Plaza Hotel. 
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QPEED UP FIREPLACE SALES / 


IN FIREPLACE UNITS... IT’S HEATILATOR 


Why waste valuable selling time on anything 
less than the leader? For 23 years Heatilator* 
has been the leading fireplace unit—the first 
practical method of circulating fireplace heat 
throughout the room instead of wasting it up 
the chimney! It’s a precision-built fireplace 
form—complete from hearth to flue. It is 
smokeless, troublefree, easy and economical 
to install. 


FIRST IN SALES... FIRST IN ACCEPTANCE 


Word of mouth advertising by hundreds of 
thousands of satisfied customers plus .a con- 
stant barrage of national advertising in Better 
Homes & Gardens, American Home, House 
Beautiful and many other consumer magazines, 
make Heatilator the best known name in fire- 
place units. Advertising in outdoor magazines 
such as Field & Stream and Outdoor Life helps 
sell the profitable camp and cottage market. 
A year round campaign in the leading builder 
and architect magazines tells the men respon- 
sible for 80% of the new home construction 
why it pays to specify Heatilator units. For full af 
information, write today to Heatilator, Inc, = =§$™~<S~e“e 
658 E. Brighton Ave., Syracuse 5,N. Y. = 9=~<SS 


*Heatilator is the registered trademark of Heatilator, Inc. et 




























The Heatilator Fireplace 
draws in cool air from 
floor level, heats it, and 
= a circulates it to every cor- 
‘ator a 
FeDlace ‘ ner of the room... and 
‘. other rooms as well! 
Insures correct construc- 
tion. Will draw properly 
. and wall not smoke. 
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It’s easier to sell. .. It’s easier to make a profit on 


fr. 


HEATILATOR ‘<< FIREPLACE 


T.M. REG. U.S. PAT. OFF. 
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PRICES 


Warehouse or Carload 
Shipments 





Dependable shipments of high 
quality birch plywood—birch ve- 
neer—birch lumber—birch doors. 


BIRCH PLYWOOD 


STOCK PANELS 


Grades A-A, A-1, A-2, A-3, 1-1, 1-2, 
1-3, 2-2, 2-3, 3-3. All thicknesses: 
Vg" to 34". Complete stock sizes 
or your sizes upon request. 


CUT TO SIZE 


Excellent sources for cut to size 
panels. 


BIRCH DOOR PANELS 


Grades available: 1-3, 2-3, 3-3, in 
3" and 3/16” thicknesses. All 
panels are 3-ply construction. 


Phenolic, Urea, Melomine and 10 
Cycle Glue. All hot press glues, 
on door panels and stock panels. 
All birch plywood meets standard 
CS 35-47 Bureau of Standards 
specifications. 


BIRCH VENEER 


Rotary and Sliced Cut. Standard 
Thicknesses. Faces, Backs, Cross 
Banding & No. 1 Sheet Stock. 


Specify your Requirements. 


DEPENDABLE 
DELIVERIES 


W. R. BRAUND 


Suite 214, Dept. CD 
Wabeek Building 


BIRMINGHAM, MICH. 


Telephone 5022—TWX Birmingham 500 
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Oppose 
harmful 
legislation 


by 


CLYDE A. 
FULTON 


Vice-president, 


NRLDA 


We are not obstructionists. We 
shall continue to work and plan for 
higher efficiency, for increased pro- 
duction and for improved products 
in the construction field. But we 
shall continue to oppose legislation 
that saps the strength of initiative 
and effort, that imposes a penalty 
upon thrift and sound business 
judgment and that hurries our na- 
tion along on the pathway of the 
welfare state. 


If all the legislation asked for 
were to be passed, the only field of 
opportunity remaining would be 
the field of politics. It is our job 
as good citizens to see that this 
does not happen. Your National 
office will do its best to watch the 
proposed legislation, to provide in- 
formation to those who must make 
decisions and to inform the dealers 
throughout the land as to what the 
various proposals may mean to our 
industry. But the National cannot 
do the job alone. There are times 
when you must make our industry 
viewpoints clear to your Congress- 
men, to your neighbors, to your em- 
ployes, your editor, and your fellow 
businessmen. 


This is no time for us to view 
legislative proposals only when 
they affect our business. Divide 
and conquer is the strategy that 
has been successfully pursued by 
every false philosophy that has re- 
sulted in the regimentation of a 
people. It is as important for us 
to point out what these laws are 
doing to the grocer, the druggist, 





Excerpt from an address by Clyde A. Fulton 
vice-president, National Retail Lumber Deal- 
ers Association, before state and regional 
conventions this past season. Additional 
highlights from Mr. Fulton's talk will be 
published in succeeding issues. 








the doctor and the public utility as 
it is to explain our own problems, 
If we refuse to be divided—if we 
tell each others story—private en- 
terprise in this country may yet be 
saved. But if we take an interest 
only in our own problems, then one 
by one each field of private enter- 
prise will be swallowed up. It is 
your job and the National’s job to 
see that this does not happen. 





BUILDING CODES 


Sleeper clause catches Chi- 
cago people; new code ready 


CHICAGO’S new building code 
may jump residential building 
costs as much as 20% because of 
a sleeper clause that escaped most 
of the “experts.” 


The code contains an obscure 
provision stipulating that the floor 
structure over a basement must 
meet a 30-minute fire resistance 
test. This means that the basement 
ceiling must be coated with plaster 
or some kind of plasterboard, ac- 
cording to the code interpreters. 

As the result of this interpreta- 
tion, builders may go to concrete 
slab construction or concrete joists 
and precast concrete slabs on top 
the joists, predicts Martin C. Hug- 
gett, executive vice president, Chi- 
ecago Metropolitan Home Builders 
Association. 


A performance-type _ building 
code has just been published by 
the Building Officials Conference of 
America, Inc., after a five-year 
study. The code, drawn especially 
for residential communities, fea- 
tures performance requirements 
rather than exact specifications. 





MAHOGANY ASSN. 
ELECTS OFFICERS 


WALTER G. SCRIM was re- 
elected president of the Philippine 
Mahogany Association for the 18th 
consecutive year at the annual 
meeting of the association held at 
the Broadmoor Hotel, Colorado 
Springs, Colo., July 13-14. 

Other officers elected were: 
Howard R. Black, vice president; 
Roy Barto, secretary-treasurer; 
George D. Scrim, assistant secre- 
tary-treasurer; George P. Pur- 
chase, secretary. The directors are 
Roy Barto, Walter G. Scrim, How- 
ard R. Black, J. Raymond Peck, 
Frank J. Connolly, T. B. Bledsoe, 
John Ziel, D. C. McLea and Sam 
Nickey, Jr. 
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Modern Home owners 


are buying more Glass 


CAN THEY BUY IT 
FROM YOU? 











y, 





@ The present trend is definitely toward more glass. 
Home decorating magazines carry an increasing number 
of articles on the advantages of glass. They emphasize 
the convenience of door mirrors—the protection 
and elegance of glass furniture tops—the beauty and 
usefulness of structural (built-in) mirrors. 

Your customers buy these products. And they know 
Pittsburgh Plate Glass because it’s backed by the 

> biggest advertising campaign in the glass business. So 
MADE FROM cash in on that familiar Pittsburgh Plate Glass label 
G because it makes your selling job a lot easier. 
It isn’t necessary to carry a heavy stock of 

D\TI S BU RGH Pittsburgh Structural Mirrors and Glass Tops. Just 


send measurements or patterns to your nearest Pittsburgh 


ANS S ’ Plate Glass store or warehouse, (or on the West Coast 
PLAT E GL through W. P. Fuller & Co. branches), and handle 





the installation yourself. Pittsburgh Door Mirrors 

are such fast-moving items that you'll probably want 

a reasonable stock, so we’ve prepared a standard package 
of the most popular sizes. Write for more details 

about this unusual, money-making opportunity. 
Pittsburgh Plate Glass Company, 2192-0 Grant 
Building, Pittsburgh 19, Pa. 


PAINTS - GLASS - CHEMICALS - BRUSHES - PLASTICS 


FA ATS Ce aa COMPAN Y 
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OW PRIULS 


make you 
MORE SALES 





You sell the line that’s priced to make 
customers buy when you sell Famous 
Ladders. Sound construction with 
thoroughly dry, seasoned woods... . 
strong steel braces and hinges . 
smooth, clean finish. These features 
at the Famous low price make sales 

. and satisfied cutomers. There is 
a Famous ladder for every need in the 
home, in industry, commercially and 
on the farm. 


BEST-SELLING FAMOUS LADDERS 


~~ 





The SECURITY, a 
top - quality ladder 
at a selling price. 
All hardware fin- 
ished in Chinese 
Red. Other models 
in all price ranges. 


FRUIT STEP lad- 
der gives a steady 
stand even on 
rough ground. 
Pointed leg is 


hinged to go 
through branches 
or over limbs. 





COMBINATION 
TRESTLE and EX- 
TENSION ladder. 
A four purpose 
ladder can be used 
as a step ladder, 
trestle, extension 
Or two single 
ladders. 





HOUSEHOLD 
STEP STOOL. At- 
tractive and low in 
price, this handy 
step stool is a sure 
seller. 














t 
yous UNE 


8 





FAY 





Be sure to write for this free 
catalog. It includes the com- 
plete line of Famous Ladders 
plus the Famous line of Iron- 
ing Tables. 


== = 


GOSHEN CHURN & LADDER, INC. 


Dept. A Goshen, Indiana 
Leaders in Quality Woodenware over 48 years 
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ATENCION! Buenas noticias!—A muchisimas 
personas les gusta pintar su propia casa—si usted es 
una de ellas, no se haga el trabajo fastidioso usando 
malas brochas—en cambio use una brocha 100 por 
ciento nylon la que hace su trabajo mas agradable y 


mas rapido, dando un acabado perfecto—Blackstone 
Lumber Company del 1338 Blackstone Blvd. tiene 
brochas de puro nylon en todos los tamaiios y precios 
—En Blackstone Lumber Company tambien encon- 


trara todos los productos DUTCH BOY que se dis- 


SPOT 


radio an- 
nouncement 
beamed for Span. 
ish- speaking cus. 
tomers. See English 
translation below. 


tinguen por calidad—No son pinturas ordinarias— 
tinguin por calidad—No son pinturas ordinarias— 
Pinturas de verdadera calidad—En ninguna otra 
parte encontrara usted mejores brochas para pintura 


que en BLACKSTONE LUMBER COMPANY. 


CO - PARTNER 
DONALD MAD-.- 
SEN of the Black- 
stone Lumber Co., 
center, shows pro- 
ducer Juan Mer- 
cado, left, and an- 
nouncer Emilio 
Fuentes the 2x4’s 
to be plugged in 
next broadcast. 


Noticero (newscast) 





ae» 


“Blackstone” 


Radio program beamed for Spanish-speaking customers, 


builds sales for California firm 


ATTENTION! Good News! Many people like to 
paint their own house. If you are one of these, don't do 
this careful work with bad brushes. Instead, use a 100%, 
pure nylon bristle brush which makes work more agree- 
able and rapid and gives perfect results. Blackstone 
Lumber Co., 1338 Blackstone Blvd., has pure nylon bristle 


brushes in all sizes at all 
Blackstone Lumber Co. all 


rices. Also, you will find at 
utch Boy Paint products, dis- 


tinguished by their quality. They are not ordinary paints 
—really quality paints. Nowhere else will you find better 
paint brushes than at Blackstone Lumber Co. 


SPANISH LANGUAGE broad- 
casts and newspaper advertise- 
ments are building sales and good 
will among Spanish-speaking cus- 
tomers in California’s San Joaquin 
Valley for the Blackstone Lumber 
Co., Fresno. 


Since he spoke Spanish fluently 
and secured much repeat business 
among customers of Mexican de- 
scent already trading in the Black- 
stone yard, Carl Hedges, the book- 
keeper, was put in charge of the 
Spanish language broadcasts by 
Co-owners Donald Madsen and 
Lawrence Johnson. 


The result is a newscast Monday 
through Saturday on a musical 
program already beamed primarily 
for Spanish-speaking listeners. An- 
nouncer Emilio Fuentes writes the 


commercials and adds a _ personal 
touch by interviewing Mr. Hedges 
from time to time on the latest 
items and services available from 
the Blackstone Lumber Co. 

Spanish-speaking customers are 
invited to ask for Mr. Hedges when 
they visit the Blackstone Lumber 
Co. He finds they appreciate the 
attention of a salesman who speaks 
their own language. 

After eight months on the air, 
Blackstone records show three or 
four sales, each exceeding $1,000, 
to Spanish-speaking customers in 
addition to several Title I remodel- 
ing jobs and numerous large-and- 
small cash purchases. The Black- 
stone management is convinced 
that the return from this program 
far exceeds the $97 per month it 
costs. 
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T Oo Oo a U C ‘ad The new Bradley Electronic Moisture Meter eliminates 
the drawbacks of other instruments of less advanced 
design. There are no galvanometer dials with delicate 
M Oo i & ’ U > - 9 unstable needles. There are no tables of figures to 
in- © ‘ ° 
it consult and interpret. There are no moving parts ex- 
“6 NOW, you can answer this question before cept a manually operated pointer which the operator 
sh structures warp and paint peels off. Revolu- sets at a predetermined figure. A little danger light 
tionary scientific instrument reduces moisture flashes if the moisture is in excess of that figure. Hun- 
testing of lumber and other building materials dreds of pieces can be tested in a matter of minutes. 
to rapid, inexpensive and simplest possible Exact moisture percentages are quickly ascertained. 
operation. The same instrument also tests plaster, brick, cinder 
block, gypsum block and concrete. 
The most damaging moisture is that beneath 
the surface not readily ascertained by super- 
ficial examination. Our meter is equipped 
with sharp needle electrodes that penetrate 
into the danger area and transmit their = 
findings to the instrument indicator. ie. 
F. O. B. sere 
PRICE: $49.50 NEW YORK = 
(Price subject to change without notice) noe 
write today 
» || LR. BRADLEY & COMPANY 
25 West 45th St. — NEW YORK 19, N.Y. 
s, 
to 
i TALK ABOUT 
SERVICE — 
: HERE IT 1S! 
iS- <i ROPE a 22 
its 
er 
MILLWORK 
Call on Firpine for service Through remanufacturing plants located in the heart of the 
al Look what our Company offers. cchegel Sn, Rod aatlinm, tookes Seasnie wt 
es Where else can you match this other specialty items in Ponderosa Pine. % 
: variety in lumber, millwork ard LUMBER ; 
specialty items? From our lumber moet ae ee | _ pate A amensns ‘a 
' — i f Firpine manufactured lumber, mouldings and cut 
. It Pays to Buy from Firpine — tlie sales 
“é OUR MOTTO: “If IY’ pogernay iting 
e . We also have a well-rounded wholesal ization with 
Ks ot of Weed, We jana heniiies beatin Fir, feiiisee Mice eink aiead 
” et. ary species—to serve you with practically anything in Western 
be ee Softwoods. 
or & ®@ 
0, 
in y 
i Propucts COMPANY 
d- 
. P. O. BOX 188 — OSWEGO, OREGON 
ne R. A. Holmes 
it Cc. F. Mimnaugh 
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j unl Clip this handy memo to your l 
letterhead and mail today! | 
| Prestile Mfg. Co. © 5850 Ogden Ave. © Chicago 50 l 
| We are interested in: | 
| 0) Prestile De Luxe Tileboard . i 
OD Prestile Aluminum Mouldings 
Please send literature and samples. 
§ Your Name... .cccccccccccccccccccccce i 
Die cecniieeeanmE 
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Making financing 


easier for your 


customer 


Illinois dealer tells how a study of lending 
institutions in his area has promoted better business and 
improved customer-contractor relationship 


KNOWING the banks and loan- 
ing agencies in your community 
and the people who run them can do 
a lot to improve your standing not 
only with these institutions but 
with your consumer and contractor 
customers. 

Robert P. Rosenthal, secretary, 
Rosenthal Lumber & Fuel Co., Inc. 
in Crystal Lake, Ill., is one dealer 
who has made a close study of lend- 
ing agencies in his area. 

“A person who is well known in 
the community and who has had a 
satisfactory account at the local 
bank is generally referred to the 
local bank,” explained Rosenthal. 
“We know pretty well what deals 
the local bank officers will accept 
and which ones they will reject. 
For that reason, we try to avoid 
referring any applications to them 
which are likely to be turned down. 

“Obviously, the quicker our pros- 
pective customer arranges for his 
financing, the happier he is and the 
more likely he is to do business 
with us again.”’ 

Rosenthal also knows the lending 
requirements of five other banks 
in the county. After a short talk 
with the prospective builder, Ro- 
senthal can determine which bank 
is most likely to grant the type of 
loan he wants. Here are some lend- 
ing pointers Rosenthal has discov- 
ered about the institutions with 
which he does business: 


1. Usually a bank is more inter- 
ested in financing a project near at 
hand. That is one reason why we 
frequently refer a loan to a bank 
outside Crystal Lake. The banker 
near the construction site is likely 
to know local conditions and the 
party requesting the loan better 
than a banker further removed 
from the job site. 


2. We have learned that officers 
of different banks have slightly dif- 
ferent attitudes toward real estate 
loans. This knowledge helps us se- 
lect the proper bank for each appli- 
cation. For example, there is one 
bank in our country which requires 
quite a substantial down payment 
before it will consider a loan. There 
are two other banks, however, 
which will make loans to reliable 
applicants with far smaller down 
payments. 


3. When our prospect’s down 
payment is too small to be consid- 
ered by a local bank, in our opinion, 
we refer him to the county seat 
where we know the loan officer is 
more lenient. If we feel that the 
applicant is likely to be turned 
down by all our banks, we turn to a 
building and loan association in a 
nearby city or to Allied Building 
Credits, Inc. 


4. Unless our customer has an 
established credit rating with his 
bank, we ask him to fill out one of 
the ‘bank’s financial statements re- 
garding income, source of income 
and amounts he will pay at stated 
intervals. We tell him that with 
this information already at hand he 
can secure much propter service. 


5. On the basis of past experi- 
ence, we know the opinion of loan 
officers at the various banks regard- 
ing comparative values of different 
locations and different types and 
prices of buildings. 


6. A highly important benefit 
resulting from our study of financ- 
ing is the preparation of the cus- 
tomer for the contractor. The con- 
tractor, who has plenty of details 
to handle anyway, is pleased to be 
relieved of financing problems. 
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The beautiful 


UTILITY HARDWOOD 
PLYWOOD 
Oue- Piece Face! 





Mengelbord* is a low-priced 3-ply utility 
hardwood plywood, %” thick. It is made 
from beautiful White Gum (Tupelo), has a 
one-piece face, with no joints or oval patches 
to mar its appearance. 


Mengelbord is ideal for all interior uses: 


DRY WALLS PARTITIONS 
CABINETS STORE FIXTURES 
FURNITURE 


Write today for descriptive literature. 
No obligation, of course. 


Where fine wood panels of Ma- 

hogany, Oak, Birch or Walnut 

are desired —ask for Mengelux*. 
Literature on request. 


THE MENGEL COMPANY 
Plywood Division « Louisville 1, Ky. 
*Reg. U.S. Pat. Off. 
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is the way to your customer's heart! 

















Beautiful Bee GEE Windows 


Talked about features hat 
all BEEGEE Windowe 


EASY HOUSEKEEPING 


Clean the OUTSIDE 
from the INSIDE! 


HEALTH and COMFORT 


Bee Gee ventilating unit stops in any 
position—from closed to maximum 
opening. Permits control of ventilation 
from three directions of wind. 


ONE COMPLETE UNIT 

The factory pre-fitted Bee Gee Window 
is one complete unit consisting of 
FRAME, pre-fit glazed SASH with glass 
bedded in putty, copper SCREEN and 
all HARDWARE applied at factory. 


MORE STYLE . . . MORE BEAUTY 
The LOOKED FOR LOOK in modern 
windows with more than 42 styles and 
sizes for every home plan and build- 
ing requirement. 


SELL BEEGEE WINDOWS 
for full details... write today... 


BROWN-GRAVES CO. 


AKRON 1, OHIO 





GLASS EASY 
TO CLEAN 


All glass is easily 
reached, both inside 
and outside from 
INSIDE the room, 
Women are quick to 
see how this Bee Gee 
Window feature 
makes cleaning and 
housekeeping easier. 


Famous Bee Gee 
Windows are sold 
only through local 
lumber dealers in 
the following states: 
Michigan, Ohio, In- 
diana, Kentucky, 
West Virginia, Penn- 
sylvania, New York. 
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SOUTHERN HARDWOODS: GAK FLOORING 
DIBOLL ano PINELAND, TEXAS 
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KILN DRIED YELLOW PINE --- END-MATCHED FLOORING --- TIMBERS 
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WHIP-SAWN LUMBER went into this 200-year-old house built near Whitesburg, Ky. 


The house is still occupied. 











SKETCH shows how a log was “worked on” with a whip saw. Two 
men usually worked at the lower end as the saw only cut on the down 
stroke. Man on the platform guided the saw. 


Whip saw important tool 
in early house-building days 











pared with the daily wages of 50c 
for ordinary labor. 

Two men handled the lower end 
of the saw to man it well; since 
the saw teeth only went one way, 
the man at the top end of the saw 
merely had to guide it. A heavy 
platform was built of sawn lumber 
or slabbed logs. The log to be 
worked on was chained securely at 
the top and spiked at the bottom. 
The log was placed at a standing 
angle and a taut line was stretched 
from the top to the bottom of the 
log marking the line the saw was 
to follow. Three hundred board 
feet of lumber daily were consid- 
ered a good day’s work with a whip 


IT IS A FAR CRY from the 
days of hand-hewn timbers to the 
highly-efficient power tools used in 
on-site home construction today. 
We are reminded of the dramatic 
evolution in construction methods 
by the information and pictures 
about the use of the whip saw for- 
warded by Mr. Burdine Webb of 
Whitesburg, Ky. 

Oftentimes there was but one 
saw in the community; the saw 
was rotated from one family to an- 
other. “Uncle” Riley Bentley, 
Democrat, Ky., now near his 100th 
birthday, was one of the expert 
whip sawyers of his time. He com- 








manded a wage of $3 per day com- saw. 
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BUILDERS Who Know 
| Fine Flooring 


Prefer CHICKASAW 





} 

| Unfinished and Pre-finished 
| Strip — Plank — Block 
| 


Chickasaw Brand Oak Floors are quick to lay, 
ow in initial cost, easy to maintain. Because 
f long lasting ‘beauty they appeal to prospec- 


tive nome owners. 





Strip Flooring is in greatest demand. Plank 
Flooring is suitable for ranch type houses or 
ther informal settings. Block Flooring is best 
ted for formal surroundings. It is distinctive. 
You can save time by ordering Chickasaw 
Pre-finished Flooring — finishing done at the 7 
factory — sanding, waxing and polishing done Plank Flooring Sita Reg. U. S. Pat. Office 
oy experts. NATIONAL OAK FLOORING ¥ | 


MANUFACTURERS’ ASSOC. 
Ask about mixed cars of Chickasaw Flooring — Hardwood Lumber — Thresholds — 


| Risers — Treads — Nosings. Kiln dried semi-finished Oak Dimension Lumber. Send us 
| your specifications. 


Memphis Hardwood Flooring Co. cine" 


NATIONAL HARDWOOD LUMBER ASSOCIATION 


AN INVITATION TO HARDWOOD MEN 


Come to the 53rd Annual Convention, Cincinnati, Ohio 
Netherland Plaza Hotel, September 26-28, 1950 


See the organization in action, get acquainted with your competitors, suppliers 
and customers. Whether you are a producer, distributor or industrial user of 
hardwoods, you have a stake in the progress of the industry. Come as a member 
and team-worker. 














* *£ * * 


PURPOSE OF THE ASSOCIATION 


'To promote the welfare and to protect the interest of the hardwood for profit and no part of its income may inure to the benefit of any 
trade: to establish, maintain and apply a uniform system for the in- member or private individual."’ 
spection and measurement of hardwood lumber. It is not organized 


* * ££ * 


ARE YOU TAKING A FREE RIDE? 


Here is a vehicle designed to serve your best interests, striving sale. ‘The hardwood trade would be in a continual fog," says 
to do everything within its power, and within the law, to im- a member, "were it not for the Association." 
prove the conditions of your business but powered by your 


2. @ <@ 
competitors who are working to advance your industry. 


Membership dues are nominal. Inspection fees are at cost, 
* * * * or less. 
_ ” * = 
Here is an organization of business rivals united for the pur- "The core of the present crisis is a conflict of basic beliefs— 
pose of establishing fair grading standards as a basis of values a conflict between a community of free individuals determining 
in every competitive transaction, maintaining a staff of ex- their own destiny, and a community in which each human 


perienced and competent, impartial and disinterested inspectors thought and action are degraded to a condition of complete 
to apply those standards when agreed to by both parties to a subservience to the State." (Reuel W. Elton) 





*> *£ * * 


Write to the following address for further information about membership. 


NATIONAL HARDWOOD LUMBER ASSOCIATION 


59 East Van Buren Street, Chicago 5, Illinois 
rank W. Hutcheson, President John W. McClure, Secretary-Manager 
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THESE 35 POPULAR USES 
ror SISALKRAFT propucts 
MEAN MORE PROFITS FOR YOU 


WATERPROOF 







AIR-TIGHT 


SISAL 
REINFORCED 


SISALKRAFT uses 
IN BUILDING-CONSTRUCTION 


As SHEATHING PAPER 
As a MOISTURE-VAPOR BARRIER 
For FLASHING Door and Window Openings 
UNDER ALL CONCRETE SLABS 
COVERING CONCRETE 
(Curing and Protection) 
UNDER FINISHED FLOORING 
As PROTECTIVE COVERING for finished 
floors, stairways, trim, marble work, etc. 
As WEATHER-PROTECTIVE ‘““TARPS”’ over 
lumber, brick, cement, aggregate, etc. 
As WEATHER-PROTECTIVE ‘‘TARPS”’ 
over machinery 
FOR CLOSING IN, Temporary Partitions, 
Lining Sheds, etc. 
For FROST PROTECTION 
For Shade and Rain Shelters 
As DRY SHEET under STUCCO 


SISALATION uses 
IN BUILDING-CONSTRUCTION 


As Combined Sidewall INSULATION 
and VAPOR-BARRIER 
As Ceiling INSULATION 
UNDER FLOORS 
With SISALKRAFT, for INSULATED 
DRY WALLS 
For Lining ATTICS & UNFINISHED ROOMS 
For SINGLE-WALL Construction 


. For POULTRY-HOUSE LINING % 


SISALKRAFT on tHe Farm 


For Temporary SILOS, Trench SILOS 
For HAYSTACK COVERS 
For Corn Crib COVERS: Grain Bin Liners 
Temporary GRAIN PILING or STORAGE 
For SEALING Permanent Silo Tops and Doors 
For WAGON and TRUCK COVERS 
As WINDBREAK ‘“'Tarps’’ 
As PROTECTIVE ‘‘Tarps’’ over machinery 
As SHEATHING PAPER for Farm Homes 
For LINING BARNS, SHEDS, SHELTERS 
For LINING STOCK CARS and TRUCKS 
For CURING CONCRETE 
For TREE WRAPS 
As SHADE and RAIN SHELTERS 
As SOIL STERILIZATION Covers 
As Protective ‘‘Frost Blankets’’ 
and many other uses. 


Ask for Free Merchandising Aids 


==a== MAIL THIS COUPON TODAYsa=a= 
The SISALKRAFT Co., Dept. AL-8 
205 W. Wacker Drive, Chicago 6, III. 


Please send free samples and information 
on all Sisalkraft Products. I am a 
() Contractor; [] Dealer. 


Name 





Firm Name 





Address 
\k City, Zone and State. 


“THE SISALKRAFT CO. 











Chicago 6 » New York 17 + San Francisco 5 
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OVER 600 friends of Big Stone Lumber Co., Big Stone, S. D., attended the recent 
opening of the company’s new store and warehouse. The new building of brick and 
tile is 80x132. It replaces an old building which had been a community landmark for 


60 years. 


Smart looking new 
store opens in South Dakota 


New structure erected by Big Stone Lumber Co. to replace 
community landmark 








DIS P L.Ags 
ROOM sreveals 
an inviting inte- 
rior for con: 
sumer shopping. 
Entrance fea 
tures interesting 
use of structural 
glass. Frank 0, 
Stutler is store 





LOOKING toward 
the private offices. 
Big Stone Lumber 
Co. has a 20x40 
woodworking shop 
which does work 
ranging from kit- 
chen cabinets to 
farm implement re- 
pair. This shop also 
prefabs small 
buildings — grain 
storage bins, gar- 
ages and summer 
cottages. 








manager. 
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|, And both sides give you 
and your customers 


An Unconditional Guarantee 


of Satisfactory Service 


| ja product warranty backed by the 
| world’ s largest exclusive producer of 
on A flush doors. 














is it any oniniien that Paine he is the door 
most specified, most demanded and most insisted 
upon by architects and contractors everywhere. 
See SWEET’S FILE, or write directly for a data 


bulletin 


IVE DUMBER (0.u00.22. 


ESTABLISHED 1853 
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|DON’T 
HANDCUFF 








Give them 
“SUPER -SPEED 
PERMA GLAZE 









The 
EASIEST WORKING 
compound on the 
morket. Runs fast, 
sets fast, with no re- 

glazing worries. 








PERMA GLAZE also gives you... 


Uniformity in every barrel, on every job. 


Workabllity never settles out, is ready for 
a use instantly. 


High Zuality insured by the finest materials 
ae and strict production control. 


Pewmanence ... on the job PERMA GLAZE 


a remains elastic, never crumbles. 


PERMA GLAZE SASH CAN BE SHIPPED IMMEDI- 
ATELY WITH NO REGLAZING WORRY. 


nm BIDDLE ... 


612 S.MAIN ST. ST.LOUIS 2, MO. 




































Profit Making Forum 


Where Money Circulates 

Money-making and money-saving ideas are the life- 
blood of any company. Just as our human blood con- 
stantly has to be enriched to meet changing demands, 
the lifeblood of a company must be constantly enriched 
with new ideas to meet the changing needs and de- 
mands of the public. 

How freely money circulates through any company 
depends on (1) how freely new ideas are encouraged; 
(2) how well those ideas are presented. 

Let’s take the “Blood Count” of your company. Do 
you leave the encouragement of ideas up to individual 
department heads and supervisors? Or is it a definite 
yard policy that all employes are to be constantly alert 
to develop and submit new ideas? 

One of the strangest facts about business is that 
while an organization may look healthy on the outside, 
it may be decaying internally. The yard that leaves 
the encouragement and development of better ideas 
to chance is risking both the health and growth of its 
profits. 

3ut ideas alone are not the whole answer. A money- 
making idea makes money only if it is accepted by 
sompany executives. Therefore it is important to ask 
this question. ‘How many of us have spent any time 
recently teaching our employes how to present ideas 
in usable form?” 


Advancement for Everybody 


Right now there are many hidden profits in your 
company—profits that never come to light because the 
average employe does not know how to present his 
money-saving and money-making ideas in a way that 
will get a hearing and win acceptance. Where strong 
provision is made for the encouragement of new ideas 
and a conscious effort is made to train all personnel 
how to submit ideas from management’s point of view, 
chances for individual and company advancement are 
much greater. 

This training means not only more cost-cutting and 
money-saving ideas, it has tremendous carry-over value 
in daily work. Personnel who really know how to pre- 
sent their ideas intelligently are much better equipped 
to handle important business correspondence, customer 
complaints, telephone inquiries and other professional 
contacts. 

The clear expression of ideas also means greater 
understanding and cooperation between departments. 
This training is not expensive to give. Nor does it 
take a tremendous amount of time. 


Invaluable Pointers 

Too many people come up to department heads with 
half a brainstorm. Or casually present a few wisps 
of their idea instead of presenting it in an orderly, 
business-like way. Make it clear that any idea will 
get full consideration if it is fully thought out and 
presented in orderly form... preferably by written 


By Norm Agrees, Ine. 
New York, N. Y. 
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outline. A good workable plan is to issue carbon or 
mimeographed copies of a standard outline. At the 
top, as a reminder to employes, have these lines typed 
in: “IS YOUR IDEA SALEABLE—MARKETABLE? 
FULLY THOUGHT OUT? In other words, does it 
FILL A REAL CUSTOMER OR COMPANY NEED?” 
Underneath, at the extreme left, some method of iden- 
tification should be indicated such as: 


To: Plans Board 
Name: Peter Pomeroy 
Dept. Head: Accounting 
Date: August 12, 1950 


Below, run these headings in outline form, leaving 
plenty of space to indicate answers: (1) PROBLEM; 
(2) SOLUTION; (3) ADVANTAGES TO CUSTOM- 
ERS (and reasons why); (4) ADVANTAGES TO 
COMPANY (and reasons why); (5) COMMENTS. 

Also make it clear that wherever possible, answers 
should be given in outline form—1, 2, 3, or a, b, ¢,— 
that “finished” English is not necessary; that what 
you want are clear, specific facts, figures (if available) 
and words. The more specific and graphic the better. 


This Always Helps 


Since the purpose of this outline is to train all per- 
sonnel in clear, orderly presentation of workable ideas, 
it is always an excellent plan to give each employe 
sample copies of several really good presentations. 
For example, one might outline a cost-cutting idea for 
the accounting department, another might outline a 
time-saving idea for the loading department; a third 
might suggest a publicity angle to reach more women 
customers. 

An effective way to break personnel of loose think- 
ing is also to issue sample copies of what you don’t 
want. A good way to make your points strongly is 
to write your sample answers of what not to do in a 
humorous vein that exaggerates each point. 


So Does This 


To rule out any feeling that personal prejudice is 
behind the rejection of any ideas, appoint three key 
executives to form a Plans Board and consider all 
ideas. And make it a regular company policy that 
all ideas are to be submitted in duplicate—one copy 
to the Plans Board and another to the department head 
most concerned. 

Also, designate the secretaries who are to accept 
written outlines for typing. 


Dead Wood 


Many companies and individuals are hampered by 
outmoded rules and regulations. And often these 
arbitrary ways of doing things anger and lose good 
customers. 

Now is an excellent time to take inventory in each 
department—especially those dealing directly with 
customers—and see if people are being put to trouble 
and inconvenience by some rule still strictly observed 
but no longer sensible. 
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Robbins Parkay Wood Tile... 
the “PAUL BUNYAN” of flooring! 


MAPLE—the “tough guy” of the northern woods 
—is used by Robbins to make PARKAY WOOD ROBBINS 


TILE, a flooring whose ability to take hard usage PRAY eaten vite 
has become legendary. Paul Bunyan himself siete a 
would have chosen it for its strength and endur- 7%" < 114" 
ance, its glowing beauty and its easy maintenance! i : a 

10” x 10” 


@ HARD & SMOOTH — stands up under heavy traffic. Thicknesses 
@ SOUND- ABSORBING — laid in mastic, maple is | !9/92" 25/32" 33/32" 
























quiet. Grades 
selected birdseye 
@ RESISTANT to abrasion, maple’s hard surface is first grade white 
first grade red 
easy to clean. 
second 
third 


@ RESILIENT maple gives underfoot, lessens fatigue. 


second and better 
@ ECONOMICAL when alterations are necessary, for third and better 


p economy 
portions of floor can be changed. 





Species 
BEAUTIFUL maple wood has never been surpassed hard maple 


: northern beech 
¢ ooring. i 
for flooring northern birch 


northern oak 


oe WSS 











Members Maple 
Flooring 
Manufacturers” 
Association 

















ROBBINS FLOORING COMPANY 


Reed City, Michigan Ishpeming, Michigan 
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Distribution Shifts 


There is this to be considered about 
the current building boom and the 
threat of more and more wartime 
building controls. It causes major 
shifts in the distribution of new 
building materials. The pressure is 
so great for traditional items that 
new materials are often overlooked 
by lumber dealers. Result: Manufac- 
turers seek other outlets. Lumber 
yards are being by-passed more by 
the producers of such products... 
not because they are not the logical 
distributors but because they are so 
busy with the old they haven’t suffi- 
cient time to get acquainted with the 
new. 

A flowery sales talk often goes 

to seed quickly. 


Up from the Potato Fields 


Best housing story in many a moon 
(and one of the reasons why the U.S. 
faces the threat of another war with 
much of its housing shortage elimi- 
nated) appeared recently in TIME 
Magazine under the above heading. 
It told all about Levittown ... the 
revolutionary project that brought 
mass production in housing. Spine- 
tingling excerpt: 

“On 1,200 flat acres of potato farm- 
land near Hicksville, Long Island, an 
army of trucks sped over new-laid 
roads. Every 100 feet, the trucks 
stopped and dumped identical bundles 
of lumber, pipes, bricks, shingles and 
copper tubing—all as neatly packaged 
as loaves from a bakery. Near the 
bundles, giant machines with an end- 
less chain of buckets ate into the 
earth, taking just 13 minutes to dig 
a narrow, four-foot trench around a 
25-by-32 ft. rectangle. Then came 
more trucks, loaded with cement, and 
laid a four-inch foundation for a 
house in the rectangle. 

“After the machines came the men. 
On nearby slabs already dry, they 
worked in crews of two and three, 
laying bricks, raising studs, nailing 
lath, painting, sheathing, shingling. 
Each crew did its special job, then 
hurried on to the next site. Under 
the skilled combination of men and 
machines, new houses rose faster than 
Jack every built them; a new one was 
finished every 15 minutes.” 


Good merchandising, too, plays 
a major role in all successful 
housing projects. 
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$54 Did It 


Two publications are on our desk 
at the moment. One reviews the lum- 
ber market—points to the _ record- 
breaking high prices as “prohibitive”. 
The other—the NEW YORK SUN- 
DAY TIMES—contains a huge display 
ad by Levitt & Sons featuring their 
famous $7990 homes... nothing down 
for Vets, a few hundred dollars for 
non-Vets. Carrying charges: “Easy!” 
says the ad. Veterans, $56; non-Vets, 
$54. What price lumber? Who cares 
say the 10,600 purchasers (in 3 
years) of Levitt’s homes. The deter- 
mining factor is what it costs to live 
in them, not the price per M, per 
pound or per gallon of any of the 
materials. 


It was the price-per-M that 
broke the back of the housing 
shortage and put us in better 
shape (housing wise) for what 
is ahead. 


“Public Housing Gets 
Drubbing" 


We came across this heading in 
BUSINESS WEEK. Voters in Port- 
land, Ore., turned down a 2000-unit 
housing project despite the fact it 
was backed by AFL and CIO unions, 
clergymen (notable idealists), Veter- 
ans of Foreign Wars, American Vet- 
erans Committee, Young Democrats 
and Young Republicans (with an eye 
on the ballot box). Hard-headed, 
practical citizens said “No” emphat- 
ically. They saw no need for adding 
to their oppressive tax load by sub- 
sidizing houses that didn’t appear to 
be needed. 


One of the first “control steps” 
taken by the government was 
the reduction of the public 
housing program from 135,000 
to 30,000 units per year. 


Good Job 


In the “peace time” era. the hous- 
ing industry had been building homes 
by the million throughout the entire 
country. Doing a whale of a good 
job, too. Some areas already have 
more than they need. That, of course, 
will be a big help in the days to come. 
Significant fact: While Uncle Sam 
was “getting ready to begin” private 
industry went ahead and did it. 


Familiar problem: Where to 
get it? and when will it arrive? 





MERCHANDISING | 
CLINIC 


by R.E.S. 


Lost Market? 


Manufacturers of noise-absorbing 
ceiling materials are doing 33% more 
business than last year and five times 
what they were doing before the war. 
Acoustical tile is a natural for the re- 
tail lumber industry, but most of it 
is being sold applied by contractors 
(applicators). Too many such mar- 
kets (new materials) are being lost 
by lumber dealers. 


Ads must cause readers to pay 
twice: (1) pay attention. (2) 
pay money. 


Dog Kennels to Cathedrals 

Soundproof ceilings are being in- 
stalled in practically every type of 
structure. Back in 1939 it took only 
39 million square feet to meet the 
nation’s needs. Present rate of pro- 
duction is 140,000,000 sq. ft. World 
War II did it. Industry discovered 
that employe efficiency could be in- 
creased by elimination of nerve- 
wracking clatter. After the war, the 
idea was adopted in offices, hotels, 
tearooms, stores, hospitals, churches, 
public buildings. The market is 
almost endless. 


The dealer is the most impor- 
tant link in the distribution 
chain. 


Unsatisfied Market 


While the home building industry 
did a whale of a good job in helping 
to break the back of the housing 
shortage, the same situation does not 
prevail in connection with farm struc- 
tures. 

Farming is essential. Good build- 
ings are required for the economical 
production of food in sufficient quan- 
tities to meet national and interna- 
tional needs. 

Here’s what the publishers of five 
midwest farm papers found farmers 
needed in eight states: Dairy barns, 


65,960; silos, 76,561; hog houses, 
206,126; poultry houses, 181,391; 
brooder houses, 96,585; corn cribs 


and bins, 89,518; machine sheds, 236,- 
751. 

Repairs of existing structures to 
make them efficient and bring them 
up-to-date constitutes another poten- 
tial. Both markets must receive at- 
tention if we are to become involved 
in another war. Farm buildings are 
food factories. 
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NoOw-*°r CAN GUARANTEE 
A PERFECT SINK -TOP 
INSTALLATION EVERY TIME 


WITH COMPLETE CONFIDENCE 
When You Use The 


HUDEE Ideal 


SINK FRAME SYSTEM 


pot 244074) 
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100% SANITARY . 

100% WATERTIGHT 
EASILY INSTALLED 
COMPLETELY SELF-SEALING 


Here is a sink rim that means new profit for you—easy to 
d- sell, easy to install. 
Easy to sell because your customers will appreciate its 
n- watertight and sanitary features—and you can confi- 
dently guarantee every installation. 








' Easy to install because NO Rabbeting, NO Scribing, 

- and NO Special Tools are required with HUDEE. And 
Hudee Frames are available for all standard type flat rim 

aid sinks including cast iron enameled, pressed steel, stainless 

18, steel, and vitreous china. They can be used with all top 

28, covering materials—linoleum, rubber, or plastic. 

1; You profit "ALL-WAYS" with HUDEE—sell them, in- 

bs stall them! 

5 DISTRIBUTORS IN ALL TRADING AREAS 

to For complete details see Sweets Architectural File, No. 24a-20 

a or write today to 

n- ad 

at- ~. } 

ed ne 


MANUFACTURERS AND DISTRIBUTORS 
225 V/EST HUBBARD ST. ° CHICAGO 10, ILLINOIS 
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> IS THE FELLOW DOWN THE STREET 
or ory GETTING THE 


“Jumbo” share 
OF YOUR BUSINESS? 


Plenty of building materi- 
al dealers have watched 
the casement storm win- 
dow business go to hus- 
tling newcomers in the 
neighborhood. They’ve 
seen the profits go, too. 




















: BUT MANY DEALERS 
STOP COMPETITION = 


_ WILSON STORM SASH 


w& THE WILSON LINE 
* 


1S THE FINEST 
SALES ARE EASY AND PROFITABLE 


ONLY 
WILSON 
OFFERS 
BOTH 





That Means FOR INSIDE INSTALLATION 


You Are America’s outstanding storm sash! 
Twice As Sure ance st ccaget goo ee me 
. your refrigerator. Sturdy extrude 
y frags aluminum frames. Easy to install. 
Y _ S ll _ Interchangeable with screens. 
ou Se 


FOR OUTSIDE INSTALLATION 
Precision engineered for lifetime 
wear. Smartly styled. Permanent 
installation—no storage problem. 
Easy to wash from inside. 


WILSON 
ALUMINUM 
STORM 
SASH 


YOU GET A BETTER 
DEAL WHEN YOU 
BUY FROM A 
SINGLE SOURCE 


CASH IN! 


Immediate Delivery. Lib- 
eral discounts. Available 
KD or assembled. Write 
today! 





WILSON COMBINATION 
ALUMINUM STORM SASH & SCREEN 


* Fits all postwar metal basement 
windows. 


% Priced low for fast sales. 
%& A source of extra profit for you. 























; METAL WINDOW SERVICE CO., Dept. A-7 | 
: 4601 W. 47th Street, Chicago 32, Ill. 
1 RUSH full details on Wilson Storm Sash. i 
NAME 
COMPANY 
1 ADDRESS i 
t CITY STATE : 
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Good 
Plasterers 
Know... 


... that to do their work best they must 
have a finishing lime that’s easy to work, 
smooth, and far spréading. 





That’s why the plasterer’s hawk, above, 
carries Hawk Spread (or its twin brand: 





Ohio White Finish), wherever quality 
plaster is demanded. 

You too may rely on Ohio Hydrate’s 
brands of finishing lime, scientifically | 
processed from hand picked, kiln burned 
rock, always of uniform good quality, 
99'%2% pure. 


The OHIO HYDRATE & SUPPLY Co. 
WOODVILLE, OHIO 


' than 200 bags. 
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Products .... Sales 


Both styles of Cermak plastic wall 
tile—the Standard Cermak and the 
new distinctive Cleveland Bevel-Edge 
—are described in a handy-four page, 
two-color catalog. The new catalog 
numbers designate style desired as 
well as color and dimension of each 
tile piece. It is indicated that Cermak 
molded outside corner tiles are adapt- 
able to either style used. Craftile 
Murals are available when special 
effects are desired. Shown on the 
back catalog page are a few of the 
proven sales aids available to all Cer- 
mak dealers. Necessary installation 
tools and mastic materials are also 
described. Write Cermak Tile Com- 
pany, Inc., Dept. AL, 4901 Brookpark 
Road, Cleveland 9, Ohio. 


Brief MB-11 “Dustlaying and Sur- 
face Binding with Calcium Chloride” 
is now available free on request. It 
contains complete information for use 
of calcium chloride to combat the 
nuisance of dust on driveways, park- 
ing areas, tennis courts, playgrounds, 
and similar locations Write Calcium 
Chloride Association, Dept. AL, 909 
Ring Building, Washington 6. D. C. 


Celotex Corporation has a complete 
package of attractive promotional 
material: 1) Jumbo Floor Display; 
2) Supply of Hand Pouring Wool En- 
velope Enclosures; 3) Ad Mat Proof 
booklet from which free newspaper 
mats may be ordered; 4) Newspaper 
publicity release; 5) Window stream- 
ers. This package, with Jumbo Floor 
Display, is sent free of charge to 
dealers ordering 200 or more bags 
of Celotex Hand Pouring Wool. The 
same package, with the substitution 
of a display card for the Jumbo Floor 
Display, is sent with orders of less 
Write The Celotex 
Corporation, Dept. AL, 120 S. La 
Salle St., Chicago 3, IIl. 


A new promotion booklet to help 
electric range dealers plan full scale 


| advertising and promotion program 


is being offered by Westinghouse 
Electric Appliance Division. Selling 
helps include four 6-page folders that 
give a quick, visual presentation of 
the full line of ranges. These fold- 
ers can be used for mailing or hand- 
out pieces and as a handy guide for 
salesmen during a range demonstra- 
tion. Specification sheets and recipe 
books to give helpful information at 
the point of sale are shown. Demon- 
strate-to-sell materials including ar- 
tificial food kit, utensil kits, a store 
party meeting guide, the Rancho 
stool and service table are given. In 
addition, two demonstration units— 
the Miracle Oven and Super Corox 
surface unit—are described and illus- 
trated. Four new display helps that 
graphically tell the story of the new 
deluxe and medium-price range mod- 
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Aids .... Literature 


els are shown. The displays are de- 
signed for use on the wall, in the 
window or on the display floor. To 
help the dealer prepare his advertis- 
ing schedule, 17 newspaper advertis- 
ing mats available in a variety of 
sizes are illustrated. Write Electric 
Appliance Div., Westinghouse Elec- 
tric Corporation, Dept. AL, Mansfield, 
Ohio. 


High production rip saws are fea- 
tured in a new six page bulletin, C-3 
which features four new models. They 
are models 110, 111, 112, and 114. 
The bulletin illustrates each model, 
gives complete specifications and de- 
scriptions of the new features found 
to be of advantage during several 
years of field testing. The bulletin 
also features special Guide R-10 and 
Special Table R-11 that can be used 
in conjunction with the gang rip saw 
for doing selective ripping. For free 
copies of Bulletin C-3 with latest 
price sheet write Dependable Machine 
Company, Dept. AL, Greensboro, N. C. 


Locke Ornamental Iron 


The Key to Home Distinction, a 
new catalog featuring Locke orna- 
mental iron, is supplemented with 
an exclusive detailed layout sheet 
which permits the building supply 
dealer to take advantage of custom 
work. His customers can do their 
own measuring with this form be- 
cause it explains step by step how 
to measure and also provides a 
space for inserting the dimensions. 
The catalog is the first the Locke 
Manufacturing Company has of- 
fered on its complete line. Included 
are entrance and porch railings, 
columns, canopy, hanging sign and 
flower-box brackets, screen door 
grilles, iron gates, door and window 
guards, airway grilles, and mail 
box posts. For copies of catalog 
and custom railing order form 
write Locke Manufacturing Co., 
Dept. AL, Cherry St., West Salem, 
Ohio. 
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|| GOLDBLATT 


Mason Tools 


Give You... 


ONE SOURCE FOR 

ALL NEEDS — Buy ali your 
masonry tovis from 

; Goldblatt — one order, 
J one shipment, one billing. 
= - Easy, convenient. 
* Greater Profits ° Faster Turnover | ATTRACTIVE DEALER 
ie DISCOUNTS — Goldblatt sells 

direct to dealers — is able to 
offer attractive dealer discounts. 





* Satisfied Customers * Repeat Sales 





( I 










SEND TODAY FOR FREE CATALOG — Write for 
your copy of Goldblatt’s illustrated catalog de- 
scribing the most complete line of the finest 
masonry tools and equipment. 


Goldblatt Tool Co. 


1924 Walnut St. Kansas City 8, Mo. 





FIRST CHOICE OF THE TRADE FOR 65 YEARS 
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A “BEST SELLER” 


with a Big, Established Demand 


®@ Exclusive side-arm locking detail . . . Finger-touch Opening . . . Automatic Locking 
... These and other modernized features place the Gabriel Basement Window in a 
class by itself . . . Traditional high quality and excellent construction add superiority 









. ++ Top or bottom opening gives any desired amount of ventilation . . . Available TT 


pBRiz 


PRODUCTS 


in popular 2-light sash of modular dimension . . . Concentrate on Gabriel Basement 
Windows for more profits . . . Builders know their advantages . . . Home owners 
prefer them. SOLD THROUGH DEALERS ONLY. 


Write for catalog A showing complete line of home-building specialties. 


U 






National Sales Representatives: HARRIS, Inc., 200 E. Long St., Columbus 15, Ohio 


CE a ee a oe ee 


/3700 Sherwood, Detro/t /2, Mich. 
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New Sandpaper Line 


A new line of “3M” brand Home 
Workshop Sandpapers is packaged 
in individual packs for the first 
time. Aluminum oxide mineral 
grain, used on industrial abrasives 
for years, is featured throughout 
the new line. It marks the first 
time that sandpaper with the alu- 
minum oxide mineral has been made 
available for large-scale retail sale. 
The new line includes various sizes 
of pre-cut sheets, discs, belts, bands 
and refill rolls, with each type in 
separate yellow-and-brown packs. 
Also provided is a display contain- 
er for “3M” rubber sanding blocks. 
The new packaging design enables 


PRODUCTION FAFER 
S DISCS 82 Mikes, 


the dealer to sell sandpaper in pack- 
ages instead of individual pieces. 
Quantities per pack are 10 sheets, 
or 5 discs, or 5 belts, or 25 bands, 
or 10 and 20 refill rolls. Grit sizes 
are listed on each pack and classi- 
fied by “fine,” “medium,” “coarse” 
and “very coarse.” Write Minne- 
sota Mining and Manufacturing 
Co., Dept. AL, 900 Fauquier St., St. 
Paul 6, Minn. 


Multi-Purpose Steel 
Cabinet Model Machine 

The New DeWalt Power Shop 
continues to offer 10 complete ma- 
chines in one power machine with 
100 uses in a completely revamped 
unit. This new DeWalt Model GS 
offers many unique features. The 
basic unit is mounted on a light but 
firm pressed steel cabinet. The 
weight of the entire unit is only 
115 pounds. This lightweight fea- 
ture coupled with a new recessed 
cabinet top design permits the 
quick and easy removal of the saw 
unit, table and table base from the 
cabinet itself; thereby aliowing for 
the use of the machine as a port- 
able power saw which can be trans- 
ported to an on-the-job site. The 
Model GS cabinet is roomy and can 
be equipped with shelves and draw- 
ers for storing tools. This same 
cabinet is available to the present 
owners of the New Model MB De- 
Walt, thereby enabling them to 


make a new model GS of their ma- 
chine. Model GS DeWalt is equipped 
with a % H.P. motor, can cut 2” 
thick material, cross-cut 12” wide 
and rip to the center of a 43” panel. 
It is capable of performing straight 
and bevel ripping, ploughing, groov- 
ing, tenoning, sanding, dadoing, 
light metal cutting, mitering, cross- 
cutting and numerous other opera- 
tions. Write DeWalt, Inc., Dept. 
AL, 57 Fountain Ave., Lancaster, 
Pa., subsidiary of American Ma- 
chine & Foundry Co., New York 
City. 








Eight modern mills are at your service. We offer you 
lumber products accurately sawn—properly seasoned 


and machined to perfection. 


/ 
My pups 
Ye Lp! be Ut WW"; 


Wh bt 


One of our customers, very kindly wrote: 


“It's easy to do business with Tarter, Web- 
ster & Johnson.” That was sweet music to 
us, because the policy here is to go “‘over- 
board” in a constant endeavor to please 
customers. 


Ponderosa Pine, Sugar Pine, White Fir, Douglas Fir, 
Incense Cedar; also Pine doors, Pine and Fir mould- 


ings, Pine plywood, cut stock. 


TARTER,. WEBSTER & JOHNSON. INC. 


1 Montgomery Street 
SAN FRANCISCO 4, CALIF. 
DOuglas 2-2060 © Teletype SF 531 


P. O. Box 1731 
STOCKTON, CALIF. 
Stockton 4-8361 © Teletype SK 2 
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Lowering | Costs Start 


ts In the 
Woods with Frick Sawmills 
and Equipment 


To meet the new competition you need the new- 
est and most modern machinery—in the lumber 
business this means new sawmills. 


e. 





Frick Sawmills 
cut the most accu- 
rate lumber and do 
it most rapidly, be- 
cause they are pre- 
cision machines. 
Timken and Hyatt 
roller bearings, ad- 
justable carriage 
trucks without end 
play, set works ac- 
curate to |/32", 
cut steel adjust- 
able rack bars 
and similar fea- 
tures make Frick 
mills preferred by 
experienced men. 


Write today 
for your copy of 
Catalog 75 giv- 
ing complete in- 
formation. 


Frick Cornpany 
also builds air con- 
ditioning, refriger- 
ating and ice-mak- 
ing equipment. 


¢@ PA. 
4 


Frick Belt Feedworks, Standard on All 4-Sizes 
of Sawmills. Powerful, Positive, Rapid. 














Frick All-Steel Trimmets 20 Ft. Standard 
Site. Designed to Carry 18" to 20" Saws. 











Frick Gang Edgers, Sizes 27" and 32". Swing 
4" Saws. Improved Belt Drive. 


WAYNESBORO, 


RICK 
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SHAKES 
COLONIAL CEDAR CO., INC. 


600 WEST NICKERSON 
SEATTLE 99, WASHINGTON 
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Finnish Flush Doors 
with Two Types of Cores 

As a result of extensive research 
and testing, Finnish scientists have 
developed flush doors with two 
types of semi-stiff cores flexible 
enough to “give” under pressure, 
thereby lessening the imprint of 
the facing and virtually eliminating 
the possibility of subsequent ’’rib- 
bing.” One type has core of fibre 
board strips placed at right angles 
to facings. A second type has a 
“checkered webbing” of thin strips 
of pine. Both types have double 
lock blocks. Frames are of Finnish 
pinewood and birchwood. Special 
synthetic resin glues are used ex- 


clusively in the construction of 
Kennedy “Famous Finnish” Flush 
Doors. A_ slow, uniform drying 
process virtually eliminates warp- 
ing. All stiles and rails are first 
air-dried, then kiln dried for 10 
days bringing the moisture content 
down to 14%. Then they are kiln 
dried a second time for three days, 
reducing the moisture content to 
8%. These Finnish Flush doors are 
available for immediate shipment 
through the jobbing trade to all 
parts of the United States. For 
descriptive booklet, write J. G. 
Kennedy Lumber Company, Henry 
Building, Dept. AL, Seattle 1, 
Wash. 





GOOD 
PROFIT- 
MAKERS 


FOR 


Lumber Dealers 


ROWE MANUFACTURING 
COMPANY 


Adams Street - Galesburg, Ill., U.S.A. 


First choice of farmers everywhere. Combi- 
nation of wood and steel makes them sag- 
roof, strong, light, safe —easy to repair. 
est dollar values Year ’round seller. 
Good profit maker. 


ROWE PICKET CRIBBING 


for CRIBS and SILOS 


The Corn Belt farmers’ 
favorite for erecting 
portable corn cribs for 
storage and for tem- 

porary low cost silos. 
Pickets are 4” x 114” 

x bert gag Cables =! 

o: “Reverses =< ;5- 
Twist” weave locks —-~—-\~ 
every picket tight. 
Treatment with Red Mineral 
Preservative and woven 
galvanized wires make ROWE 
Picket Cribbing resistant 
to rot and rust. Furnished in 
50-ft., 75-ft., and 100-ft. length 
rolls. Used year around for 
fence. Advisable to anticipate 
your requirements and order 
early. Write for folder with 
Price List and Dealer Discount. 


LADDERS 


Single, extension and “step”. |” 
Extra strong and safe. Hick- |j 
ory rungs, 500 pound tested. 
Side rails smooth clear 
straight grained Fir or 
Upland Hemlock. 


Check your stock. Order 
early. Write for catalogs 
and dealer prices . . . 
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Adams-Rite Builders' Hardware 

This new display board featur- 
ing the Adams-Rite Builders’ Hard- 
ware items in greatest demand is 
now available to the trade. The 
Adams-Rite board, lacquered in 
ivory with red, black and gold trim, 
measures 16” x 24”. Mounted on 
the board are flush and edge pulls, 
ball latches, surface and slide bolts 


and jamb bolts. The products are 
shown in a variety of the most pop- 
ular finishes. The board and mount- 
ing are supplied without cost and 
the hardware is furnished at regu- 
lar discounts. Write Adams-Rite 
Manufacturing Company, Dept. AL, 
540 W. Chevy Chase Drive, Glen- 
dale 4, Calif. 


Labor-Saving Lumber Roller 


This labor-saving tool speeds un- 
loading of lumber from boxcars. 
Installed in a boxcar door opening, 
lumber flows effortlessly out of box- 
car to the man on the outside. The 
roller’ measures 61” wide and fits 
any 6 foot boxcar door opening. 
Roller is raised or lowered to any 
position desired by means of an ad- 
justable screw jack on one end of 
the roller. Lifting, carrying and 
pushing of the lumber is said to be 
reduced to a minimum. To direct 
flow of lumber in fixed direction to 
man on outside of boxcar, roller is 
equipped with a metal guide that 
slides horizontally on the roller. 
Dealer slides guide to any position 
desired on roller, turns set screw 
and guide is held firmly in place. 
Write Renco, Inc., Dept AL, 4372 
W. Ogden Ave., Chicago 23, IIl. 
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PETERMAN LUMBER CO. 


| Racks up lower 
‘| handling costs 


. IN SANDY, 
HILLY YARD 








With This Allis-Chalmers HD-5 





re , - 

i Tractor and Drott Skid-Loader 

d s e A wR 

. Equipped with Lumber Rack 

7 ~~ Reduces size of crew by seven men. 

2n- i“ Handles entire output of mill — transports 
4x5-ft. kiln packages to dry shed . . . moves 
54-in. x 4-ft. packages to and from sandy, hilly 
yard for air drying. 

An- uw Keeps log deck well supplied between trips. 

I's, 

ng, You, too, can eliminate most hand operations 

"he . .. quickly transport lumber in packages over 

- any kind of going with this ground-gripping 

ng. outfit. Travels over slash, debris, through sand 

uny and mud, up and down steep grades — works 

ad- under conditions that bog down ordinary 

of loaders. © 

- This Skid-Loader and its interchangeable 

-ect attachments* combined with the outstanding 

: to features of A-C 2-Cycle Diesel Tractors, means 

r is lower costs on all kinds of lumber and log- 

hat handling jobs. 


ler. 
rion 
rew 
ace. 
372 


Ask your Allis-Chalmers dealer for a 
demonstration... NOW! 






* Stump-Rack, Pulpwood Rack, Log-Loading 
Rack. Also available with combination 
rack for both pulpwood and lumber. 















4@ Model 35 Skid-Loader:on a 40.20 hp. 
i Allis-Chalmers HD-5F Tractor. Also avail- 

meecet, able, Model 60 Skid-Loader for 60.10 hp. 
——— Allis-Chalmers HD-7W Tractor. 


fILLIS- CHALMERS 










TRACTOR DIVISION — MILWAUKEE 1, U.S.A. 
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In order to better 
serve you, Our customers in the East, 
we have just opened branch offices in 
Philadelphia, Pennsylvania, and Jersey City, New 
Jersey. But no matter where you are located, it is 
our aim to give you the kind of service you want. 
As manufacturers and wholesalers, the Geo. E. 
Miller Company offers a wide selection of western 
forest products plus these service features. 
Eighteen years of speciai service to our cus- 
tomers has gained for us a reputation of integrity 
and dependability upon which you may rely. For 
your source of Quality Western Lumber Products 
call the Geo. E. Miller Lumber Company... for a 


_ permanently pleasant business association. 


GEO. E. MILLER 
LUMBER CO. 


EQUITABLE BUILDING 
PORTLAND 4, OREGON 


BRANCH OFFICES 
“6410 Sherwood Road Trust Co. of N. J. Bldg. 
Sige... “Philadelphia, Pa. 921 Bergan Ave. 

: wis Jersey City, N. J. 






The New Viking Line 


Dealers in Indiana, Ohio and 
Michigan will be especially inter- 
ested in the new Viking Line to be 
sold exclusively by lumber dealers. 
It includes Viking Liquid Asbestos 
Roof Coating, Viking Foundation 


Coating, Viking Roof and Metal 
Paint, Viking Calking Compound, 
and Viking Plastic Asbestos Roof 
Cement. Viking can be sprayed or 
brushed on from the can without 
preliminary stirring. Longer as- 
bestos fibres are also used in the 
manufacture of Viking to give it 
a higher waterproofing content. 
Other salient selling points are 
complete resaturation of the orig- 
inal felt on the roof and the ability 
to stay elastic; never runny or 
saggy. Available to the dealer are 


counter displays, application direc- 
tion sheets, window streamers and 
newspaper advertising, plus a 
money-back guarantee on Viking 
Liquid Asbestos Roof Coating. For 
literature write Michigan Whole- 
salers, Inc., Dept. AL, 154 West 
Michigan Ave., Jackson, Mich. 


New Type Ra-Tex Flexible Door 

Ra-Tox Flexible Doors are de- 
signed primarily for home or apart- 
ment use as doors for walk-in clos- 
ets, room partitions, and similar 
applications. The doors are avail- 
able in a range of 11 attractive 
standard lacquer enamel colors in- 
cluding a natural finish that dis- 
plays the natural graining and tone 
of the wood. Five advantages are 
reported for the Ra-Tox Flexible 
Door: 1) Because the door is made 
of woven splints, air in a room can 
circulate through the door. 2) Be- 
cause the door is easily hung, being 
suspended from ordinary traverse 
channel, installation time is _ re- 
duced to an absolute minimum. 3) 
Because the door folds to either 
side of the door frame, the space 
commonly wasted by a swinging 
hinged door is saved, 4) The over- 
all cost, initial cost plus installa- 
tion, provides a considerable dol- 
lar saving per door unit. 5) The 
doors are finish painted at the fac- 
tory. Photo shows doors in closed 
position. For further information, 











list of standard door sizes, and 
prices, write the Hough Shade Cor- 
poration, Ra-Tox Division, Dept. 
AL, 1084 Jackson St., Janesville, 
Wis. 














QUALITY 
LUMBER TO 
MEET YOUR 
\, DEMAND 


JOHNSON RUBBER TILE. . . Beautiful colors 


n ” 


and patterns, 4g” and 3” to meet the de- 
mand for modern floors in new building and 
remodeling. 


PLYWOOD ..... All types and 
sizes, hardwood and softwood, for interior 
and exterior use. Complete warehouse stocks. 
Also, direct mill shipments. 


DOORS .. . Complete stocks Douglas Fir 
Doors. Beautiful Mengel birch flush doors 
pe . . « Baylaun Philippine Mahogany doors. 


Uf LUMBER ... Finest West Coast 

Forest Products in carload lots. 

Idaho White and Ponderosa Pine, Douglas Fir, 

Hemlock, Spruce and Red Cedar, in shingles, 

siding, boards, dimension, lumber and 
specialties. 


Manufacturers of Band Sawn 


NORTHERN CAROLINA PINE 
SOUTHERN HARDWOODS 
CYPRESS 


END-MATCHED 
PINE, OAK, MAPLE and GUM 
FLOORING 


Mixed cars 
mouldings, 
flooring. base. 
board. casing, 
finish stock, 
sheathing, 
boards. dimen- 
sion, etc. 


MILEY, SOUTH CAROLINA 
ONE OF THE OUTSTANDING OPERATIONS OF THE SOUTH 


— 


SPECIALTIES . . . Nationally-advertised 
Armstrong Products. . . Panelyte Plastic Lam- 
inates . . . Baylaun Moldings and Trim... 
Mengelbord and Mengelux paneling . . . P-V 
Hardboard and many others. 

Send for F-M Price-O-Gram 


Qvaury GD stavice 


FIDDES-MOORE & CO. 


4950 STATE LINE AVE., HAMMOND, INDIANA 
Phones: SOUTH CHICAGO 8-9223 (Chicago) RUSSELL 2350 (Hammond) 
Fort Wayne, Indiana * P. 0. Box 839 * Telephone: Harrison 1285 
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The beautiful 


Wisconsin 
Bright’ 


HOLLOW-CORE 
BIRCH FLUSH DOORS 


rt 








eet 
GUARANTEED 





Builders all over the country are recognizing 
the superiority — and buying — Wisconsin 
Knight Birch Flush Doors. They’re tailor-made 
for today’s new homes, office buildings, institu- 
tions, etc. They’re available in interior and 
exterior designs. 


Only the finest hollow-core construction—only 
carefully selected birch face veneers—only the 
1E highest quality workmanship are utilized in 
making Wisconsin Knight Doors. They are 
superior in every way. Your customers get 
maximum strength, minimum weight; maxi- 
mum beauty, at minimum cost. 


The Quality Door with a Price Conscience 


For Retail Dealership or Wholesale Distributorship — W RIT E 


WISCONSIN FLUSH DOOR 
; MANUFACTURING COMPANY 


Detroit 21, Mich. 
Phone TExas 4-8010 
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oT OAK FLOORING 


earns a 
premium price 
in our locality” 


says L. M. Hurley 
Hurley Lumber Company 
Denver, Colorado 





“Texoak Flooring is the fasting selling flooring 
we've ever handled in our four years of selling in 
the Denver area,” says Mr. Hurley. “Sales were so 
amazingly high that we decided to ask a few of 
our customers why they preferred Texoak over 
other brands of flooring. Our customers said: 

‘Texoak has eye appeal’ 

“It’s accurately machined’ 

‘Texoak quality is uniformly high’ 
‘Texoak LAYS straight, STAYS straight’ 

“Our yard gets prompt service from Texoak 
Flooring Company no matter what our flooring 
needs. Texoak folks know how to make beautiful, 
lasting flooring that earns a premium price in our 
locality!” 


TEXOAK FLOORING 


Texoak tongued and grooved 
flooring sells because of its 
beauty, because it’s precision 
machined, because it lays 
straight, and stays straight. 


TEXOAK STAIR TREADS 


Lasting, beautiful warp-proof 
Texoak stair treads and risers 
are of top quality Texas oak. 
Customers will like the rich 
texture of the wood. 


_TEXOAK THRESHOLDS 


Scientifically kiln dried and 
machined to a beautiful fin- 
ish, Texoak thresholds are 
made under the same speci- 
fications as Texoak flooring. 


NEW FREE KIT 


TO LUMBER 
DEALERS ONLY 


Called the Texoak Flooring Sales 
Maker, this kit contains enough new 
ideas in flooring merchandising to 
DOUBLE your flooring sales — if you 
put the ideas to work. It’s a complete 
dealer advertising program custom- 
made to help you boost flocring 
profits. It’s absolutely free — to lumber dealers only. No 
obligation. Send for your Sales Maker Kit today! 























TEED * FLOORING COMPANY 
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Rush me your new TEXOAK FLOORING SALES MAKER 
KIT of tested advertising ideas. | am a lumber dealer. 






NAME 





ADDRESS. 
CITY. 





ZONE STATE 












New Sliding Door Display 


New counter display shows cus- 
tomers at eye level how quickly and 
smoothly Sterling Sliding Door 
Hardware operates. Customers can 
see that the hardware is concealed 


from view and that only 14” 
headroom is required. Adjustable 
side and top mountings are shown 
suitable for by-passing and pocket 
doors. Track fits all mountings. 
Oilite bearings and phenolic roller 





“Drive thy business — 
let not that drive thee.” 


—Ben Franklin's Almanac, 1757 


These days thee must work a month for 
the taxgatherer before thee begins to work 
for thyself. Keep a firm hand on the wheel 
of savings to bolster thy “nett after taxes.” 

—Acme Steel's Notebook, 1950 


How long, Mr. Lumberman, since you broke down your costs in packaging, shipping 
and materials handling operations? Acme sales engineers are specialists in finding 
profit leaks in this part of your business—then helping you plug them. In 9 out of 
10 cases, we can point the way to greater efficiency and good, solid thrift with Acme 
Methods and Acme flat steel strapping, Acme stitching machines and wire, and 
other Acme Steel products. 


We have already proved this for the more than 50,000 customers we now serve. A 
typical case is reported here. It takes just a minute to read it and call us in. 

Acme sales engineers, technical facilities and 
nationwide service are ready to start helping you. 
Reach for the telephone and call the Acme Steel 
service office nearest you. (There are 46 of these 
offices in the principal cities of the U.S. and 
Canada.) Or send the coupon for details. 


California Yard Saves 

70% on Labor Alone 
West Fresno Lumber Co., 
Fresno, Calif., handles lumber 
bundled with Acme Steelstrap 
for labor savings, quicker tally- 
ing, less damage and pilfering, 
reduced danger of injury to 
your personnel. 


You’re invited to watch 
us roll out the strip steel 
when you’re in or near 
Chicago.Our rollingmills 
at Riverdale, Illinois, 
covering more than 
1,700,000 square feet, 
house one of the larg- 
est, fastest strip steel 
operations in the world. 


ATTACH THIS COUPON TO YOUR BUSINESS LETTERHEAD 
ACME STEEL COMPANY, Dept. AL-80, 2838 Archer Avenue, Chicago 8, Illinois 
Please send me booklets on Acme Methods checked. 
C Please have sales engineer call. how Acme engineered lumber packaging can 
save you money. 


DC Packaging, Shipping, Materials Handling — — _«“ 
“There's a better way to handle lumber” tells 0 Rene cereet oon Ley —_ 


NAME POSITION 
COMPANY 
STREET 
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make for smoother, silent glidiny, 
Single, compact display featurs 
two frames, each with two hangers 
of 800 line. Display bottom shows 
new simplified notching feature. 
Unit is 124%%x10x2'4”.. Has carry- 
ing handle for easier demonstra- 
tion. No assembly is needed. Write 
Sterling Hardware Mfg. Co., Dept 
AL, 2345 Nelson St., Chicago 138, 
Ill. 


New SpeedWay '/2" SpeedDrill 


The new type 400, 12” capacity 
SpeedDrill weighs only 8°4 pounds, 
It delivers a full half horsepower 
at the drill point under normal load 
The 400, characterized by a com- 
pact design and streamlined ap- 
pearance, has aluminum die cast- 
ings throughout. The drill is pow- 


ered by a series wound universal 
motor which the company claims 
makes it possible to deliver more 
power per pound. A cast-in air 
cooling system with oversize die 
cast fan, cast-in baffles and chan- 
nels serves to cool the motor and 
clear away the chips from the 
working surface. Wide faced, al- 
loy steel, cut gears run on shafts 
which are supported on both ends 
by anti-friction bearings. The tool 
is equipped with a Jacobs geared 
chuck and a heavy 3-wire lead cord 
with ground jack and carries the 
Underwriters’ Laboratories label. 
Write Speedway Manufacturing 
Company, Dept. AL, 1822 So. 52nd 
Ave., Cicero 50, Ill. 


New Way fo Use Glue 


A revolutionary new way for the 
householder to use glue, packaged 
in powder form, was announced by 
United States Plywood Corpora- 
tion. The new powdered glue unit 
contains three packets, each one 
just enough for an average fix-it 
job. The glue in each packet is ac- 
curately proportioned so that when 
mixed with one-half of a standard 
measuring teaspoon of water it is 
ready for use. No measuring—no 
waste. Proper consistency of the 
glue is assured. Write United 
States Plywood Corporation, Dept. 
AL, Weldwood Building, 55 West 
44th St., New York 18, N. Y. 
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WHAT DOES A BEAVER 
KNOW ABOUT LOGGING? 


Sure, we're working like beavers to supply all that famous 
Pack River lumber . 


Better than beavers, actually! 


A beaver takes a week to gnaw through a soggy aspen, but 
every day Pack River men and machinery cut thousands of feet 


y FINEST WESTERN of clear, straight logs from western woods. 
KILN-DRIED WOODS A whole army of beavers couldn't match Pack River in getting 
IDAHO WHITE PINE =— Per fo you. 


- PONDEROSA PINE 
7 ENGELMANN SPRUCE 
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INLAND RED CEDAR FRAMES 
FIR AND LARCH CUT STOCK 
MOULDINGS 
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CUT-TO-LENGTH TRIMS ° 


SOLD THROUGH WHOLESALERS ONLY 


Representing: 

Pack River Lumber Co., Sandpoint, Idaho a é 
Northwest Timber Co., Gibbs, Idaho —— aha Or ap sy 

Thompson Falls Lumber Co., Thompson Falls, Mont. 2, Oi eer Fas 5 tae 


Teletype — Sp-105 Telephone MAdison 0121 + P.O. Box 64 Peyton Building SPOKANE, WASHINGTON 

















Z Manufacturer of fine ely 
DOUGLAS FIR 
WEST COAST UPLAND HEMLOCK 











A| ROSBORO LUMBER CO. “"3205" 
* OREGON 
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with COMPLETE 
PACKAGE ORDERS 


In selling building mate- 
rials, one product leads to 
another which means — one 
profit leads to another. Sell- 
ing Wal-lite Tile Board 
Panels leads to sales of 
metal and wood mould- 
ings, adhesive, paint, cabi- 
nets, floor tile, lumber, etc. 
Wal-lite baked enamel panels 
of hardboard have the 
colors, smart appearance 
and durability to lead your 
complete package sales. 


SEE YOUR JOBBER 


s, 


Mei 












A Complete Compact 
Water System 


The Aquamat, a_ space-saving, 
one-unit water system, consists of 
a 10-gal. stainless galvanized steel 
pressure tank under which is con- 
cealed a close-coupled jet pump 


and motor unit. Entire unit stands 
only 27” high, and is 16” in diam- 
eter. The 1/3-horsepower motor is 
of standard make, horizontal type, 
slow speed (1750 r.p.m.). Pump is 





a standard Jacuzzi jet-type unit. 
The water system, which will pump 
250 gals. per hour from depths to 
22 ft., is delivered assembled and 
ready to plug into a wall socket. A 
consumer advertising campaign is 
now promoting the Aquamat’s sales 
features of compactness, silence of 
operation, convenience, economy, 
and suitability for homes, lodges, 
cabins, etc. Distribution is being 
carried out from Jacuzzi’s four 
factory branches in Richmond, 
Calif.; Portland, Ore.; St. Louis, 
Mo., and Binghamton, N. Y. Write 
Jacuzzi Bros., Inc., Dept. AL, Rich- 
mond, Calif. 


New High-Temperature 
Incinerator 


A new type of incinerator, 
the “Comple-D-Sposal” Unit, is re- 
ported to eliminate all of the objec- 
tions to the common incinerator as 








it has been known in the past. The 
manufacturer says it differs ‘rom 
the low-temperature type of incin. 
erator in that it is not only more 
sturdily built but also has a ref rae. 
tory lining which permits the use 
of temperatures high enough to 
consume garbage and rubbish 
quickly and completely in a fractior 
of the time formerly required 
Gases, smoke and fly ash are ep. 
tirely consumed. Nothing is lef; 
of garbage, bones and other com. 
bustible materials. The unit is gas. 
operated and is equipped with ar 
automatic safety pilot control, 4 
push-button control and a time con- 
trol. It is made in a portable type 
which may be placed on the base. 
ment floor and a wall-type for in- 
stallation in the basement wall at 
the base of the heating-plant flue or 
chimney. Write American Inciner- 
ator Corp., Dept. AL, 6441 Hast. 
ings St., Detroit 11, Mich. 


Central Sash Balance 


Central’s new sash balance and 
weatherstrip combination is said t 
answer all double hung’ window 
troubles. Back breaking is no long- 


er necessary to try to close and 
open windows. 


There are no noisy 


pulleys and no rattling of windows 
because they’re held firmly at all 
times. Oiling is unnecessary—just 
install the unit and forget about it. 
The plank frame bricked up and 
calked. is airtight all around and 
complete metal runways eliminate 
painting. Double tight weather- 
stripping is provided by friction 
contact on each side of the wit- 
dow. Stock plank frame and sash 
can be used for new installations. 
It fits any double hung window— 
simple conversion in old home. 
Jamb members are available im 
bronze, aluminum or nickel silver. 
There is also a choice of head, sill 
and rail strip adaptable to individ 
ual needs and pocketbook. Write 
Central Metal Strip Company, 
Dept. AL, 4343 N. Western Ave. 
Chicago 18, II. 
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Best Sellers 














Sash and Door Manufacturers .. . 
facilitates fast shipping and with- 
stands yard handling better. 


ORDER THESE Famous D-P 






for BIG TURNOVER and PROFIT 





D-P WHITE 
WONDER 


ALL-PURPOSE 
TILE CEMENT 


PACKED 24 TO CARTON 


New white tile cement for filling cracks 


cracks in wood and plaster. Ideal for 
home use or decorators. Both heat and 
water resistant, An all-purpose adhesive 
filler and cement. Order trial carton 
today from your jobber. 


D-P PUTTIES ... a complete line for 


wood or metal sash and special purposes. Ask for 
D-P Putty Selector” and general catalog. 


D-P GLAZING COMPOUND... 


best seller for adverse conditions or where longer 
lasting qualities are wanted. it 


qind 
pain 





D-P CAULKING COMPOUND 
CARTRIDGES AND GUNS... 

















popular caulking 
compounds in 
cans, fibreor 
metal cartridges and a 
choice of guns for home 
owner and contractors. 


Manufacturers of MILL-GLAZE for 


Send your order today! 


The DICKS-PONTIUS Co. 


“Makers of quality putty products since 1867 
‘DAYTON, OHIO «+ Alexandria, Va. + Atlanta, Ga. 
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ATTRACTIVELY DISPLAYED | 


around sinks, bathtubs and basins. For 
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THE 100% CONCEALED SASH BALANCE ° 





designed for 


easy, fast installation . . 
smooth, lifetime operation 











HIDALIFT DIVISION 
The Turner & Seymour Mfg. Co., Torrington, Conn. 


Gentlemen: 
C] Send complete literature and prices on Hidalift 


Please check 


Out of sight — 
ready for action 
Hidalift is completely 
concealed in the sash 
at all times... as 
sures a neat, unmarred 
window appearance. 


Available 

in two types 
Furnished in either the 
cup type or “L” hinge 
attaching bracket. Pack- 
aged complete. Each 
set includes four bal- 
ances ready for quick, 
easy installation. 


CCHS EHEHETOETEEEE 


Exclusive Hidalift 
tensioning screw 

A feature of both cup 
or “L” type. The ten- 
sioning screw allows 
simple adjustment at 
any time after instal- 
lation with an ordin- 
ary screwdriver. 


2-way tension 
adjustment 

The “L” type Hidalift 
balance can also be 
easily tensioned during 
installation by wind- 
ing the bracket arm. 





C] Dealer [J Builder 

















Resilient Tile Merchandising 

A new sales-getting merchandis- 
ing program in resilient floor tile, 
is the “J. M. J. Tile Cutter Rental 
Service.” Tile dealers can now 
offer their customers a rental tile 
cutter that “makes your home tile 
jobs easy.” The service is avail- 
able in a complete, ready-to-use 
package unit. Field tests, accord- 
ing to the manufacturer, have 
shown that the rental cutter in- 
creases tile sales, is out on jobs 90 
percent of the time, that it helps 
clinch sales and that it also gives 


window and counter displays. Write 
J. M. J. Products Company, Dept. 
AL, Belleville, Il. 


Two New Compass Saws 


A colorful display for counter or 
window is the feature of a merchan- 
dising unit with which Henry Diss- 
ton & Sons, Inc., is introducing 
two new compass saws. Each unit 


On 


the dealer a profit on the actual eo $s * 
rental. Dealers are provided with mie 
forms for handling the rental plan, 
free mat services for local promo- 
tion, pamphlets, and eye-catching 


contains four No. 40 12-inch com- 
pass saws and two No. 20 12-inch 
compass saws. Packed with the 
saws is an attractive, easily as- 
sembled orange and black display 
to hold two-saws. By putting only 
six saws in a pack, Disston enables 
the small dealer to buy without 
overstocking. At the same time the 
large dealer, with a display for 
every pack of six saws, can place 
them at several points in his store 
at his discretion. The handle in- 
troduced on these saws is made of 
black cellulose acetate which com- 






















GET ALL THE FACTS NOW ON 


“CONSTRUCTION 
BY ADHESION” 


So substantial are the savings ih labor and 
material costs effected by applications of 
adhesives in the construction field, that all 
leading architects and progressive con- 
struction men are swinging to this modern ’ 

method for both new constructions and | wsermec woxmn om 
modernization. pas gateraponl 





MIRACLE ADHESIVE 
' ABRASNVE TREADS 


ol 


WOO STAIR 


STAIR TREADS 


sTee. TROWELED **'|’ 
concaere--—- 


Sell “Construction by Adhesion” 
Sell Miracle! 
Miracle Black Magic Adhesive 
Miracle Wallboard Cement 
Miracle Panel-Board Cement 
Miracle White Caulking 

















FOR TILE FLOORS 








UNOLEUM FORMICA ETC 
. 


wooo ase 
Miracle Plastic Underlayment minacie” a <—— 
You owe it to yourself to get the facts TAC TAL MOULDING a= 
FREE today! See Miracle Exhibit, 101 Park Ave- 
Interesting, nue. Write for information and your free 


colorful Brochure 
on “'Construction 
by Adhesion.’ 
Write for your 
copy today! 











brochure. 





COUNTER TOPS PARTITIONS 


Meet us at the National Hardware Show — Booth 270. 


MIRACLE ADHESIVES CORP. 


Dept. AL8-12, 214 East 53rd Street e 








New York 22, N. Y. 
*Reg. U. S. Pat. Off. 








bines lightness with strength and 
toughness. It is designed to fit the 
hand with comfort and provide a 
firm grip which makes the saw 
easy to use. Write Henry Disston 
& Sons, Inc., Dept. AL, 1225 Ta- 
cony, Philadelphia 35, Pa. 


Hasko Merchandise Helps 


On the heels of introducing 
Hasko Arch-Kor lightweight in- 
terior flush doors and Solid-Kor 
weatherproof flush doors, The 
Haskelite Manufacturing Corpora- 
tion has produced brand new mer- 
chandising helps in catalog bulle- 
tins, envelope enclosures, and 
newspaper advertisement mats. 
Wholesalers can secure these effec- 
tive merchandising pieces from 





Haskelite, and retailers in turn can 
secure them from the wholesalers. 
Write The Haskelite Manufactur- 
ing Corporation, Dept. AL, Grand 
Rapids, Mich. 


Golden Anniversary Trucks 
Are "All Mack Built" 


Mack Trucks, Inc., recently un- 
veiled its new line of Golden Anni- 
versary Model A trucks. All com- 
pletely Mack-built, Mack’s mid- 
century models also have a new en- 
gine to power them, Mack’s own 
Magnadyne. The Golden Anniver- 
sary Models range in size from 
17,000 lbs. (g.v.w.), for medium 
duty hauling, to 40,000 lbs. (g.c.w.), 
in the tractor-semi trailer model 
for heavy duty highway work. The 
A-20, 17,000 Ibs. (g.v.w.), is de- 
signed for medium-capacity short 
hauls and delivery work. The A-30, 
21,000 Ibs. (g.v.w.), is designed for 
medium heavy-duty hauling. The 
A-40, ranging in size from 24,000 
lbs. (g.v.w.) to 40,000 Ibs. (g.c.w.), 
is designed for heavy-duty, long- 
haulage work. The A-40 includes 
a dumper chassis, a six-wheel chas- 
sis, a highway chassis and a trac- 
tor. Write Mack Trucks, Inc., Dept. 
AL, 350 Fifth Ave., New York, 
N. Y. 
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NEW ECONOMY 


SASH HOLDER 


Model VSH-57 %" dia. for Check Rail Sash 
Model VSH-20 34” dia. for Plain Rail Sash 


The demand for Vikre New Economy Sash Holders is increasing 
every day. Builders and owners everywhere know of their money 
saving efficiency — know that they are the only spring tension 
type holders to have all moving parts fully encased to eliminate 
sticking and binding. Vikre Holders require only one hole 
drilled in sash .. . have patented, adjustable steel spring tension. 
Sell genuine Vikre Sash Holders for better profits. 


NEW MERCHANDISING DEAL 


Six dozen Vikre Sash Hold- 
ers are packed with an attrac- 
tively stained, eye catching 
window display with mount- 
ed sample of Holder. Win- 
dow can be raised and low- 
ered. Attractive folders. No 
additional charge for display 
and folders. Order from 
your jobber now. J. N. 
Vikre Co., Inc. 3016- 
14th Avenue South, Min- 
neapolis, Minn. im = — nm . 


















FIBERGLAS 


MANUFACTURED BY 
OWENS-CORNING FIBERGLAS CORPORATION 





in the New 
improved 


KET PACKAGE 


@ 25% longer roll, uniformly 























( AND THREE OTHER each ial ts 
@ Fewer packages to handle in less 
HANDY FORMS warehouse space. 
© Better vapor barrier of stronger 
POURING tougher paper. 
WOOL @ Less fitting and cutting. 
@ Easier . . . faster to install. 
@ No bags or cartons to discard. 
"ln . BAT 
BLANKET 
» ee 
“ UTILITY 
WSS BAT 
4NSULITE Division Ss MNESOTA a ome 
*Reg. U.S.T7.M. erunsarents i minnesova. 


Boumpinc Propucts MERCHANDISER 











\ 


' hia’ / 
*\ \ \ } ¥ / . PP, Y 
X \ \ 7 H if f, / 


ad 


. R-V-LITE - 
» — A-Purpore 
a WINDOW MATERIAL 
P Goes QM-OU0 0 
= 4 Sell Your 
Customers 






‘> 


oe 


— 
ee 


* RADIO 


‘f 


reach millions 
your customers: 









nounce- 
Frequent ate markets 
of listeners 





~ 
~— 
a 


YEE Consumer Publication 
ADVERTISING 
leading 


oe 
toi in 
dvertising i 
mf ‘im magazines beer? 
— m readers OF: 


4, 














Consiste 






















Ss 
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Consumer folders with actual 
: R-V-LITE swatches aaron 
counter displays with 

a ay cards and 


ca Easeled window displ 


posters 





W e Colorful store banners 
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ARVEY, CORPORATION 


3462 NORTH KIMBALL AVENUE 


e CHICAGO 18. ILLINOIS 
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Tint-A-Matic Paint Colorants 


Research in the laboratories of 
the University of New Hampshire 
has brought forth a concentrated 
tinting color in cube form. A cube 
of selected color is merely dropped 
into a can of paint—house paint, 
wall paint, enamel—then shaken or 
stirred, and a color faithfully re- 
flecting the Tint-A-Matic color card 
appears. A descriptive brochure 
reports the procedure is as simple 
as that. Only 24 cubes make up 
the Tint-A-Matic system, yet tints 
and shades procurable through in- 
ter-mix are practically unlimited. 
The entire working stock of cubes 


displaces less space than two con- 
ventional four gallon paint cases. 
Colors are backed by the Rahr Col- 
or Clinic survey based on 400,000 
answers from American women. 
Suitable for use in inside or outside 
paints, Tint-A-Matic spreads over a 
wide range of finishes: house paint, 
wall paints in flat, gloss or semi- 
gloss, brick and cement paint, fur- 
niture enamels, trim and trellis fin- 
ishes or floor and deck enamels. 
The Tint-A-Matic Corporation of 
Coffstown, N. H., will make the 
product. For details write the 
marketers, Rahr Color Clinic, Dept. 
~ E. 56th St., New York 22, 








INUZA 
{ 


( aiiquad ) 


-xn1vH09 


31172 
Lap" 










































YOU’LL GET MORE BUSINESS when you tell vour prospects 
about Insulating Plaster .. . Fireproofing Plaster . . 
Acoustical Plaster ... Plaster that dents but doesn’t erack 
when you hit it with a hammer... Plaster in which you 
can drive nails without chipping ... all made with 


SCHUNDLER’S VERMICULITE PLASTER AGGREGATE 
SCHUNDLER’S CORALUX* PERLITE AGGREGATE 


Schundler’s Coralux Perlite Aggregate is made 
from heat-expanded volcanic 
glass granules, less’ than 
1/12th the weight of sand, 
filled with thousands of tiny 
glass air cells. When mixed 
with fibred gypsum it forms 
crack-resisting plaster with 
superior fire-proofing and 
sound-absorbing qualities, 
and high insulating value. 
It's lighter and whiter! 





VERMICULITE 
INSULATING 


Schundler’s factory - trained 
Sales Engineers are ready to 
help you with sales and tech- 
nical problems. 





WRITE TODAY FOR SPE- 
CIAL LITERATURE AND 
DEMONSTRATION SAM- 























tw 06 coutases avraax 46 Lig PROOF PLES, TO DEPT. A 
FE.SCHUNDLER 4.C0. WEIGHT wae 
care ae "RACK RESiStawr —— 
"SWAG cour, 
e. WS aPPaON ycy £7, 
Puigy tumstUNDLER ECO. inc. is, 
'SLano city, AN. . 








JOLIET, ILL. 
LONG ISLAND CITY, N. Y. 
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Ad-A-Stor Shelf 
Support Brackets 


The new Ad-A-Stor shelf sup- 
port is meeting wide acceptance 
through lumber dealers, probably 
due to new home construction as 
well as the constant need for addi- 
tional shelf space in garages, attics, 
basements, utility rooms, barns, 
etc. Ad-A-Stor is a strong, perma- 





nent metal shelf-support, for use 
in installing shelves wherever it 
may be suspended from joists or 
framing of the structure. The 
Basic Unit is the hanger and top 
shelf unit, and must be the first 
unit used. The Shelf Unit may be 
added to the Basic Unit to provide 
an additional shelf. As many shelf 
units as are needed may be added. 
Ad-A-Stor provides the frame to 
support the shelf; the customer 
must provide the shelf. Should 
be of 1-inch lumber, either 8 inches 
or 12 inches wide, and not more 
than 4 ft. long. Longer shelves will 
bend and become weak. The Ad-A- 
Stor will support 1000 lbs. For de- 
scriptive folder write W. J. Gamin 
Co., Dept. AL, Jackson, Mich. 


Timesaver Speedmoulders 


Timesavers Ine. announce 
Powered for the job speedmoulders. 
Standard motor equipment on the 
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Timesaver speedmoulders provide 
motors for average use with plenty 
of power. For those who have very 
heavy cuts at high speeds extra 
power can be provided. Likewise 
on those jobs where the cut is light 
in soft wood, less power is pro- 
vided. Write Timesavers Inc., Dept. 
AL, 128 S. 22nd St., Philadelphia 
a, Fa. 
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*Registered Trade-mark 


! 
gustPRodr® 
I 
gTAINPROOF 


! 
4c DURABLE: 
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Screen Sales are 


LUMITE DIVISION 


CHICOPEE MFG. CORP. OF GEORGIA 
40 WORTH STREET, NEW YORK 13, N. Y. 


SARAN SCREEN CLOTM 


Nationally advertised 
Lumite—the ideal screen 
cloth for every exterior use 
—is distributed through 
hardware, woodwork and 
building supply wholesalers. 
Order now! Write for FREE 
sample and information. 




























—when it comes to 


y HARDWOOD flooring 





STANDARD STRIP 


made in grades and sizes to fit almost 





every construction need 









beauty 







for floors that reflect 
and beauty 






DELFAIR PREFINISHED 





+ » brings you lasting floors with built-in 





PLANK AND PARQUETRY 
k 


added charm 


When you specify "DEL- 
FAIR", you can know you 
are getting flooring at its 
best ... flooring that merits 
every specification for resi- 
dential and commercial 
building. Manufactured in 
one of America's most mod- 
ern plants, DELFAIR floor- 
ing is used in homes and 
buildings everywhere. 


When it comes to hard- 
wood flooring, you can 
count on DELFAIR. 


D.L.FAIR LUMBER CO. 





i LOUISVILLE, MISSISSIPPI 





~ 





p 





MEMBER OF N.O.F.M.A 


BUILDING Propucts MERCHANDISER 





3 GREAT GARAGE DOORS 


e Complete Protection e Easier Installation 
e Harmonious Beauty e “Feather” Operation 
e Greater Economy e Longer Life 


CAPITOL FLUSH PANEL 


Combines beauty and utility. Panels 
electrically bonded (not nailed) to 
frame—insures rigidity—prevents 
warping—stronger, longer lasting. 
Has Taper Seal. 4 popular sizes. 











ie 
—. 
CAPITOL TAPER SEAL 


The door for your average custom- 
er. Provides beauty, long trouble- 








free life, easy operation—at reason- 
For you, quick sales— 
Wide range of sizes. 


able cost. 
more profits. 


CAPITOL EASY LIFT 


An attractive, one-piece competi- 
tively priced door with great ap- 
peal. “Timber Tox” treated—ter- 
mite and rot proofed. Balanced op- 
eration—long life. 2 popular sizes. 














See your lumber dealer or write us for full details and prices. 


CAPITOL PRODUCTS 


P. O. BOX 1240 7 SPRINGFIELD, ILLINOIS 





BIRD MASTER-BILT SHINGLES 





After years of research, Bird has developed the 
Master-Bilt thick-butt shingle . . . for your 
extra profit, for greater customer satisfaction. 


Bird thick-butt construction gives you extra 
layers of asphalt, specially-treated, deeply em- 
bedded granules where they count most — on 
exposed tabs. Longer life and greater fire re- 
sistance are yours with Bird Master-Bilt thick- 
butt shingles. 


BIRD (yf SHINGLES 


East Walpole, B:20i8'R New York, New York 
ca Chicago, Illinois 
aw, 


Massachusetts 
Shreveport, Louisiana 
@eeeeeeeaoeaoeaeaeeeeeaeeedeed 
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Asphalt and Aluminum 
Roof Paint 


A roof paint or coating that 
properly combines asphalt and 
aluminum has weathering qualities 
that make it superior for one-coat 
application for any galvanized iron 
or composition roof, according to 
the Reynolds Metals Co. The alumi- 
num flakes “leaf” on the drying 
asphalt, forming a firm metallic 
shield which not only seals out 
moisture but also reflects the dam- 
aging actinic rays of the sun. This 
assures many extra years of life 
for the asphalt coating by keeping 
it young and resilient. Also this re- 
flection turns back the heat rays of 
the sun, reducing under-roof tem- 
peratures in hot weather. This is 
said to be particularly important in 
permitting increased egg produc- 


tion for poultrymen and better 
milk yield for dairymen. Write 
Reynolds Metals Co., Dept. AL, 


2500 S. Third St., Louisville, Ky. 


New 81/4" Saw Announced 
by Skilsaw, Inc. 


Skilsaw, Inc., is now offering an 
814” portable saw designed to ap- 
peal to carpenters, small contrac- 
tors, individual home _ builders, 
farmers, maintenance and repair- 
men. Model 565 includes depth ad- 
justment from 1/16” to 2-7/8” and 





bevel adjustment from 0° to 45°. 
These built-in adjustments permit 
fast work on such jobs as scoring 
plywood and bevel-cutting 2” lum- 


ber at 45°. User can make framing 
cuts as easy as cross cuts. Other 
specifications include powerful 115- 
volt universal motor for D.C. or 
A.C. up to 60 cycles, precision hel- 
ical gears, ball bearings at points 
of greatest wear, perfect balance, 
comfortable handle with enclosed 
safety trigger switch, auxiliary 
hand grip on motor housing, safety 
telescoping blade guard, guide 
notches for straight or 45° cuts, 
die-cast aluminum alloy housing 
‘and fast cutting speed of 5000 
rpm. Skil Home Shop 84” 
Saw is also available as Model 555 





with heavy duty steel carrying case, 
Write Skilsaw, Inc., Dept. AL, 5033 
Elston Ave., Chicago 30, Ill. 


Two Folders on 
Mustang Siding 


Mustang Siding, available in two 
modern styles, is attractively illus- 
trated in two consumer folders, 
Money-saving advantages of the 
siding are fully described under 
four headings: 1) saves on upkeep; 
2) saves on insurance; 3) saves on 
heating; 4) saves on first cost. The 
booklets may be had by dealers in 
desired quantities. One is an excel- 
lent envelope stuffer to go in state- 
ments. A larger one can be used 


along with a letter and a card 
requesting a free estimate for re- 
siding. Write The Asbestos Com- 
pany of Texas, Dept. AL, P. O. Box 
1082, Houston 1, Tex. 
























in Cartons 
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CONNOR 


“LAYTITE” 


Maple and Birch Flooring 


{or regular lengths in bundles) 


Something new in 
modern flooring 


M. F. M. A. SPECIFICATIONS 


Forest Products Since 1872 
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6515 Page Avenue 


0 ST. LOUIS 14, MISSOURI 8 
DEimar 1111 











TING YARDS IN 
fy AND 1. LOUIS 





L-BEHAN 


LUMBER Co. 


5601 Elston Avenue 


CHICAGO 30, ILLINOIS 
ROdney 3-4160 « Teletype CG-1464 























Bu 












Sel€ Multiple-Use PLYFORM for more profits 


Stock up NOW for Fall Building 


New Plyform, the improved concrete form panel, gives 
smoother, fin-free surfaces and increased multiple uses. 
tengo labor-saving sizes—4’ x 8’—available in 12”, 5%’, 





%4—Interior and Exterior— 





all panels oil-treated, edge- 
sealed . . . immediate ship- 











ment. 





ha 


AETNA PLYWOOD & VENEER COMPANY Write for FREE folder “New 


1732 N. ELSTON AVENUE, CHICAGO 22, ILLINOIS Plyform” showing pictures 


Phone: ARmitage 6-7100 — Teletype: C6305 and extensive test details. 
BRANCH WAREHOUSES: Grand Rapids, Rockford, Indianapolis. 
SALES OFFICES: Detroit, Minneapolis, Richmond, Milwaukee, Piindianapolis, Marion, West Lafayette. 


: PONDEROSA PINE 


mum High Altitude, Soft Textured Growth 
oe 












































Manufacturer and Distributor 
: PAUL BUNYAN LUMBER CO. 
) SUSANVILLE CALIFORNIA 
} is 
7 a SCHUBERT 
| Makes Pickets Picket Cutter 


























Points 200 to 250 154"" to 354" width pickets per hour ear after year use. 24'' high. Hand operated. 30"' 
with planer-smooth finish. No sanding required. es heoadlle provides easy leverage. Anyone can 
Adjusts to cut any degree of sharpness or bluntness operate. Enables you to utilize odds and ends of 
of picket point. Light enough to carry to stock pile lumber profitably. Seven day delivery. Send today 
—wt. only 38 Ibs.—yet strong and durable enough for for literature. 


Net orice $5750 fob Wilmette iillincic (Where state sales tax applies. add tax.) 


H.A.SCHUBERT CO. Machinists 





ee Se Se 


1212 Washington Ave. Wilmette, Illinois 








STEEL WALL TILE 
is the only tile guaranteed and bonded! 








backed by NATIONAL SURETY CORPORATION, with surplus to policy holders in excess of $21,000,000) 
a OHIO CAN & CROWN CO., MASSILLON, OHIO 
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DOOR & WALL 
PANELS 
CORNICES 
CHAIR RAILS 


CLOSET SHELVES 
MANTELS, etc. 


BENDIX 


mouldings & 
ornaments 


mn 
traditional & modern designs 
A wide selection of embossed 
and deeply-carved wood 
mouldings available for im- 
mediate delivery. Write for 
illustrated catalog. 


BENDIX MFG. CO. 


192 Lexington Ave. 
New York 16, N. Y. 


Red Cedar Closet Lining 


BRrown’s 


ey, CEDAR 


aie NATIONALLY 
| ADVERTISED 








100% oil content 
Suggest Cedar Linea 
Closets to Every Home 
Builder. There is 
Nothing Better than 


Only SUPER- 

CEDAR is of 

the same uni- 

form high quali- 

ty standard that 

guarantees every 
ackage to contain 
O% Red Heart or 

better, and 100% oil 

content that produces 

the pleasing aroma. , 


ALL WIDTHS PUT-UP 
40 FT. TO PACKAGE 


More home builders are’ 
specifying cedar lined 

closets today than ever—and 
Brown's SUPERCEDAR is na- 
tionally advertised to thous- 
ands of new home prospects, 
architects and builders. SUPER- 
CEDAR closet lining is surfaced, 
tongue and grooved, ready to put 
on with no waste. Packaged and 
sealed with the Geo. C. Brown label 
and guarantee, famous since 1886. 


Product of 


GEO. C. BROWN & CO., Inc. 


GREENSBORO, N. C. ESTABLISHED 18866 











LARGEST MANUFACTURERS OF 
AROMATIC RED CEDAR IN THE WORLD 
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Fenestra Utility 
Window 


The new Fenestra utility window 
is an entirely redesigned, weather- 
tight unit, presented in a new way 
—completely packaged. It is excel- 
lent for use along drives, alleys or 
street fronts where the open-in 
sash do not protrude over lot lines. 
In restrooms, the top opening sash 
provides ventilation with privacy. 
Equipped with draft guards, this 
makes an ideal no-draft window for 
dairy barns. Also used in commer- 
cial ‘buildings, areaways, exposed 
basement walls, and garages. The 
utility window has been standard- 
ized in one size only, 2’ 9°%” wide 
by 3’ 6%” high (overall window 











ia 


dimensions), with two lights 15 x 
20” and two lights 15°%” x 19%”. 
This window is especially designed 
to fit concrete block construction. 
The manufacturers report that in 
designing this window, they have 
used the same hot rolled steel case- 
ment sections that go into residen- 
tial casements. The utility window 
is available three ways. Write De- 
troit Steel Products Co., Dept. 
AL-7, 2269 E. Griffin St., Detroit 
11, Mich. 


Home Workshop in One Tool 


The “Comet Cub” is described by 
the manufacturer as a complete 
home. workshop in one _ versatile 
tool. It will crosscut, rip, bevel rip, 
miter, compound miter, tennon. 
bore, carve, rout, plane, shape, 
dado, plough, buff, sand, turn and 
many other woodworking jobs—all 
with only minor resetting. Because 
of its two-speed motor unit, it is 
able to provide the correct speed 
for each job. The new tool incor- 
porates an overhead retractable 
radial saw arm, mounted on life- 
time lubricated ball bearings, that 
moves with the saw and provides 
an unobstructed view of the work 
at all times. It is powered by a 
110 volt, three-quarter horsepower 
duplex drive motor, with one shaft 
that turns at 12,500 rpm for smooth 
routing, shaping and finish cutting 
and a second shaft that turns at 
7200 rpm for clean sawing and 
other slower speed operations. 


Write Consolidated Machinery and 
Supply Co., Dept. AL, 2029-33 
Santa Fe Ave., Los Angeles 21, 
Calif. 


General Utility Kit Complete 
with Electric Drill 

A complete, 20-piece, general util- 
ity kit is a new combination which 
gives the home craftsman a com- 
pact “work-shop” with tools for 
polishing, sanding, drilling, clean- 
ing and buffing. Power unit of this 
handyman’s kit is Model 160 Cum- 
mins electric drill. The Cummins 
general utility combination, as it 
is called, consists of a 5” diam. 
rubber backing pad, a 514” diam. 
lambs wool bonnet, 3 steel arbors, 
three 5” diam. sanding discs, 3 
bits for drilling in wood, and 7 car- 
bon steel twist drills. All come 
packed, with the Cummins Model 
160 General Utility Drill, in a steel 
carrying case. Cummins 14” drill 
weighs only 3 pounds and has an 
overall length of 10”. The 115-volt 
AC motor has a capacity of 2200 
r.p.m. no-load speed. Easy-to-use 
Jacobs hex key chuck makes chang- 
ing of accessories fast and secure. 
For illustrated literature write 
Cummins Portable Tools, Division 
of Cummins Business Machines 
Corporation, Dept. AL, 4740 
Ravenswood Ave., Chicago 40, Ill. 
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WISCONSIN LUMBER ROLLER... 


the only car door roller that 
guides your lumber 





Saves Energy « Saves Time « Saves Money 


1. Fast way for loading and 


5. Roller is adjustable to any 
unloading your lumber 


position. Can also be 





cars. 


2. Telescopes out to fit any 
size door up to 81/2 ft. 


moved anywhere along the 
tube. 


6. Steel tubing for extra 





, t th. 
3. Rubber ends prevent slip- rated 
ping on steel door jams. 7. Distance between guide 


4. Ball-bearing guide rollers rollers 20/5 in. 
keep lumber in line... . 8. IT PAYS FOR ITSELF. 
makes rolling easier. ORDER YOURS TODAY. 


ONLY $39.50 F.O.B. Oshkosh 
Write — Wire — Phone Blackhawk 4258 


ARNOLD J. SCHUCHARDT 
P.O. Box 293 Oshkosh, Wis. 

















| Sheviin-McCloud 


Lumber Co. 


Distributors of 


SREVLIN PINE 


| PONDEROSA PINE 

| SUGAR PINE 

DOUGLAS FIR 
WHITE FIR 


Selling the Products of: 


THE McCLOUD RIVER LUMBER CO. 


McCloud, Calif. 
| THE SHEVLIN-HIXON COMPANY 
Bend, Ore. 


MEMBER . 
Western Pine Association EXECUTIVE OFFIC 


Ponderosa Pine Woodwork 900 First Nat’l-Soo Line Bidg. 
est Coast Lumbermen's Association MINNEAPOLIS 2, MINN. 


District Sales Offices 
i Francisco 5 New York 17 


DING Propucts MERCHANDISER 


Chicago 1 




















one of the 
old timers 


* x a s 

iy! 

yes sir! 

SAM HORNER— whose father 
pioneered the hardwood floor 
ing industry in the U. S.—for 
60 years has personally kept 


his eye on the quality of 
Horner Flooring. 


ae and that’s why you'll like to do business 
with HORNER—the original hardwood flooring 
manufacturer in the country! They're old timer: 
who know flooring—and they do business with 
old time honesty, and integrity. and friendliness. 
In Michigan’s rugged Upper Peninsula, where 
Nature grows the toughest and closest grained 
maple, HORNER makes flooring that is tops 
then grades and prices it for every flooring need. 
Join the successful Horner dealer family! Write 
today for new, easy-to-read price list and flooring 
information sheet. 


HORNER FLOORING CO., 215 Maple Ave. 
DOLLAR BAY, MICHIGAN 


O > yy c the oldest 


HARDWOOD FLOORING 








NORTHERN We 
WHITE PINE 


NORWAY 
PINE 








RAINY LAKE LUMBER CO. Ltd. 


Scles Office 


2020 Chicago Title & Trust Bldg.. CHICAGO 7, ILL. 


A. Mothieu. Lid. Rainy Loke 


-+ 





Selling the Products of J 
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New Insulite Insulating 
Wool Packaging 

Banded roll-up packaging for In- 
sulite insulating wool blankets elim- 
inates conventional bags and car- 
tons and gives the builder a roll 25 
percent longer which can be applied 
with less cutting and fitting. The 
new roll blankets also offer a bet- 
ter vapor barrier which meets all 
the latest FHA requirements. The 
paper used for the blankets is 
stronger and tougher, insuring safe 
shipping and less chance of damage 
while being applied. The new 
banded roll-up blankets will be 
offered in 15” and 23” widths and 
in medium and thick sizes. Because 
the new package is extremely com- 





pact, it requires less warehouse 
space. On the job, the smaller size 


also is easier to handle and fit into 


place for installation. 


lite Division, Minnesota 


Write Insu- 
and On- 




















Dixie BRAND] “ 























SECURITY CO. 


DETROIT 3 


1759 PURITAN AVE. . ° 
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( MILLWORK MANUFACTURERS... 
SASH and DOOR JOBBERS... 


shape. DOWN 


ASSEMBLY TIME \ . 


@ Covers jambs complete- 
ly, eliminating need of 
top grade lumber. Pre- bd 
cut to fit, low cost Sen- 


weatherproofing will in- 
crease sales appeal and 
profits. 





FEATURING 


Full Metal 
Jambs 


All Metal © 
Rib Strips x 


YY 


Yy 


~ 


WN 
wo 
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. Easier 
Assembly SS 


tinal Weatherstrips are Better 
easily and quickly in- Fitting 
stalled. ¢ 
Assured smooth, easy - 
operation plus complete Easier 


SS 


Yi 


Operating NS 
- \N 


S 


N 








SSS 
Guucrtigat Lower NWN 
a day! Costs Sg 
& 
for choice of several de- 
signs in zinc or aluminum Greater 
Plus other important 
teatures and prices. Appeal 





Y 
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Millions of units 
in use today. 





August I 





tario Paper Company, Dept. AL, 
500 Baker Arcade Bldg., Minneapo- 
lis 2, Minn. 


New Tubular Latch 
and Lock Sets 

An all-new line of tubular latch 
and lock sets for residential use is 
announced by Harris, Inc. High- 
lights include the use of a new 
type of baked-on plastic coating 
over the highly polished brass fin- 
ish of all exterior parts, said to 
have much higher resistance to 
wear and exposure than ordinary 
lacquer coatings. All inner steel 
working parts are thoroughly zinc- 





chromated 
corrosion. 


for protection 
The 
is of top-quality extruded 
and operates through an improved 


against 
tubular latch bolt 
brass, 


type of dual-spring action. In ad- 
dition to front-door handle sets 
designed to blend traditional charm 
with modern ruggedness and sim- 
plicity of line, the new Harris line 
offers a choice of inside sets, in- 
cluding the popular French-shank 
design, and screen-door sets that 
are notable for full, two-inch, easy- 
to-grasp knobs. All knobs are se- 
cured with patented Dardelet 
screws. Write Harris, Inc., Dept. 
AL, 200 East Long St., Columbus 
15, Ohio. 


Correspondence Course on 
Selling Hardwood Flooring 

E. L. Bruce Co. is offering a free 
service to salesmen of retail lum- 
ber dealers. Practical suggestions 
to increase flooring sales plus inter- 
esting background information is 
available through a correspondence 
course on selling hardwood floor- 
ing. The course is divided into 
topics and presented in a series of 
thumbnail sketches. These are pro- 
fusely illustrated and easy to read. 
Prepared in loose-leaf form so that 
it can be kept in an ordinary note- 
book, this material will be sent out 
periodically. The Bruce Sales Train- 
ing Program gives the whole story 
of hardwood flooring from the for- 
est to the home and includes lab- 
oratory tests and examples of how 
hardwood has withstood years of 
use in many famous structures. The 
course also covers instructions on 
properly laying hardwood flooring, 
in addition to an explanation of the 
most effective uses of strip, block 
and plank flooring in various types 
of architecture. Write E. L. Bruce 
Co., Dept. AL, Box 397, Memphis 
1, Tenn. 
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VAN-PACKER 


PACKAGED CHIMNEY 


EASY SALES ...EXTRA PROFITS 


@ HUNDREDS OF HOMES NEED NEW CHIMNEYS 
Old homes, new homes, summer cabins, brooder houses, motels, tourist 
cabins, resorts—there's a vast ready market right in your own community 


@ YOU CAN’T BUY A SAFER CHIMNEY 


Underwriters’ Laboratories approve the Van-Packer Chimney 
n place of brick for gas, oil, coal or wood in any type 
. one or two story. Ideal for pot type oil burners. 
Meets FHA requirements. 


home... 





@ NATIONALLY ADVERTISED IN LEADING MAGAZINES 
Thousands of inquiries fromm our ads in Better Homes, Saturday Evening 
Post, Farm Journal, Country Gentleman, American Home, etc., are referred 
direct to dealers. Complete selling literature, newspaper mats furnished 


free 


@ COSTS 20°/, to 40°/, LESS THAN BRICK 
Easily installed, summer or winter by anyone in 3 to 4 hours. Lightweight, 
needs no foundation. Suspends from ceiling or floor joists. A more effi- 
cient chimney with better draft. 


@ COMPLETELY PACKAGED FOR YOUR CONVENIENCE 
Easy to handle, minimum stock enables you to supply any | or 2 story 
with any roof pitch. Furnished complete, all parts for entire 
installation. < 


house 


@ LIBERAL DISCOUNT TO DEALERS 


Ask your jobber about Van-Packer 
Chimneys or write direct. Make 
big profits as the Van-Packer 
dealer in your territory. 


VAN-PACKER CORP. 


134 S. Clark St., Chicago 3, Ill. 

















DOES TWICE THE WORK 


IN HALF THE TIME 


. . . For MONEY-SAVING, LABOR-SAVING. 
TIME-SAVING handling of any bagged materials, 
truck. Built with an auxiliary 


here’s the hand 
frame on a stu 


rdy, all-metal truck, 


the 


“Twin- 


Tilt” simply goes forward under pallet and finger- 


tilts back with 


1,200-lb. load of 


“loose” 


sacks 


against truck for easy-rolling loading or unloading! 
Effort-saving truck keeps men fresher for other 


jobs. 


No sack-tearing with “Twin-Tilt” all welded trucks! 


No load-slipping with 
bags! 


WRITE TODAY for Labor-Saving details by return mail! 


TWIN-TILT TRUCK CO. 


fully supported, 


automatically aligned 


Subsidiary of Sakrete, Inc. 


P. O. Box 11, St. Bernard, Cincinnati 17, O. 





Anything in 
West Coast Woods 


Manufacturers of: 


Mouldings 

Furniture Dimension 

Glued-Up Stock 

Industrial Shook 

Venetian Blind Stock 

Ready-to-Assemble 
Furniture Parts 

in fact, Anything in 

West Coast Woods! 


Send us your inquiries for 


PONDEROSA PINE, SUGAR PINE, 
INCENSE CEDAR, DOUGLAS 
AND WHITE FIR 


16% Dierks Building 
Pk one: Victor 4143 
Kansas City 6, Missouri 


PLEASE DIRECT ALL INQUIRIES 
TO ANDERSON, CALIFORNIA 
Sawmills: Canby, Calif., and Anderson, Calif 
Remanufacturing Plant: Klamath Falls, Oregon 
Box Factory: Alturas, Calif. 
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For over 22 years our Company has spe- 


soned 
Our plant 
machine wo 


Ozark Bran 


ing rules. 












in Moore Cross-Circulation 
throughout and 


is modern 
rk unexcelled. 


d Oak Flooring is 





Try Ozark Brand 
Ock Flooring 
You'll like it. 


cialized in the manufacture of Oak Floor- 
ing. Our Ozark Brand Oak Fivoring is 
made from selected stock, properly sea- 


Kilns. 


expertly 


graded in accordance with NOFMA grad- 


THE OZARK OAK FLOORING CO. 


© 


BISMARCK, 
MISSOURI 
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New Warehouses Speed Deliveries and 
Lower Freight Costs on Better-Bilt Doors 


The Better-Bilt Door Co. now offers 
faster deliveries and lower freight 
costs to its customers through its nine 
new factory warehouses. The Better- 
Bilt warehouses are located in: Port- 
land, Ore.; Springfield, Mass.; Colum- 
bus, O.; Milwaukee, Wis.; St. Louis, 
Mo.; Shreveport, La.; Atlanta, Ga.; 
Denever, Colo., and Egg Harbor, N. J 













hardware. 











Better-Bilt manufactures 36 modu- 
lar sizes of sectional overhead doors 
for all types of residential, commer- The Neihart Lumber Company, 
cial and industrial installations, at its 
main plant in Egg Harbor, N. J. This 
modern 50,000 sq. ft. factory is de- 
voted exclusively to the manufacture 
of overhead doors and overhead door 


Of the 36 sizes, those in greaiest 
demand are stocked at all regional 
warehouses for immediate local deliy- 
ery. Other sizes, which are not needed 
as frequently, are always in stock at 
the Egg Harbor warehouse and will 
be shipped immediately upon receipt 
of order. Shipments are made com- 
plete with hardware, wood sections, 
track, springs and simplified installa- 
tion instructions. All inquiries and 
orders should be directed to the com- 
pany’s Egg Harbor plant. 

For the latest Better-Bilt catalog, 
price list and specification sheet, write 
to The Better-Bilt Door Co., White 
Horse Pike, Egg Harbor, N. J. 


Aluminum Industries, Inc. 
Expands Paint Division 


Aluminum Industries, Inc., Cincin- 
nati, Ohio, manufacturer of Permite 
Ready-Mixed Aluminum Paints, has 
expanded the production of its Paint 
Division to include a complete line 
of quality varnishes, sealers and re- 
inforcing oils. The new line is being 
marketed and advertised under the 
“Permite” brand name. 


Hardman-Snowden Buys 
Neihart Lumber Company 


Lyndon, Kan., was purchased June 1 
by Hardman-Snowden Lumber Com- 
pany, Inc., Topeka, Kan. Dean “Tony” 
Beck, former assistant manager at 
the company’s Madison yard, was ad- 
vanced to manager at Lyndon. 
















SLURS rome}: THE LOWEST PRICED 
PLANER 
THAT’S REALLY PRACTICAL 


For the small shop, mill or lumber yard that desires to keep equip- 
ment costs to the lowest practical minimum, the BUSS No. 208 is 
the perfect answer! It will handle everything within its 20" x8" 
capacity with speed and accuracy. It has a heavy cast iron base, 
sectional infeed-roll, sectional 
chipbreaker, 4 driven rolls, built-in 
knife grinding-jointing attachment, 
fully enclosed motors and many 
other desirable features. Available 
in various feed rates, Write for 
details. 






























































The BUSS line 


contains the ideal 
planer for every pro- 
duction set-up — 
single and double 
cabinet surfacers in 
various capacities and 
the No. 55 Double 
surface Roughing 
Planer. Bulletins on 
request. 


PLANER 
SPECIALISTS 






























MACHINE WORKS 
238 EIGHTH ST., 









HOLLAND, 
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THE A.B. CARROLL 
LUMBER COMPANY 













Manufacturers 
SHORT LEAF PINE 
and HARDWOOD 
7 LUMBER Ee 


Se Ss = 
Boards. Our Specialty . 
HURTSBORO, ALABAMA 


Phone 66 
WE MAKE POPLAR BEVEL SIDING 
AND RESAW PINE AND HARDWOOD 





GIVING PARTICULAR 
ATTENTION TO 
REFORESTATION 












HURTSBORO OAK FLOORING CO., INC. 


eee 
















We are in a position to ship 
Oak Flooring, Block Flooring 
and Air Dried Yellow Pine 
Boards in the Same Car. 
PLANT AT 
HURTSBORO, ALABAMA 

Phone 69-93 
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Kwikset Line Handled 
Through New Organization 


Sales and distribution of the com- 
plete Kwikset line of residential locks 
are now handled through a new or- 
ganization, The Kwikset Sales and 
Service Company. A. Schoepe, presi- 
dent of Kwikset Locks, Inc., in an- 
nouncing the change said, “Kwikset 
Locks, Inc. have decided to form this 
new division, handling all sales and 
distribution, in order to provide the 
best possible service to the hardware 
jobbers who are our customers. This 
new organizaton is set up to give 
close attention to the needs of the 
many Kwikset customers throughout 
the United States.” 

The trade is invited to order direct, 
starting at once, from The Kwikset 
Sales and Service Company, Anaheim, 
Calif. 


Reynolds Sponsors Promotion of 
Asphalt-Aluminum Roof Paints 
and Coatings 


A cooperative program to promote 
the increased use of asphalt-alumi- 
num roof paints and coatings was 
announced by I. P. Macauley, vice- 
president and manager, Pigment Di- 
vision, Reynolds Metals Company, 
New York City. Paint manufacturers 
and producers of roof coatings are 
being enlisted in a campaign aimed 
at bringting to farmers as well as 
owners of homes and commercial and 
industrial buildings the advantages 
of asphalt-aluminum roof coatings 
and how to identify formulations ap- 
proved for such applications. 

Key to the program is the use of 
a special identifying warranty label 
which will be included on containers 
bearing properly formulated coatings. 
Reynolds as well as manufacturers 
of roof paints and coatings are em- 
barking on a wide scale program to 
explain this identifying warranty 
label to the farmer whose 40 million 
buildings offer the most important 
outlet for these products. Reynolds 
Metals Company has already con- 
tracted for full-page messages in the 
Farm Journal, Southern Agriculturist, 
and Progressive Farmer explaining 
the advantages of good asphalt- 
aluminum roof paints and coatings 
and how to identify such products by 
the warranty label. 


Prescott to Manufacture 
Sawmill Machinery Line 


Allis-Chalmers Manufacturing Com- 
pany has announced the sale of its 
line of sawmill machinery to James 
A. Hamilton and Ross E. Langill, 
who have concluded an arrangement 
with the Prescott Company of Me- 
nominee, Mich., for the manufacture 
and marketing of this line of equip- 
ment. 

The Allis-Chalmers sawmill equip- 
ment that will be manufactured and 
sold by the Prescott Company is the 
complete line designed and sold by 
Allis-Chalmers over a period of more 
than 75 years for western, southern 
and eastern mills. Included are band 
mills, carriages, Trout power set 
works, resaws, edgers, etc. The Pres- 
cott Company will also supply service 
and replacement parts for existing 
Allis-Chalmers sawmill equipment in- 
stallations. 
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EVERY 
HOME 
NEEDS 
A... 


LP c_c CELLADOOR 


Check These WHAT A PRODUCT! The Celladoor makes a 
“living” room of every basement, and opens 
BILCO Benefits ner way to outdoor living. Only through such 
a door can big equipment be installed. And 
. OPENS, SHUTS there are 101 other important conveniences. 


LIKE MAGIC! WHAT A MARKET! Every prospective home 

2, LIFETIME builder; every home with an outdated wooden 
DURABILITY! basement door needs — and is easily sold — a 

* — Bilco Celladoor. Get the full story by filling in 


3. SUPER-SAFE/ and sending coupon below. ——— 
4. TROUBLE-FREE! oon Haven, come 1 
5. WEATHER-TIGHT! | tlt intormatin abot Me MS A 
6. FIRE-PROOF! == Meats, seg the vast marist ® 
7. BURGLAR-PROOF! aman 
i 
i 





“~ 


Conn. 


O., 183 Hallock Ave-, 


c 
THE BILCO d 


vast market 
& QUICKLY-EASUY = pases 
INSTALLED! 




























An Introduction to 
American Forestry 

An Introduction to American 
Forestry, is the new second edition 
by Shirley Walter Allen, Professor 
of Forestry, School of Forestry and 
Conservation, University of Michi- 
gan. A moderate revision of this well- 
known college text, the second edi- 
tion has been revised to incorporate 
the changing techniques and policies 
of American forestry. The treatment 
of forest planting has been consider- 
ably developed; mechanization and 
organization of logging and other 
timber harvesting receive special at- 
tention. Material on the protection 
of the forest from fire, insects, dis- 
ease, and storm has been carefully 
revised with emphasis placed on new 


clues > 
CLOSET 


STORAGE 
ROOM 











methods of control—use of airplane AB 
equipment, insecticides, salvage of up wi 
timber damaged by storm, special- ROL) 
ized training of personnel, and grow- te : 
ing expertness in forecasting. Write pettel 
McGraw-Hill Book Company, Inc., 330 cost. 
W. 42nd St., New York 18, N. Y. AP 
The Mechanical Properties ideal 
oan. J geo es saapall f . of Wood ing a 

Se ce nae ae ln er eke ts mae teas ie, gtie Motaskeal Proportion of 

we * a ee wal > oo ; ieee Wood, by Frederick F. Wangaard, Ww 

the right of the sales counter. 


Associate Professor of Forest Prod- 
ucts Yale University, is a complete 
source of information on the _ tech- 
nical properties of wood. The book 
contains comprehensive tables pre- 
senting fundamental strength and re- 








New Twist in Merchandising 


A new twist in smart merchandis- 







































ing is now in use in the sales room AMWELD lated properties for more than 150 

of the B. A. Chaplow Lumber Com- SLIDING . American woods as well as tables of M 

pany, Detroit, Mich. Chaplow, local ed DOOR ¢. MADE recommended basic-stress and work- ane 

distributor for the K-D sliding closet " wort " FOR THAT ing-stress values for _ structural 

units manufactured by The American 2 gue?” : moveRN species. Examples illustrating the on 

Welding & Manufacturing Company, Simple CLOTHES deviation and application of stress | 

Warren, Ohio, installed one of the Th TO INSTALL CLOSET values are given throughout the book. 

units in front of his floor-length ano OPERATE Write John Wiley & Sons, Inc., 440 

shelves and then painted short, IT : Fourth Ave., New York 16, N. Y. 

snappy sales messages on the doors. Ry. 

Chaplow’s stock of cans of house- New Product Development | For 

hold paint is stored behind the sliding Reported for Acme Steel pes 

closet doors. The company’s custom- At the 1 sti P thee aha bot 

ers can see just how a sliding closet alten . pen ‘Ste Wii . neg 9840 a 
unit will look in their homes and ci hn” thn a ee ae 

when they try out the door, they may Sha ~al a , yee. ch 7 hie ” 

be reminded that they need some Sharp, president, included in his re- Cov 
aint. port, this comment on new product “Ne 

P development: “We are about ready seis” 
Commenting on the success of this | to market a new steel re-enforcing and 

demonstrator, Chaplow says, “This plate for concrete floors; we also have a 

display has stirred up a lot more in- The B. A. Chaplow Lumber Company, a patented steel angle for construct- ber 

terest than the usual model or prod- Detroit, recently installed this Amweld ing shelving, benches, etc. that looks 

uct sample. As customers enter the sliding closet unit in front of its shelves promising. A building wall panel is 

store, they can’t help but see the of household paint, and then added sales being used experimentally and con- 

door, and most of them accept our messages on both halves of the sliding tinues to look as good as when first 

invitation to try it out.” doors. conceived.” 











Al Clements Lumber Co. 


MANUFACTURERS & WHOLESALERS + DOUGLAS FIR LUMBER 
EUGENE, OREGON + P.0. BOX 908 + PHONE 5-3317 + TELETYPE EG 49 











ABESTO LIQUID, teamed 
up with SMOOTH SURFACE 
ROLL ROOFING, produces a 
better built-up roof at lower 
cost. 

ABESTO LIQUID is also 
ideal for basement damp proof- 
ing and roof coating. 


Write for specification sheets 


besto 


TRADE-MARK REG. U. S. PAT. OF 


Manufacturing Corp., Dept. D-3, Michigen City, Indiana 














RENO-KUKACHKA 
WOOD IDENTIFICATION CHART 


For the first time a simple and easy to understand 24-page 
commercial hardwood identification chart is available for 
beth the expert and beginner. This chart places similar 
woods and their features side by side and plainly points 


out differences which separate one from another. 
} 


Covers 28 most important hardwoods — makes visual wood 
identification accurate and easy with just the naked eye 
ind a hand lens. A simple, workable, one-source reference 
for only $1.00. Copies will be mailed approximately Octo- 
ber Ist. Send your order to: 





Vance Publishing Corporation 
139 N. Clark St., Chicago 2, Illinois 


FIRST in Flooring 
1 


= = ZZ Sees 


-_ 
"et is J > — 


OAK @ BEECH @ PECAN 


Top-quality flooring—carefully manufac- 
tured, scrupulously graded. 


Also Band Sawn Hardwoods 


Modern Dry Kilns, Planing Mill, Oak 
Flooring Plant 


Send us your inquiries. 


MOBILE RIVER SAW MILL CO., Inc. 


MT. VERNON, ALABAMA 











BIG .SAVING ON 
SECOND GRADE 
MAPLE FLOORING 


25 '32 x. 152” 


Here is durable maple flooring 
at a money-stving price. 
Unexcelled for wear- 


ability. Ideal for 
pPIAMOND low-cost housing 
SS market. 


” Standard ~ 


t ° 
PHONE: 3633 & 6400 Anca Write — Wire — Phone 


J. Ww. WELLS LUMBER CO. 


Menominee, Mich. 
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Anaconda Copper 
Mining Co. 


Lumber Department 


Bonner, Mont. 


Manufacturers of 


Ponderosa Pine, Fir and 
Larch Lumber 

















THESE ARE the 
materials that went 
into Living Maga- 
zine’s model house 
at the Chicago Fair 
of 1950, which is 
open until Labor 
Day week-end. 
“Living” magazine 
sponsored an_ ex- 
pandable - type 
home, designed by 
Tsvrvoka, Osborne, 
Martini, and Mel- 
um. The frame 
house is protected 
from rot and ter- 
mite damage with 
“Wolmanized” pres- 
sure treated wood 
foundation sills. 


Plywood Buying Department 
Established by Roddis Plywood 


Roddis Plywood Corporation with 
head offices in Marshfield, Wis., and 
distribution warehouses in principal 
cities throughout the country, recently 
announced the expansion of its lumber 
buying office at Portland, Ore. The 
firm has established a plywood buying 
department under the management of 
J. F. McCaslin who has been associ- 
ated with the Roddis corporation for 
many years. The offce will be located 
at 914 Terminal Sales Building, Port- 
land, Ore. 

The Roddis corporation has been 
constantly increasing its purchases of 
western plywood. The large volume 








Materials that went into Model House at Chicago Fair 
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of purchases dictated the establish- 
ment of this centrally-located buying 
office in the interests of greater con- 
venience for west coast suppliers. 


Landen Putty Works 
Incorporated 


Articles of Incorporation have been 
filed by Landen Putty Works of Mal- 
den, Mass., manufacturers of Flexi- 
seal caulking and glazing compounds 
and Landen putty. The new firm suc- 
ceeds to the business operated suc- 
cessfully by C. J. Landen for the past 
decade. Mr. Landen will continue to 
direct the activities of the corpora- 
tion as president and general man- 
ager. 


Georgia-Pacific to Handle 
Sales for Acme Door 
Acme Door Company, Hoquiam, 
Wash., organized in 1939, is being 
succeeded by Acme Door Corporation, 
it was revealed by Herman Snider. 
executive vice-president &  genery] 
manager of the new corporation. 

“All the assets of the old company 
have been acquired by the succeeding 
corporation, which will be controlled 
by Georgia-Pacific Plywood & Lun. 
ber Co.,” Mr. Snider said. It was 
pointed out that the new corpora. 
tion will continue to operate as an 
independent unit and that the pres. 
ent personnel of Acme will not be 
affected. Officers of the new corpora. 
tion are S. R. Black, of Portland, 
Ore., president; Herman Snider, gen. 
eral manager of the old company, 
who will continue in that position, 
as well as becoming executive vice. 
president; W. E. Evenson, Jr., of 
Seattle, Wash., secretary; M. A, 
Berger, controller; Ray M. Suni. 
quist, sales manager. 

Acme manufactures approximately 
4,500 doors of all types per day, in- 
cluding softwood and hardwood flush 
doors, panel doors, screen doors and 
garage doors. A sales contract has 
been made with Georgia-Pacific Ply- 
wood & Lumber Co., who will handle 
the output of Acme through its 
wholesale distribution warehouses in 
Boston, Chicago, Philadelphia and 
Port Newark. “Additional direct car- 
load sales will continue to be made 
directly from the mill to its estab- 
lished jobber trade in all parts of 
the country,” Mr. Snider reported. 
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General wholesal- ~~ 
ers of all lumber items. =~ 


Contac? us on your 

















Kansas City 6, Mo 


OaSRLE: LY BL TY 


3 




















PRECISION 


folding stairway 












@ No springs—Actuated 
by counterweights 


@ Easy to operate 
@ Safety treads on steps 
@ Insulated door panel 


Write for full information 





@ Requires no attic space 
@ Shipped in one package 











AUTOMATIC 
GA. © € 


for Swing Saws 
S AV 7 S $30 to $50 A MONTH 
IN LUMBER AND LABOR 

30 Days Free Trial 


ORDER NOW OR SEND FOR 
CIRCULAR 
fall 
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THE MEADOW RIVER 
LUMBER CO. 


Manufacturers of 


West Virginia Hardwoods 
Rainelle, W. Va. 
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PONDEROSA PINE 


YA GOTTA MAKE CALLS 
IF YA WANTA GET RESULTS 


We solicit your inquiries 
Phone us, write us, wire us. 


SUGAR PINE 


Ask for our weekly offerings and transit car list 


H. S. CHISHOLM, INC. 


737 W. 3rd St., Reno, Nevada 
Phone: 2-9125 


DOUGLAS FIR 


TWX: RE-40 


INCENSE CEDAR’ WHITE FIR 

















WEATHER FORECAST: 
? ROOFS ON TIGHT {[ 


SCREWTITE NAILS | 
ON THE JOB if 
No guesswork about roof- 
ing with SCREWTITE 
ALUMINUM NAILS on 


hs the job. Screw shanks keep roofs in 
\®) place in any weather -- neoprene 
2 LFS washers keep roofs watertight! 


CUPPLES COMPANY, st. Louis 2 














D. M. McCuintock Lumber Co. 


Terminal Sales Building, 
PORTLAND 5, OREGON 


Telephone: Atwater 9355 


Douglas Fir @ Red Cedar 
Sitka Spruce & Hemlock Lumber 
Shingles 


Exclusive Mill Agents 





i nods “§, 74, 10 Ton Cap. 
Bulletin No. 76 


Agents in 
Principal Cities 


Responsible Distributors 
Invited to Inquire 


The Pioneer Manufacturers of HEAVY DUTY 
Industrial Materials Handling Equipment 


SILENT Hoist & CRANE Co. 


860 63rd Street, Brooklyn 20, New York 














SAWHORSE BRACKETS 


SET UP OR TAKE DOWN 
WITHOUT NAILS OR BOLTS 


2” x 4” FOR LEGS 


Timesaver for contractors, builders, painters, 
paper hangers. 


COLORFUL COUNTER DISPLAY PACKAGE SELLS 
Display it on your counter. & 50 
Retail $1.50. Slightly higher ] 
in West. Order from your — 
jobber or direct from us. 


GRAND HAVEN STAMPED PRODUCTS CO. 
GRAND HAVEN, MICHIGAN 








BRITISH COLUMBIA 
FOREST PRODUCTS 


Manufacturers of 


DOUGLAS FIR 
WESTERN HEMLOCK 
WESTERN RED CEDAR 
SITKA SPRUCE 


NE SHINGLE 


Specializing in Cross Arms, Cedar and Spruce Siding 
SAWMILL DIVISIONS 


HEAD “orrice 
VANCOUVER, CANADA 


SALES AGENT: H. R. MACMILLAN EXPORT CO. LTD., VANCOUVER 


























W. W. Anderson Elected 
President of Anderson Lumber 

W. W. Anderson, of Ogden, for 
many years vice-president and gen- 
eral manager of Anderson Lumber 
Company, Ogden, Utah, has_ been 
made president and general manager 
of the company which embraces 20 
branches with headquarters in Ogden. 
His promotion took place at a meet- 
ing of the board of directors, and he 
succeeds the late A. E. Anderson, of 
Logan. 

Kk}. LeRoy Anderson, of Logan, was 
elected to fill the vacancy on the 
board. 

W. W. Anderson has been associ- 
ated with Anderson Lumber Company 
for 40 years, first in Logan and then 
in Ogden where the company moved 
its headquarters 23 years ago. Mr. 
Anderson is a national figure in the 
lumber business through his activity 
in trade associations. 

Mando Elects Faegre President, 
McMurray Exec. Vice-President 

The board of directors of the Min- 
nesota and Ontario Paper Company, 
Minneapolis, Minn., recently elected 
J. B. Faegre to the presidéney. Mr. 
Faegre, who is general counsel and 
a director of Mando, has been asso- 
ciated with the company since 1930. 
As president, he succeeds Donald D. 
Davis who died June 7. 

Mando’s new president has been a 
director and a member of the com- 
pany’s executive committee since 1941 
and will continue the active practice 
of law and senior partner in the firm 
of Faegre & Benson. He is also a 
director of Northwest Bancorpora- 


tion, Northwestern National Bank, 
Shevlin-Hixon Co., Shevlin-McCloud 
Lumber Co. and Northwestern Mort- 
gage Co. In addition, he is a director 
and member of the Minneapolis 
Foundation. 

C. T. McMurray, vice-president in 
charge of sales and a member of the 
operating committee since 1941, was 
made executive vice-president and was 
also elected to the board of directors. 
He will have direct supervision over 
all of the company’s sales and pro- 
duction operations. Mr. McMurray 
joined the Mando organization in 1918 
as assistant purchasing agent. After 
serving as resident manager of the 
International Falls and Fort Frances 
operations from 1931 to 1936, he was 
made assistant director of sales and 
later appointed assistant to the busi- 
ness manager. 


Cement Industry Honors 
J. B. John, Medusa's President 


J. B. John, 
president of the 
Medusa Portland 
Cement Com- 
pany, on July 11 
was honored by 
the portland ce- 
ment industry on 
occasion of his 
80th birthday and 
completion of 52 
years of service 
in the cement in- 
dustry. At a cel- 
ebration at the Pepper Pike Country 
Club, Cleveland, Ohio, 77 members of 
the portland cement industry in the 








United States and Canada gathered in 
his honor for luncheon, an afternoon 
of recreation and a banquet. 

Mr. John has made notable contri- 
butions to the American portland ce- 
ment industry since 1898 when he 
joined the Lehigh Portland Cement 
Company as a mechanic. His produc- 
tion genius was early recognized and 
several different cement companies 
commissioned him to build their 
cement plants. This ability was so 
outstanding that at one time he 
simultaneously held offices of either 
president or vice-president of three 
competing cement companies, the Ne- 
wago, Manitowoc and Medusa Port- 
land Cement Companies, which were 
later merged into the Medusa Port- 
land Cement Company together with 
the Crescent Portland Cement Com- 
pany. 


Two Hines Veterans 
Elected Vice-Presidents 


Charles M. Hines, president of Ed- 
ward Hines Lumber Co., announced 
that the board of directors elected 
two Hines veterans as vice-presidents 
and made other changes in executive 
officers of this lumber concern which 
operates two lumber mills in Oregon 
and one in Michigan, nation-wide 
wholesaling divisions, as well as 24 
retail lumber yards in the Chicago 
area. 

James G. Badger, who joined the 
company at Kiln, Miss., in 1919, and 
who has served as secretary and 
treasurer since 1943, has been pro- 
moted to vice-president and _ treas- 








For bindin 
LUMBER, LOGS. 
Holds load firm- 
ly. Strongest... 
forged steel 
throughout . . e 
easiest to use 
+» most prace 
tical and effece 
tive. Three 
sizes. Write for 
circular and full 
information. 


(Goodyear Pattern) 








the market. 
Write for Catalog 


Evart, Mich. 





American voupie swiver Load Binder 


THE ORIGINAL ALL STEEL 


“American” line of Logging Tools and Appliances is the best on 


AMERICAN LOGGING TOOL CO. 


, GEREN 














BUGHER MANUFACTURING CO. 
211 South Main Street, Kokomo, Ind. 


Gives Siding Jobs Improved 
Protection and Appearance 





On every Asbestos Siding job, 
where appearance is essential, you 
can save valuable time, simplify 
fitting at corners and along win- 
dow and door frames, give added 
protection, by using individual 
zine corner strips . . . Made of 
oxidized zinc . . . will not stain. 
Lengths suitable for any Asbestos 
Siding Shingle. For complete de- 
tails write 
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YOUR COMPLETE NEEDS 











R th 
GRATE 
* Burns 25°, More 
* With 75° less smoke and 
cinders. Fool proof 
We Also Build 
BOILERS — 5 TO 1200 H.P. 
TANKS and STACKS 


STRUCTURAL STEEL 
FABRICATORS 
MFRS. FLANGED & DISHED HEADS 


We Stock 
Straight & Bent Boiler Tubes 


SEATTLE BOILER WORKS 


Now in Our New Larger “Modern Plant at 5237 E. Marginal Way 
SEATTLE, WASH. 



















IN SAWMILL MACHINERY 


Band Mill carriages . . . edgers . . . Portable Mills 
. .. Log stop and Loader . . . Shotgun steam feeds 
. . . Automatic feed table for planing mills. Write 
for catalog and ‘Power House’. 


J ’ 
ee VQ 


MACHINERY 
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MIXES IN COLD WATER! 


CONSUMERS 
PATCHING 
PLASTER 


for cracks, holes 


and general repair 





leemons for 
QUICK SALES 
because it... 
Needs no sizing. 

Mixes white in cold water. 
Knits quickly to old plaster. 
Will not check or shrink. 


Does not peel or crack. 


“errr > 


® Available in 1, 21% and 5 |b. cartons; 


2, 5, 10, 15 and 50 Ib. paper bags; 100 
and 300 lb. drums. 











— 


ORDER FROM YOUR WHOLESALER 
OR DIRECT FROM US 


CONSUMERS GLUE 


CO. 


ST. LOUIS 6, MO. 


OSHKOSH WOOD PRODUCTS 


CORPORATION 
OSHKOSH. WISCONSIN 


Manufacturers of 
WOODWAY 


VENETIAN BLIND—SLATS, 
RAIL & FASCIA 
MOULDINGS—ST’D & SPEC. 
FURNITURE: DIMENSION: : 
GLUED-UP STOCK 
COMMERCIAL KILN DRYING 
CUT STOCK 
READY-TO-ASSEMBLE 


1515 N. HADLEY ST 





















WE SPECIALIZE | 
N BASS. 
oe AND PONDEROSA 
phe. OTHER NORTHERN 
ARDWOODs AVAILABLE. 


[2 


“The Good Way to Buy 
a RUNNY 











means 
Extra Profits 
for YOU 
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urer. He was elected secretary of 
the company in 1934 and was secre- 
tary and assistant to the president 
in the period from 1940 to 1943. 

Another Hines veteran to be pro- 
moted to vice-president is Joseph J. 
Archibald who joined Hines at the 
Main Yard in Chicago in 1917 to 
work in the credit department. In 
1933, Archibald was made credit 
manager and was elected assistant 
treasurer in 1936. 

Taking Badger’s place as secretary 
is Joseph J. Fitzgerald, general at- 
torney, who has spent his entire 
business life with the Hines organiza- 
tion since 1932. The post of assistant 
treasurer and assistant secretary has 
been filled by George F. Fleener who 
was closely associated with Edward 
Hines Sr. from 1921 to 1928. 


Obdtuartes... 


KARL K. KANZLER, 50, sales rep- 
resentative for The Celotex Corpora- 
tion in north eastern Michigan, passed 
away recently in his home at Sagi- 
naw. A lifelong resident of Saginaw, 
Mr. Kanzler represented Celotex for 
the past 24 years and was well known 
throughout his territory. 








W. T. NEAL, 76, treasurer of the 
Southern Pine Association and mem- 
ber of its board of directors, died in 
Brewton, Ala. July 23. At the time 
of his death he was president of 
T. R. Miller Mill Company, a position 
he held since 1924. When he died, 
Mr. Neal had been with T. R. Miller 
Mill Company for 50 consecutive 
years. He was widely known in lum- 
ber circles throughout the nation. 
During 1938-39, he was president of 
the Southern Pine Association and 
vice-president of the National Lumber 
Manufacturers Association. 


B. R. LEWIS, 86, long prominent in 
lumber affairs in the states of Michi- 
gan, Minnesota, Idaho and Washing- 
ton, died July 2 in the Tacoma Gen- 
eral Hospital, Tacoma, Wash. Mr. 
Lewis was born in New York state 
September 28, 1864. As a young man 
he moved to the state of Michigan 
where he entered the lumber business, 
later moving to Minnesota where he 
was engaged principally in the log- 
ging end of the industry. Later he 
operated a string of retail yards in 
northern Minnesota and North Da- 
kota. In 1902 he moved to Coeur de’ 
Alene, Idaho, where he established 
the B. R. Lewis Lumber Company. He 
was one of the original organizers of 
the Western Pine Association. In 
1912 he moved to Skagit County, 
Washington and purchased a large 
stand of timber, later operating the 
logging operation which was merged 
with the Clear Lake Lumber Com- 
pany, Clear Lake, Wash. He was 
prominent in affairs of the West 
Coast Lumbermen’s Association, as 
well as taking an active part in the 
formation of the Pacific Logging 
Congress. In later years he moved to 
Longview where he lived for the past 
20 years. Sidney B. Lewis, his older 
son, is general manager of the opera- 
tions of the Willamette Valley Lum- 
ber Company at Dallas, Ore., and the 
Willamette National Lumber Com- 
pany at Foster, Ore. 
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ADVERTISING 
PAYABLE IN ADVANCE 


American Lumberman & Building Products 
Merchandiser is published every other Satur- 
day. It publishes the largest strictly classi- 
fied advertising section in its field. 
All ads for classified section must be in Pub- 
lisher’s office 10 days preceding date of pub- 
lication. Advertisements are set in uniform 
point style. No cuts or special borders 
allowed. lease indicate classification de- 
sired. Publisher reserves right to classify. 
edit or reject any classified advertisement. 
No agency commission or cash discount 


allowed. 
Terms — Cash With Order 
Minimum Charge 
Rates: 
1 Time — 10c per word for each insertion. 


inimum charge of 50c per line. 

3 Times — 9c per word for each insertion. 

Minimum charge of 45c¢ per line. 

6 Times — 8c per word for each insertion. 

Minimum charge of 40c per line. 

26 Times — 7c per word for each insertion. 

Minimum charge of 35c per line. 

For advertisements bearing box number count 

five extra words. There are approximately 

5 words to a line and when less are specified 
or used, regular line rate is charged. 

hen answering box numbers or mailing 

copy for ads address them to: 

AMERICAN LUMBERMAN & 

BUILDING PRODUCTS MERCHANDISER 


139 N. Clark St., Chicago 2, Ill. 





———— 





HELP WANTED 


WANTED—Competent 








hardwood buyer and 
inspector acquainted with northern hard- 
woods. We have permanent position for « 
capable man of good character. 
MARQUETTE LUMBER CO., INC. 
306 So. Notre Dame Avenue 
South Bend, Indiana 


Wanted—Experienced millwork detailer and 
old established concern. good salary 
and bonus, steady work and fine opportunity 
for advancement. Address Box D42, American 
Lumberman, Inc. 








Hardwood Sales Manager with following with 
consumers and mills. for hardwood depart- 


ment. Large Southern Wholesaler. Depart- 
ment already established doing good busi- 
ness. $500.00 a month drawing account with 


40-60 split profit on net profit. For right man 
this wonderful opportunity. Address Box D-39. 
American Lumberman. Inc. 





Plywood salesman. door experience prefer- 

red. State full experience. record of employ- 

ment, sales record and income expected. 

Prosperous distributing business may be ac- 

quired on easy terms to right man. Owner 

desires to retire. Write Box D-38. American 
erman, Inc. 


Southern Yellow Pine Sales Manager. includ- 
ing West Coast lumber, optional. with fol- 
lowing among consumers and mills for Yellow 
Pine Department. Locate in St. Louis, buy 
and sell Yellow Pine. etc., must be experi- 
enced, capabale producer. good correspond- 
ent. This wonderful opportunity for right 
man. Liberal drawing account. 40-60 split 
roft on net. Address Box E-32, American 
umberman, Inc. 








DETAILER AND BILLER 
Florida Millwork company wants to employ 
experienced Detailer and Biller. Must be 
=, Address Box E-30. American Lumber- 
man, Inc. 


135 
















HELP WANTED 





SITUATIONS WANTED | 








WANTED 


We have a permanent position for a man 
familiar with Yellow Pine Mills and their 
production, who has had wholesaling experi- 
ence to supervise Yellow Pine Department in 
our Chicago office. This is an excellent op- 
portunity for the party who can Ly This 
position carries a generous drawing account 
plus added compensation as a bonus de- 
termined by profits realized. Prefer a man 
not over forty years of age. 


EDWARD HINES LUMBER CO., 77 W. Wash- 
ington, Chicago 2, Ill. 


WANTED: Average size, high class wood 
working company, A. F. of L. Union Shop, 
established 1911 producing architectural mill- 
work, cabinets, etc., 90% special, both hard 
and softwood, desires employ: 
One well trained and experienced general 
foreman: must be cost minded and a good 
peecuces of quality work. 

ne good detail cutter. 
One good detail moulder man. 
Two good all around machine men. 
Three good detail millwork bench men. 
Four good detail cabinet makers. 
One good detail frame man. to lay out, size 
and assemble. 
Address Box D-52, American Lumberman, Inc. 


Wanted: An experienced detailer, estimator 
and biller for special wood mill work. Ad- 
dress Box D-23, American Lumberman, Inc. 


Help Wanted: Experienced man as manager 
in small enterprising retail lumber yard. Ex- 
cellent opportunity for good man. Owner 
forced to retire on account of health. State 
experience, age, education, marital status, 
and give references. OWENSVILLE LBR. & 
SUPPLY COMPANY, OWENSVILLE, INDIANA. 
Wanted—Man experienced in manufacturing 
of Fruit and Vegetable lg my + major prod- 
ucts, braid baskets, and berry baskets. Must 
be able to take care of lathes and Stapling 
machines. Good chance to vance. Life 
time job for capable man. The Marietta Fruit 
Package & Lumber Co., Marietta, Ohio. 


LUMBER SALESMAN 
EXPERIENCED—ENERGETIC 


EXCELLENT OPPORTUNITY 


To head department. large Eastern Wholesale 
and Distributing yard: West Coast products, 
hardwoods, state experience. references, full 
data: replies confidential: drawing and com- 
mission. Box No. E-21, American Lumber- 
man, Inc. 


ACCOUNTANT 
A well-rated, large Florida Retail Lumber and 
Millwork and Building Material concern wants 
to employ a first class accountant with Lum- 
ber experience. None but efficient and accu- 
rate, high We. man will be considered. Ad- 
dress Box E-20, American Lumberman, Inc. 


SITUATIONS WANTED 


Wanted to represent Mill or Jobber for Pon- 
derosa and Fir in Illinois including Chicago 
and Wisconsin, on salary plus commission. 
Can give experienced representation. Ad- 
dress Box D-37, American Lumberman, Inc. 














University graduate, capable of managerial 
duties. perienced contractor and builder. 
estimator and salesman. 4th generation re- 
tail lumberman. Will consider any location 
for any hase of lumber or building. 
Young— with family. Address Box D-25, 
American Lumberman, Inc. 


POSITION WANTED 

Competent. experienced retail lumber yard 
manager, years experience, all phases of 
the lumber business, 44 years. married, fam- 
- desires position as of city yard 
of substantial volume, or one with a heavy 

tential volume. Capable of operating in a 
ighly competitive situation. Now employed 
but wish to make change. Address Box D-32, 
American Lumberman, Inc. 





Experienced Yard Manager desires connec- 
tion in Chicago or vici 7 Thoroughly ex- 
perienced in lumber yard detail. Can furnish 
reference from present employer. Address Box 
D-29, American Lumberman, Inc. 


University Dp a six years experience esti- 
mating and selling lumber and millwork de- 
sires sales connection eastern Iowa territory. 
Address Box E-22, American Lumberman, Inc. 
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Salesman : 
With excellent following among retail deal- 
ers, contractors. architects and industries 
within hundred fifty miles of Albany, N. Y., 
seeks better connection. His experience and 
record of rene me my | new materials qualifies 
him to substantially increase your sales in this 
area. Address Box E-29, American Lumber- 
man, Inc. 
EXPERIENCED LUMBERMAN 

Middle aged married man with thirty-five 
years’ experience as bookkeeper, counterman, 
and manager (20 years as manager) would 
consider making small investment with serv- 
ices in small going yard, or would consider 
responsible position in large yard. A-1 refer- 
ng Address Box E-26, American Lumber- 
man, Inc. 


WHOLESALE BLDG. MATERIAL SALESMAN 
Wishes association with reputable wholesaler 
of lumber and/or millwork. Clientele located 
Northern New Jersey, yy 23 years 
selling experience. Address Box D-53, Ameri- 
can Lumberman, Inc. 


SALES REPRESENTATION | 
AVAILABLE 


AGGRESSIVE MANUFACTURER'S AGENT: Ten 

years experience — offers complete coverage 

to lumber yards in Wisconsin area — Commis- 

sion basis — can provide warehousing. If ~ 

are a reputable concern please write Box 
54, American Lumberman, Inc. 

















————— - - 


LUMBER & DIMENSION 
WANTED 


WANTED TO BUY: One to five carloads of 
either Western Red Cedar or Redwood 1x3 
fence pickets: also Western Red Cedar in the 
following dimensions: 1x3, 3x4 and 4x4 S4S, 
No. 1 Common, green or dry. Bulk of mate- 
rial we are seeking to be random lengths. 
Please specify price F.O.B. Central Islip, 
Long Island, New York, which takes the 
$1.18 transcontinental rate. 

KAUFMAN-ALLIED, 139-24—224th St. 

Laurelton 13, L.I. New York 








Can use 5 cars 10/4 monthly green or kiln 
dried Ponderosa shop R/W and R/L. Also 
some 8/4. Blue stain permissible. Prompt 
payment. Advise price delivered. Beau Prod- 
ucts Company, East Berlin, Pennsylvania. 


Wanted—Ap alachian Hardwoods, also Round 














and Sawn cust. P. O. Box 1323, Cumber- 
land. Md. 
USED MACHINERY WANTED 
WANTED 


44"' to 54° Band Resaw. Late Model. Must 
be in good condition. Advise complete details. 
Wood Specialty Company 

Station 
Philadelphia 29, Pa. 


Wanted: One 15,000 und capacity 17’ 6°’ 
Lift Truck, pneumatic tires, hydraulic steering, 
°48, ‘49, or ‘50 model, must be in new condi- 
tion, Ross or Hyster. 


THE BUCHANAN LUMBER COMPANY 
CUMBERLAND, MARYLAND 








BUSINESS WANTED 


WANT TO BUY—BUSINESS 
Established lumber and material yard, with 
or without coal department. Cash investment 
approximately $30,000 to $40,000. Reply to 
Box No. E-24, American Lumberman, Inc. 


WANTED TO BUY— 
MISCELLANEOUS 


RAILS WANTED 
Any weight—Any tonnage 
. H. DYER CO., INC. 
1859A Railway Exch. Bidg.. St. Leuis 1, Mo. 



































STEEL RAILS WANTED 
Any Quantity — Any Size 
Secure our price before selling 
MIDWEST STEEL CORPORATION 
Charleston, W. Va. 


WANTED—Dry Shavings and Sawdust. Ad- 
dress Box B-57, American Lumberman, Inc. 














LUMBER & DIMENSION | 
FOR SALE 


FOR SALE 

MOULDING AND SELECT GRADES PON. 
DEROSA PINE LUMBER for millwork trede, 
Stock air-dried to average approximately (ah 
and classification based on WPA rulings. We 
sell only car load and trailer lots from our 
warehouse in Laredo. We solicit inquiries, 

m.... °. be es 

mporter— orter 
309 Sames-Moore Bldg. 
1 carload 4/4 2A and Better thoroughly d 
and thoroughly seasoned gum at our mill 
Boughton, Ark. 1 carload C, B and Better 
yellow pine boards S4S, also some center 
matched at our warehouse, Springfield, III, 
Arthur H. Krebs & Co., Springfield, Ill. 


DIMENSION FOR SALE 
2x4—RL Fir, Larch, Hemlock and White Fir, 
2x6—RL 


2x8—RL 
2x10—RL 
Some Boards and Shiplap. 
R. J. Spring Lumber Co., Riv. 9882 
1029 West Ist, Spokane 8, Washington 


200 Pcs. 2x10"’—12' practically clear dry Fir, 
S4S. nice stock. 
The Kerns Hardwood Co. 
53 W. Jackson Blvd., Chicago 
LUMBER FOR SALE 
te Pine 
Red Pine 
Western White Spruce 
stern Spruce 


Hemlock 
MILL VALLEY LUMBER COMPANY, LTD. 
PHONE 80 
OSHAWA — ONTARIO 
4 cars 8/4 #1 Common & Better, Air Dried 
Plain Red Oak. Cloud Oak Flooring Com- 


eon ,_P. O. Box 6—1912 N. Weller, Spring- 
ield, Missouri. 








Laredo, Texas 





BUSINESS OPPORTUNITIES 








Wanted connection wholesale hardwood floor- 
ing warehouse business for distribution retail 
and building trade New York, New Jersey 
area, with experienced individual or concern. 
Address Box D-44, American Lumberman, Inc. 
Wanted—Business Opportunit 

Young aggressive lumber man would like to 
buy or lease a yard or hardware store on 
percentage basis. Best of references. Ad- 
dress Box E-27, American Lumberman, Inc. 


BUSINESSES FOR SALE 


For Sale: Yellow Pine concentration yard with 
planing Mill, Circular Saw, modern Dry Kiln 
entirely new. Power plant. Located in central 
Alabama. Adequate timber supply and rail 
facilities. Will sell for cash or consider rea- 
sonable down payment. Address Box B-3J, 
American Lumberman, Inc. 

















For Sale: Well established retail yard in ex- 
cellent business section of Western Michigan. 
Building supplies, paint and hardware lines. 
Well equipped mill for custom woodworking. 
Inventory and cuigsnent will require @ 

proximately $100,000.00. Buildings and groun 

$50,000.00. Will sell buildings and grounds 
on contract. Address Box D-36, American 
Lumberman, Inc. 

Owner wishing to retire looking for right 
man to handle sales and general manage- 
ment of lumber and wood products manufac- 
turing business in growing city central Illi- 
nois with the idea of eventually acquiri 

business, or will consider selling. ber 

terms to right —,. Inventory in excess of 
$100,000. Address Box E-28, American Lum- 
berman, Inc. 








Woodworking plant well located in favorable 
sales and labor area, approximately 200 miles 
from Chicago. Fully equipped to produce 
millwork, furniture or store equipment. Com- 
sane organization available to purchaser. 

bout 30, feet of floor space with room 
for expansion. Now oper g successfu 
with unfilled orders —— to $130,000.00, 
Present owners wish to retire because of ag@ 
Interested in outright sale of complete prop- 
erty or might consider sale of equipment 
inventory with lease on real estate with pur- 
chase option. Might also consider sale of 
substantial interest to competent or a 
to assume management. Total appra 
value approximately $150,000.00. Address Box 
D-28, American Lumberman, Inc. 


August 12, 1950, AMERICAN LUMBERMAN & 
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